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Market
OVERVIEW

Domestic equity markets have continued 
to underperform global equity markets 
and while investors expected for a dovish 
Fed, the recent minutes suggests that 
some of the members were significantly 
hawkish and expected a larger rate hike 
than what was delivered. 
Inflation although have come off 
highs, are expected to stay elevated 
and besides, all indicators for US 
economy continues to remain 
strong and thus there is a consensus 
brewing that the US economy is 
actually at a much stronger footing 
than earlier thought, hence more 
tightening to follow. The same 
is reflected in US 10-year yields 

which have gone higher and USD 
has appreciated, and clearly these 
are not the best of signs for any 
emerging market. A recent BofA’s 
global fund manager survey showed 
most investors aren’t convinced the 
equity rally of 2023 will last in US 
however the chances of having a 
recession has greatly reduced while 
a significant number of them are 

surprisingly optimistic on emerging 
equities.  While Indian economy still 
remains of the best performing ones, 
and has been hailed as one of the 
brightest spots in global economy, 
there are some of worrying signs 
which cannot be ignored. According 
to economists at India Ratings and 
Research, the first advance estimates 
released by the National Statistical 
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Office (NSO) expects the economy to 
grow at 7% in FY23 however barring 
government final consumption 
expenditure (GFCE), all the other 
demand components of GDP are 
expected to slow down significantly 
in the second half compared to 
the first half. Private consumption 
expenditure, which had been the 
backbone of Indian economy has 
been some moderation while gross 
fixed capital formation (GFCF) is also 
expected to slowdown to 8.4% yoy in 
H2FY23 vs 15% in H1FY23. The authors 
suggest that the stark divergence 
between H1 vs H2 numbers suggest 
that the consumption demand has 
yet to become broad based and 
sustainable. This is the major reason 
that private capex has not revived 
in a meaningful way and corporate 
has not gone beyond maintenance 
capex in majority of sectors. A 
revival in consumption demand 
for household sector is challenging 
given that the real wage growth has 
been missing due to higher inflation. 
Moreover, the external sector 
has been unsupportive given the 
slowdown fears in US and Europe, 
won’t be supportive in FY24. Given 
the challenges, the Union Budget 
for the last three years has thus 
been capex led and taking advance 
estimate figures for FY23, gross 
capital formation has contributed to 
~75% of the growth between FY20-23, 
while net export earnings (exports 
minus imports) being negative 
contributor of ~50%. Thus, while 
the government has continued with 
the strong capex led objectives, 
it has failed to crowd in private 
investment due to stagnating private 
consumption, albeit government 
consumption remained strong. FY24 
won’t be any easier and the recent 
trade data suggest that there will 
be negative contribution for GDP 
while consumption is still yet to 
make a meaningful recovery and 
hence the onus of GDP growth 
rests on government expenditure 
and government capex itself. Thus, 
on all grounds, there are multiple 
challenges and growth is expected to 
be lower in FY24 than FY23. 

However, these challenges on the 
economy have not resulted India 
to be an underperformer in equity 
market, after all, the correlation 
between equity market returns and 
economic performance has turned 
feeble recently. The hawkish stance 
of global central banks, with Fed 
at the epicentre, is the major one. 
Besides, the recent reopening of 
China has also drawn foreign funds 
in East Asian nations, being relatively 
undervalued. The BofA’s global fund 
manager survey also reciprocated 
such sentiments. The fact that the 
Indian markets have come off and 
Nifty is trading at ~18x on FY24 
earnings which is very close to 
7–8-year historical average valuation, 
opens opportunities. However, 
despite the correction, the relative 
attractiveness for Indian equities 
is missing when considered among 
peers in emerging market equities. 
Thus, while the bulk of the selling by 
the FIIs is done, they might look for 
opportunities for shorter tenures and 
book profits as long as the interest 
rate remains hawkish in US, thus 
adding volatility in the short term. 
Moreover, there is less comfort even 

on the corporate earnings, which 
otherwise is the only factor to pick 
up names, where there is conviction 
and valuation is attractive. Q3FY23 
corporate earning season has been 
on anticipated lines and largely 
satisfactory albeit the performance 
was adversely affected by the higher 
cost of raw materials and energy, 
besides a reversal in the interest 
rate cycle, resulting in a higher 
interest expense for companies in 
the non-financial sectors. India 
Inc’s revenues, however, continued 
to grow in healthy double digits 
thanks to higher raw material 
prices and inflation, which boosted 
price realisations across sectors. 
Aggregate revenue for the Nifty 
50 listed universe grew 17.3% YoY 
(1.6% QoQ) while net profit grew 
7.7% YoY (13.8% QoQ). The aggregate 
revenue of 39 companies—excluding 
banks, financials and insurance 
companies - rose at 15.5% while 
operating profit up by 4.9% and net 
profit at -3.4%. Earnings growth of 
Nifty companies was led by strong 
performance from Banks and Auto. 
The fall in profit was led by metals, 
oil & gas, cement, healthcare and 
retail sectors, mainly due to global 
margin correction. Private Banks 
posted net profit growth of 27% YoY, 
PSU Banks 23%, Automobile, Oil & 
Gas, Retail, Technology and Cement 
posted net profit growth 22%, 22%, 
21%, 19% and 16% respectively. Major 
earnings beat was from Reliance 
Industries, SBI, ITC, Tata Motors, 
Kotak Mahindra Bank, HUL, Maruti 
Suzuki, M&M, Bajaj Auto, Dr Reddy’s 
Lab and Britannia. Major earnings 
miss was from Divis, Wipro, Asian 
Paints, Tata Steel, JSW Steel and 
Tata Motors. On forward earnings 
front, BFSI space witnessed healthy 
earnings upgrade (led by corporate 
banks) while marginal upgrades 
were witnessed in the FMCG, IT, 
Auto and Cement space. Overall, the 
management commentary sounded 
optimistic about easing raw material, 
logistic and wage cost pressures; 
though the companies did not sound 
particularly sanguine about the 

A recent BofA’s 
global fund 
manager survey 
showed most 
investors aren’t 
convinced the 
equity rally of 
2023 will last in 
US however the 
chances of having 
a recession has 
greatly reduced 
while a significant 
number of them 
are surprisingly 
optimistic on 
emerging equities.  



3 March 2023INSIGHT

demand environment, especially the 
rural demand and export demand.

So far, the only sector which provides 
strong conviction of sustained 
performance is capital goods which 
has been positively supported by 
abundant capex announcements by 
Union Budget, however there is lack 
of valuation comfort. In Auto, CV 
and PV segments have done well but 
there are challenges on 2W segment. 
Banks performed exceedingly well in 
Q3FY23, however given the liquidity 
squeeze, banks have to raise deposit 
rates in order to source deposits to 
support credit growth. Thus, from 
here on, NIMs are expected to be on a 
decline. There could be some support 
for metal sector with reopening of 
China, however there again, India’s 
competitiveness comes to the fore. 
Thus, domestic led sectors are 
the safe bet when there is strong 
consumption growth and thus the 
early sign of demand revival is the 
most important indicator which 
would probably lead to rerating 
for Indian equities. Unfortunately, 
nobody has a proper handle and 
the determinants are not so easy to 
decipher and in fact are varied. For 
instance, an improvement in real 
wage growth might happen through 
growth in wage growth or a decline 
in inflation levels. The latest print 
for CPI inflation for India has been 
rather surprising and on the higher 
side and most importantly have 
come from food inflation and yet 
vegetables were not the usual culprit 
rather cereals. Government would 
probably take steps to release stock 
to open market from its central pool, 
however, a sentimental booster for 
rural demand is linked to monsoon 
in India. So far, core inflation has 
been steady and RBI has not sounded 
dovish at all at its recent meetings, 
which keeps the tone hawkish 

for the time being and rightly so. 
Besides, the RBI also needs to adjust 
the interest differential with the US 
interest rates. A recent RBI study 
(published in Feb’23 RBI Bulletin) 
also found that the uncertainty with 
global monetary policy tends to 
worsen the inflation-output trade-
off for domestic monetary policy. 
Increase in uncertainty with US 
monetary policy results in negative 
supply shock for the Indian economy 
reflected through higher inflation 
accompanies with decline in output 
growth. Thus, there is more to the 
US interest rates and its ill effects 
on Indian economy thanjust the 

mere interest rate differential and 
its playthrough exchange rates. 
Coming back to monsoon, a good 
one does holds a lot of promise with 
uplifting rural demand as well as 
keeping agricultural prices under 
check. Unfortunately, there are 
predictions of 49% chance of adverse 
El Niño phenomenon, marked by 
warm temperatures and rainfall 
deficits during India’s southwest 
monsoon season, occurring in 
June-July-August, the Climate 
Prediction Centre (CPC) of the US 
National Oceanic and Atmospheric 
Administration (NOAA) said in an 
early February post on its website. 
The Economic Survey of 2013-14 
noted, for instance, that during the 
previous 10 El Nino years, India 
suffered a rainfall deficit of 10 
percent or more in six years. While 
a majority of drought years in India 
coincide with El Nino, “the reverse 
link is not that strong,” the Survey 
noted. All these recent happenings 
were enough to dent investor 
sentiment. However, the recent Adani 
saga, just added further impetus 
to the averseness. US short-seller 
Hindenburg Research’s allegations 
of fraud and manipulation against 
the Adani group have destroyed 
investor wealth by $140 billion. While 
Indian regulators such the RBI and 
the SEBI have said the crisis would 
not have a systemic fallout, global 
investors are concerned about the 
rout in the group’s dollar bonds and 
stock prices since the crisis emerged. 
According to media reports, not just 
FIIS, participation of retail investors 
in equity market falls to 34-month 
low. Clearly, the stock market 
underperformance has just come 
beyond corporate and economic 
performance and only time will tell, 
how much the confidence is dented. 

Research Desk
Email - research@ashikagroup.com
Phone: +91 33 4010 2500

Earnings growth 
of Nifty companies 
was led by strong 
performance from 
Banks and Auto. 
The fall in profit 
was led by metals, 
oil & gas, cement, 
healthcare and 
retail sectors, 
mainly due to 
global margin 
correction. Private 
Banks posted net 
profit growth of 
27% YoY, PSU Banks 
23%, Automobile, 
Oil & Gas, Retail, 
Technology and 
Cement posted net 
profit growth 22%, 
22%, 21%, 19% and 
16% respectively.
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The expected 

higher rabi output 

has improved the 

prospects of agriculture 

& rural demand. The 

sustained rebound in 

contact-intensive sectors 

should support urban 

consumption. Broad-

based credit growth, 

improving capacity 

utilization, govt’s thrust 

on capital spending & 

infrastructure should 

bolster investment 

activity… SHAKTIKANTA 
DAS, Governor, Reserve 

Bank of India

Affordable 

energy is a vital 

ingredient to 

achieving inclusive 

economic growth 

and energy justice…

HARDEEP SINGH 
PURI, Union Minister of 

Petroleum & Natural Gas

Everybody is trying 

to figure out 

whether this is 

going to be a once-in-

a-lifetime soft landing, 

or it´s just taking longer 

before we get a panic 

recession. That´s why 

you´re seeing a lot of 

divergence between 

bulls and bears…. JERRY 
BRAAKMAN, Chief 

investment Officer, First 

American Trust

One of the reasons 

why allocation 

for MGNREGS 

was lowered is because 

there is a much larger 

substantive increase in 

allocation in particularly 

PMAY (rural) and Jal 

Jeevan Yojana... so the 

expectation is that the 

rural workers would be 

able to find jobs in these 

projects…. V ANANTHA 
NAGESWARAN, Chief 

Economic Advisor

We have 

probably had 

peak inflation 

and headline inflation 

come down further, to 

try to get it down could 

be pretty tough… JONE 
FOLEY, Head of FX 

Strategy, Rabobank

Fed Chair Powell 

remains a big wild 

card every time 

he speaks. Investors 

look to see if he ‘walks 

back’ his dovish tone. 

We believe the Fed will 

be ‘higher for longer… 

CHRIS SENYEK, Chief 

Investment Strategist, 

Wolfe Research

The US narrative 

is less certain. It 

might be about a ´ 

soft landing´ and the US 

growth slowing enough 

to moderate inflation and 

reverse rate hikes, but 

not enough to drive the 

economy into recession… 

ANDREW SHEETS, Chief 

Cross Asset Strategist, 

Morgan Stanley

It’s as difficult an 

economy to read 

as I can remember. 

After the jump in US 

payrolls, will all this 

income be spent and 

lift the economy up a 

bunch, or will companies 

conclude at some point 

that they have too much 

inventory? We are going 

to see a fairly sudden 

stop… LAWRENCE H 
SUMMERS, Former US 

Treasury Secretary

Jerome Powell is 

acknowledging 

what the market 

has been sniffing out for 

the past couple months. 

Powell wants to kill 

inflation and this is him 

saying he’s aware that 

inflation is coming off… 

MATT PERON, Director 

of Research, Janus 

Henderson Group

The quantum of 

rate hike from 

hereon should 

be considered. I think 

a couple of more rate 

hikes will really hurt 

borrowers… DIPAK 
GUPTA, Joint Managing 

Director, Kotak Mahindra 

Bank

We’re a diverse 

nation of 1.4 

bn people. 

We can’t have a one-

size-fits-all approach...

we need more players, 

a much wider range of 

products and also more 

distribution partners... 

DEBASISH PANDA 
Chairman, Irdai

PROMINENT 
HEADLINES 
FEBRUARY 2023
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Currently, our metro 

service ranks fifth 

in the world. Within 

the next several months, 

we will rank among the top 

three in the world based 

on our current projects…. 

HARDEEP SINGH PURI, 
Union Minister

A dark cloud has 

drifted over the 

stock market based 

on a higher watermark 

for the Fed Funds Rate. 

It´s hard to go into a 

recession with a strong 

labour market at the same 

time. That means the Fed 

could push the button 

and move rates higher…. 

JAKE DOLLARHIDE, Chief 

Executive Officer, Longbow 

Asset Management

On one hand, 

methodological 

changes are 

causing uncertainty, and 

on the other, it seems that 

due to adjusted seasonal 

factors, current inflation 

momentum has fallen less 

than what was originally 

expected… ESTHER 
REICHELT, FX Analyst, 

Commerzbank

The more the FOMC 

is compelled to 

extend the rate 

hiking and postpone 

rate cuts, the more likely 

it is that the US see hard 

landing, requiring more 

aggressive rate cuts… 

ERIC ROBERTSEN, Global 

Head, Research and 

Chief Strategist, Standard 

Chartered

The first half of the 

year is likely to show 

the impact of rate 

hikes that began in 2022. 

We would not have a lot 

of confidence that this 

rally is sustainable until we 

see the impact in the real 

economy…. TOM HAINLIN, 
National Investment 

Strategist US Bank Wealth 

Management

India has done 

exceptionally well in 

the 7-8 years but there 

are certain gaps in certain 

areas like in hilly areas and 

for certain section of the 

society. They will need 

further help, especially 

when 5G is coming…. PD 
VAGHELA, Chairman, TRAI

We would like to 

move towards 

a lower tax 

rate, which is simple and 

without tax exemptions….  

SANJAY MALHOTRA, 
Revenue Secretary

In India, we can buy 

an accelerating 3-4-yr 

growth picture at a 

reasonable price. In China, 

you can buy it for the next 

yr, after that we have to see 

whether Xi will go back 

to Maoism…MICHAEL 
J KELLY, Global Head, 

Multi-Asset, PineBridge 

Investments

The new India of 
21st century will 
neither miss any 
opportunity nor will 
it lack any effort...The 
country, which was 
the biggest defence 
importer for decades, 
is now exporting 
defence equipment 
to 75 countries of the 
world…  NARENDRA 
MODI, Prime Minister

The priority is to 
keep the growth 
momentum as it is 
and also to make 
sure of further 
support measures for 
sustaining growth… 
and be conscious of 
the challenges which 
are extraneous to 
India… NIRAMALA 
SITHARAMAN, Union 
Finance Minister
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There’s a debate on growth vs 
inflation around different parts of 
the world, especially the developed 
economies. How do you read these 
developments and more importantly 
what’s the risk to India? 

In 2022, US Federal Reserve delivered 
the fastest tightening cycle since the 
Volcker-era of the 70s. Fed fund rates 
rose from a low of 0.0% to 4.50%.  
Due to this aggressive tightening, 
in the latter half of 2022 markets 

became confident of inflation being 
tamed (CPI down from 9% in July to 
6.5%) with a slowdown in growth as 
some indicators began to weaken. 
Anecdotes of tech lay-offs added 
further fuel to this narrative. 

However, more recent data on jobs 
creation has been very strong, belying 
expectations of slowdown. This was 
followed by CPI and PPI coming 
higher than market estimates. In fact 
the big theme of first few weeks of 
2023 was that there may not be a US 
recession, driven by 3 factors:  1) Tech 
layoffs have not carried over the rest 
of the economy or other sectors and 
the labor market has held remarkably 
firm (as evident from latest US labor 
data) 2) Europe’s economy has been 
encouragingly resilient, aided by the 
‘winter that wasn’t’ and 3) China has 
reopened up much faster and earlier 
than expected – turning a headwind 
into a tailwind for the first time in 
over 3 years. 

So, the recent comments from the US 
Fed members indicate that Fed will 
maintain a hawkish stance and keep 
rates elevated for longer and thus 
bond yields have spiked up again.

Despite adverse developments on 
global front, Indian economy has 
shown remarkable resilience in 2022. 
High-frequency data remains robust. 
Inflation story is a bit tricky as latest 
print has surprised on higher side 
(mainly due to food inflation) and 
core inflation remains sticky at 
6%+ levels. Recent change in global 
outlook (hawkish central banks and 
higher for longer interest rates), 
pose limited risk to India’s macro Mr. Mihir Vora - Senior Director & Chief 

Investment Officer, Max Life Insurance 
Company Ltd.

Q&A WITH CIO

Despite adverse 
developments 
on global front, 
Indian economy has 
shown remarkable 
resilience in 2022.
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fundamentals. Indian bond market 
is primarily owned by domestic 
investors with hardly any FII 
ownership. Huge surplus in services 
exports and normalization of monthly 
trade deficit (from peak of 32bn USD 
to 17.7 bn in January) have calmed the 
concerns around current account & 
exchange rate. 

So, in the base case, we expect 
India to do well as the domestic 
consumption and investment 
recovery are expected to gain 
momentum. The global risk factors 
to watch out for are oil prices and FII 
flows. 

Domestic inflation has been a 
surprise in January, however that 
could be an aberration. Do you feel 
that the domestic interest rates have 
peaked? 

Latest CPI print came at 6.52%, 
beating market expectations by 
20-30bps. While large part of 
inflation surprise was due to food 
prices, there are various factors 
which pose upside risk to inflation 
viz. 1) potential heat-wave in March 
2) sticky non-food non-fuel inflation 
3) higher inflation expectations and 
4) improving terms of trade for rural 
economy. In advanced economies, 
goods inflation is falling and services 
inflation is rising. But in India quite 

the opposite is happening. One 
explanation of this is recovery in 
rural and informal sector demand 
and rural Indians consume more 
goods than services, which is why 
demand for goods is rising faster. We 
expect inflation to surprise on the 
higher side versus consensus and 
hence RBI is likely to remain hawkish 
for longer. Another 25bps rate hike in 
April is very much likely.

What’s your views on the Union 
Budget 2023? According to you what 
are the major hits and misses of the 
Budget? 

Hits:
  Growth thrust in budget through 

continued focus on investments and 
capital expenditure.

  Realistic tax receipt estimates. GoI 
has budgeted 10.4%/11.7% YoY growth 
in gross/net taxes in FY24BE.

  Avoided populist measures and 
kept revenue expenditure growth at 
minimal (just 1.2% yoy).

  Gross Market Borrowing was less 
than market expectations.

  Fiscal deficit target of 5.9% of 
GDP in FY24 is much needed step 
towards consolidation of deficit and 
Government reiterated its target of 
achieving fiscal deficit of 4.5% of GDP 
by FY26. 

Misses: 
  Changes in personal income tax 

can be availed only by those who are 
opting for the new personal income 
tax regime, which is a very small 
portion of total taxpayers in the 
country. 

  Budget has removed tax exemption 
available to principal repayment 
portion of distribution of REITs and 
InvITs. This would make them less 
attractive for investors. 

  Allocation to defence capital outlay 
(+8% YOY vs 9% in FY23RE) was lower 
than anticipated.

Gross Capital formation by 
government have been the mainstay 
for GDP growth post pandemic, 
however private capex has shied 
away. Do you think there are signs 
of a revival in private capex or India 
Inc. needs further affirmation of 
demand revival before committing 
in a big way?

Capacity utilization levels are 
hovering ~75% and need to inch 
up for stronger capex cycle. There 
are some green-shoots emerging 
especially in short-cycle orders 
with revenues of machinery and 
consumables, and capital goods 
imports picking up momentum. 
Government push on infrastructure 
(higher budgetary allocations) and the 
manufacturing sector (Production-
Linked Incentive scheme, domestic 
manufacturing for defence etc.) 
could help prime the budding private 
investment cycle further. 

How do you read the ongoing batch 
of corporate earnings? 

Overall corporate profitability 
moderated in 3Q FY23 to 11% but 
the 3-year growth is still healthy at 
19% annually for the Nifty stocks. 

Huge surplus in 
services exports 
and normalization 
of monthly trade 
deficit (from peak 
of 32bn USD to 17.7 
bn in January) have 
calmed the concerns 
around current 
account & exchange 
rate.

Capacity utilization 
levels are hovering 
~75% and need to 
inch up for stronger 
capex cycle. There 
are some green-
shoots emerging 
especially in 
short-cycle orders 
with revenues of 
machinery and 
consumables, 
and capital goods 
imports picking up 
momentum.
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Recent profit growth was fuelled 
by Financials and Automobiles. 
Global commodities such as Metals 
and Oil & Gas, saw earnings 
decline. A broad-based slowdown 
in Consumption, both Staples 
and Discretionary, also impacted 
corporate earnings.

Which are the sectors which you 
believe would perform strongly in 
next couple of years? / Which are 
the major long-term themes you are 
bullish on? 

Indian financials are going through 
one of the strongest periods of high 
asset growth and low credit cost. 
However, margins may have peaked 
as deposit costs have started to 
rise. Banking and Financials remain 
amongst the best sectors on balance 
of fundamental and valuations. 
Industrials will continue to do well 
as Government capex continues 
and domestic manufacturing picks 
up. Domestic manufacturing is 
an exciting theme due to various 

tailwinds viz. 1) Production-Linked 
Incentives 2) Domestic manufacturing 
of defence items 3) Push towards 
Hydrogen, Ethanol and other Green 
initiatives 4) Global companies 
looking to India as an alternative 
to China for manufacturing. So, we 
are positive on companies in the 
construction, machinery, chemicals 
and defence manufacturing space. 
We are also positive on some of the 
new-age companies which got listed 
at very high valuations but have now 
corrected to reasonable levels. We are 
also keenly monitoring automobiles 
for uptick in demand.

The reopening of China has resulted 
in diversion of foreign funds. Do you 
think this could be a major factor 
for India to attract foreign funds 
or relatively high valuation in Asia 
could be a major hindrance? 

China’s faster-than-expected 
reopening indeed resulted in some 
allocation shift to China from other 
emerging countries including India 
in November to January. MSCI China 
index went up by ~60% from Nov’22 
to Jan-23 high, covering a significant 
part of its under-performance vs 
MSCI EM in CY22. Since then, it has 
stabilized and has come down by 
~10% from Jan peak. India saw FII 
outflow of ~USD 1.5 bn in Dec’22 and 
USD 4 bn in Jan’23. In Feb, flows have 
stabilized with net inflows of ~USD 
0.5 bn in first half.

India is likely to be the fastest 
growing large economy in the 
world in FY24 and will remain a 
relative “bright spot” in the world 
economy, contributing to 15% of the 
global growth in 2023 as per IMF. 
The projected earnings growth for 
India is ~15% over next two years. 
Comparatively earnings growths for 
US and other DMs are fairly modest, 
with Japan being an exception. 

India has always traded at premium 
to other emerging markets and 
is likely to continue to trade so 
given macro stability on various 
parameters – stable political 
leadership, manageable external 
deficit, stable currency etc. Hence, 
we believe that India will continue to 
be a structural overweight position 
for global investors and will continue 
to be a more attractive destination 
compared to China. 

Disclaimer: Stocks conveyed by Fund manager are just for illustration and these are not recommendations

Indian financials 
are going through 
one of the strongest 
periods of high 
asset growth and 
low credit cost.

China’s faster-than-
expected reopening 
indeed resulted in 
some allocation 
shift to China from 
other emerging 
countries including 
India in November 
to January.
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Investment Objective
The investment objective of the scheme is to seek to 
generate long-term capital growth from a diversified 
portfolio of predominantly Equity and Equity related 
securities.

Tax Implications
  Short-term Capital Gain Tax - STCG is not applicable 

on ELSS schemes since these have a lock-in period of 3 
years.

  Investment into ELSS schemes qualify for tax deduction 
under Section 80C of the Indian Income Tax Act.

  Gains of more than Rs. 1 lakh after completion of 3 years 
will be taxed at a rate of 10% - LTCG.

  For Dividend Distribution Tax, the dividend income 
from this fund will get added to the income of an investor 
and taxed according to his/her respective tax slabs.

  Also, for dividend income in excess of Rs 5,000 in a 
financial year; the fund house shall deduct a TDS of 10% 
on such income.

Investment Strategies 
The Scheme will invest in well-managed growth 
companies that are available at reasonable value. 
Companies would be identified through a systematic 
process of forecasting earnings based on a deep 
understanding of the industry growth potential and 
interaction with company management to access the 
company’s core competencies to achieve long-term 
sustainable profit growth. The Scheme is expected to 
deliver superior relative returns for investors looking 
for a focused aggressive portfolio of fundamentally good 
businesses. The guiding principles while managing the 
portfolio are summarized below:

1) Sustainable company profits drive long term share 
value: Fund management would focus primarily on 
business fundamentals of the underlying company. 
The Equity Research process will endeavor to acquire a 
robust understanding of the dynamics of the underlying 
business. This would form the basis for forecasts on 
future profitability and sustainability of cash profit 

growth. Stock prices of companies that can sustain 
periods of high cash profit growth will outperform the 
markets over the long term. Investors entering this 
scheme are therefore expected to have at least a one-year 
time horizon.

2) Acquire stocks at reasonable value: Once good 
businesses are identified, stocks would be acquired when 
they are available at a reasonable value. Overall market 
corrections and stock price falls due to temporary factors 
that don’t affect long-term profitability are an excellent 
opportunity to buy stocks cheap.

3) Monitor market interest to ensure consistent 
performance: Systematically tracking over stock 
ownership and over researched sectors would help to 
reduce the risk of a sudden sell off. Stock prices react to 
event triggers that are constantly monitored to ensure 
that portfolio performance is more consistent. 

Important Information
NAV (G) (Rs.) 99.16
IDCW (Rs.) 26.17
Inception Date Dec 26, 2008
Fund size(Rs.Cr.) 4033
Fund Manager Mr. Daylynn Pinto
Entry load N.A.
Exit Load Nil
Benchmark S&P BSE 500 TRI
Min Investment (Rs.) 500
Min SIP Investment (Rs.) 500

Key Ratios
Beta (x) 1.11
Standard deviation (%) 26.22
Sharpe Ratio 0.56
Alpha (%) 3.41
R Squared 0.94
Expense ratio (%) 2.02
Portfolio Turnover ratio (1 Year) 21%
Avg Market cap (Rs. Cr.) 97166

Mutual Fund Overview 
IDFC TAX ADVANTAGE (ELSS) FUND
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Performance of the Fund alongwith Benchmark (as on Feb 24, 2023)
1 month 3 months 6 months 1 year 3 Years 5 Years Since Inception

Fund (%) -2.52 -2.89 1.52 5.34 20.26 11.37 17.71
Benchmark (%) -4.74 -5.57 -2.63 2.55 15.36 11.17

Asset Allocation
Equity Cash
92.77% 7.19%
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Chemicals

% SECTOR ALLOCATION Portfolio as on Jan 2023
Stocks % of Net Assets
ICICI Bank 7.8
Infosys 5.1
State Bank of India 4.8
HDFC Bank 4.2
Reliance Industries 3.7
Axis Bank 3.0
Tata Motors 2.9
Mahindra & Mahindra 2.7
Bharti Airtel 2.7
Jindal Steel & Power 2.3

Note: All data are as on Jan 31, 2023; NAV are as on Feb 24, 2023
Source: Factsheet, Value Research

Ashika Mutual Fund Recommendation Alpha Generation

Month of 
Recom

Fund Name Benchmark NAV as on 
24.02.2023

1 Year 
Return 

(%)

3 Year 
Return  

(%)

5 Year 
Return 

(%)

Jan-22 HSBC Large Cap Fund (G) NSE - Nifty 50 TRI 312.3 0.9 11.2 9.3

Feb-22 SBI Long Term Equity Fund Reg (G) S&P BSE 500 TRI 234.2 10.0 16.9 10.2

Mar-22 IDFC Tax Advantage Reg (G) S&P BSE 200 TRI 99.2 5.3 20.3 11.4

Apr-22 ICICI Pru Multi Asset Fund (G) NSE - Nifty 50 TRI 476.6 12.4 20.4 12.8

May-22 Sundaram Services Fund (G) S&P BSE 200 TRI 20.8 4.6 15.0 0.0

Jun-22 Tata Banking and Financial Services 
Fund Reg (G)

NSE - Nifty Financial 
Services TRI

27.1 10.0 8.0 10.3

Jul-22 Kotak Pioneer Fund (G) S&P BSE 500 TRI 17.5 1.4 18.0 0.0

Aug-22 Quant Large Cap Fund Reg (G) NSE - NIFTY 100 TRI 9.3 0.0 0.0 0.0

Oct-22 HDFC Small Cap Fund (G) NSE - NIFTY SMALLCAP 
100 TRI

80.0 14.8 26.1 11.9

Dec-22 Mahindra Manulife Focused Equity 
Yojana Reg (G)

NSE - Nifty 500 TRI 15.8 6.2 0.0 0.0

Jan-23 Kotak Tax Saver Scheme (G) S&P BSE Sensex TRI 74.0 6.6 14.7 12.6

Feb-23 SBI Long Term Equity Fund Reg (G) S&P BSE 500 TRI 234.2 10.0 16.9 10.2
Note: All data are as on Jan 31, 2023; NAV are as on Feb 24, 2023
Source: Factsheet, Value Research
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All Data Belongs To February 24, 2023

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Large & Midcap Fund Reg (G) 384.4 9077 (4.0) 1.7 9.0 16.5 12.3 14.0 0.7 1.8 

Mirae Asset Emerging Bluechip Fund Reg 
(G)

93.7 23703 (3.3) (2.5) 0.3 16.2 13.6 19.2 0.7 1.8 

ICICI Pru Large & Mid Cap Fund Reg (G) 573.0 6649 (2.0) 2.8 10.2 19.6 12.2 17.9 0.7 2.0 

LIC Large & Mid Cap Fund Reg (G) 23.1 1887 (5.3) (5.9) (2.1) 10.8 9.5 11.1 0.5 2.1 

Kotak Emerging Equity (G) 75.4 23335 (0.8) 0.0 9.2 20.0 13.8 13.6 0.7 1.7 

Large & Mid Cap Fund

Value Fund

SBI Contra Fund Reg (G) 226.1 7635 (1.0) 5.9 16.0 29.0 13.7 17.0 1.1 1.9 

IDFC Sterling Value Fund Reg (G) 92.0 5164 (0.7) 2.7 7.4 22.8 10.6 15.8 0.8 2.0 

Nippon India Value Fund (G) 122.7 4749 (4.6) (0.5) 3.2 16.8 10.9 15.2 0.7 2.0 

Kotak India EQ Contra Fund (G) 86.8 1452 (1.4) 3.3 6.9 15.3 12.6 13.1 0.6 2.2 

Invesco India Contra Fund (G) 77.4 9491 (4.1) (0.4) 4.2 14.2 10.8 13.8 0.6 1.8 

Focus Fund

Axis Focused 25 Fund Reg (G) 37.2 15361 (7.9) (10.5) (12.8) 4.8 7.8 13.0 0.2 1.8 

Mirae Asset Focused Fund Reg (G) 18.2 8644 (3.2) (2.7) (3.9) 15.2 0.0 16.9 0.6 1.8 

SBI Focused Equity Fund Reg (G) 217.5 27819 (6.6) (5.1) (5.6) 10.2 10.5 18.1 0.5 1.6 

DSP Focus Fund Reg Fund (G) 32.5 1807 (3.0) (2.8) 0.9 8.0 7.7 9.6 0.3 2.1 

IDFC Focused Equity Fund Reg (G) 50.8 1208 (4.8) (4.0) (3.8) 7.6 5.6 10.1 0.3 2.2 

ELSS Fund

Quant Tax Plan (G) 225.0 2692 (9.8) (3.4) 6.3 32.2 19.6 15.2 1.2 2.6 

Kotak Tax Saver Scheme (G) 74.0 3161 (2.9) 1.6 6.6 14.7 12.6 12.3 0.6 2.1 

Mirae Asset Tax Saver Fund Reg (G) 30.5 14042 (3.2) (1.1) 1.5 16.4 13.3 16.8 0.7 1.7 

IDFC Tax Advantage Reg (G) 99.2 4026 (2.9) 1.5 5.3 20.3 11.4 17.5 0.7 2.0 

SBI Long Term Equity Fund Reg (G) 234.2 11924 (1.6) 3.2 10.0 16.9 10.2 14.2 0.7 1.7 

Flexi Cap Fund

Quant Active Fund (G) 417.7 3556 (8.2) (1.3) 6.1 29.6 18.6 18.6 1.1 2.6 

SBI Flexi Cap Fund Reg (G) 74.3 16160 (3.3) (1.3) 0.9 12.3 9.7 12.2 0.5 1.7 

Kotak Flexi Cap Fund Reg (G) 53.2 37418 (3.0) 0.4 4.8 11.6 10.3 13.1 0.5 1.6 

Motilal Oswal Flexi Cap Fund Reg (G) 31.6 8911 (7.5) (4.4) (2.8) 4.5 3.7 13.9 0.2 1.9 

Parag Parikh Flexi Cap Fund Reg (G) 48.6 28248 (0.2) 1.1 2.5 19.9 15.7 17.5 0.9 1.7 

Small Cap Fund

Quant Small Cap Fund (G) 140.2 3134 1.2 9.4 11.5 46.1 22.7 14.8 1.3 2.7 

SBI Small Cap Fund Reg (G) 110.0 15348 (4.0) 0.2 10.8 24.0 13.3 19.5 0.9 1.8 

Axis Small Cap Fund Reg (G) 62.6 11500 (1.7) 1.3 7.1 21.0 17.6 22.0 0.8 1.9 

Invesco India Smallcap Fund Reg (G) 21.4 1403 (0.9) 3.0 8.2 20.3 0.0 19.0 0.8 2.2 

Kotak Smallcap Fund (G) 161.3 8498 (0.9) (1.7) 2.7 26.1 15.5 16.7 0.9 1.9 
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Balanced Advantage Fund

IDFC Balanced Advantage Fund Reg (G) 17.8 2648 (1.7) (0.7) 0.5 6.6 7.0 7.1 0.3 1.9 

Sundaram Balanced Advantage Fund 
(Formerly Principal Balanced Advantage) 
Reg (G)

26.0 1593 (2.3) 0.3 4.6 7.5 5.7 8.1 1.1 2.1 

Edelweiss Balanced Advantage Fund (G) 36.4 8832 (1.3) 1.0 3.0 12.8 10.2 10.0 0.8 1.7 

Kotak Balanced Advantage Fund Reg (G) 15.0 14445 0.7 1.9 5.3 9.6 0.0 9.2 0.5 1.7 

Aditya Birla SL Balanced Advantage Fund 
(G)

74.9 6513 (1.3) 1.4 4.4 10.1 8.4 9.2 0.5 1.8 

Equity Savings Fund

Aditya Birla SL Equity Savings Fund Reg (G) 17.3 461 (0.8) 0.6 0.5 6.1 5.9 6.8 0.3 2.3 

DSP Equity Saving Fund Reg (G) 16.6 539 0.3 1.3 3.9 7.6 6.3 7.6 0.4 1.4 

Kotak Equity Savings Fund Reg (G) 19.6 2083 0.9 3.5 5.8 8.9 8.1 8.3 0.7 2.1 

Nippon India Equity Savings Fund Reg (G) 12.7 182 0.0 2.0 3.6 3.2 0.2 3.1 (0.0) 1.6 

SBI Equity Savings Fund Reg (G) 17.6 2305 (0.5) 1.0 2.1 8.1 7.0 7.5 0.5 1.2 

Arbitrage Fund

Aditya Birla SL Arbitrage Fund Reg (G) 22.5 4340 1.8 3.0 4.5 4.0 4.9 6.2 0.2 1.1 

ICICI Pru Equity Arbitrage Fund Reg (G) 29.1 11127 1.8 3.1 4.6 4.2 4.9 6.8 0.3 1.0 

Kotak Equity Arbitrage Fund (G) 31.6 21566 1.9 3.2 4.9 4.3 5.1 6.8 0.6 1.0 

Nippon India Arbitrage Fund (G) 22.6 9088 1.8 3.0 4.5 4.1 5.0 6.8 0.3 1.2 

SBI Arbitrage Opp Fund Reg (G) 28.6 7494 2.0 3.3 5.0 4.1 4.9 6.7 0.2 0.8 

Thematic/Sectoral Fund

All Data Belongs To February 24, 2023

NAV AUM  
(Rs 
Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

Franklin Build India Fund (G) 70.2 1214 (2.3) 5.2 13.0 19.5 11.2 15.4 0.7 2.3 

ICICI Pru Banking and Financial Services 
Fund Reg (G)

85.8 5704 (4.1) 1.0 5.3 7.2 7.8 16.0 0.3 2.0 

Nippon India Pharma Fund (G) 269.9 4422 (5.3) (2.2) (3.1) 17.7 13.9 19.2 0.8 2.7 

Sundaram Consumption Fund Reg (G) 60.2 1179 (4.5) (2.9) 7.5 10.0 7.5 11.4 0.4 2.3 

Aditya Birla SL Digital India Fund Reg (G) 122.1 3334 1.8 4.7 (6.1) 27.0 20.8 9.5 1.0 2.1 

Index Fund

HDFC Index Fund-NIFTY 50 Plan(G) 162.7 7399 (4.1) (0.4) 3.4 13.8 11.6 14.3 0.6 0.4 

ICICI Pru Nifty Next 50 Index Fund Reg (G) 33.0 2450 (11.8) (12.0) (7.0) 9.1 4.9 9.9 0.4 0.7 

HDFC Index Fund - S&P BSE Sensex Plan 539.9 4156 (3.0) 1.1 5.0 13.8 12.5 14.7 0.5 0.4 

Motilal Oswal Nasdaq 100 FOF (G) 20.7 2996 3.5 (3.1) (4.4) 12.4 0.0 18.5 0.5 0.5 

Motilal Oswal S&P 500 Index Fund Reg (G) 14.8 2307 0.6 (0.1) 2.8 0.0 0.0 14.7 0.0 1.1 
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Multi Assets

HDFC Multi Asset Fund (G) 49.4 1636 0.7 44.772 
(20/06/2022)

(0.7) 2.0 5.8 9.8 0.6 2.3 

SBI Multi Asset Allocation Fund Reg 
(G)

38.7 601 0.9 35.2392 
(20/06/2022)

(1.3) 1.9 4.4 7.8 0.7 1.8 

ICICI Pru Multi Asset Fund (G) 476.6 15770 1.1 408.5056 
(20/06/2022)

0.8 6.0 12.4 19.3 0.9 1.9 

Axis Triple Advantage Fund (G) 28.5 1586 0.5 26.4475 
(17/06/2022)

(3.6) (3.7) (4.0) 5.1 0.4 2.1 

Nippon India Multi-Asset Fund Reg (G) 13.5 1153 0.0 12.1603 
(20/06/2022)

0.0 2.0 5.5 9.4 0.0 1.8 

Disclaimer: Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Solutions

All Data Belongs To February 24, 2023

NAV AUM Mod 
Dura-
tion  

(in Yrs)

AMP  
(IN Yrs )

3 M 6 M 1 Yr 2 Yr Sharpe 
Ratio

Exp. 
Ratio

ICICI Pru Retirement Fund Pure Debt 
Plan (G)

12.8 179 1.2 12.314 
(17/06/2022)

1.0 2.2 3.1 3.5 0.6 2.2 

Aditya Birla SL Retirement Fund 30s 
Plan (G)

12.8 260 0.4 11.482 
(17/06/2022)

(4.7) (2.5) 1.3 2.1 0.3 2.5 

HDFC Retirement Savings Fund Hybrid 
Equity Reg (G)

26.3 924 0.8 22.807 
(20/06/2022)

0.7 3.6 9.4 10.9 0.7 2.3 

Aditya Birla SL Bal Bhavishya Yojna Reg 
(G)

13.1 646 0.3 11.76 
(20/06/2022)

(4.8) (4.0) 0.5 1.6 0.3 2.4 

ICICI Pru Child Care Gift Plan Reg 194.4 876 0.5 175.89 
(20/06/2022)

(3.7) (1.1) 1.6 8.4 0.5 2.4 

SBI Magnum Children Benefit Fund 
Investment Plan Reg (G)

23.7 747 0.0 20.8499 
(20/06/2022)

(0.6) 1.5 5.3 32.7 0.0 2.4 
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STOCK PICKS

Stock Reshuffle

As a fallout of the elevated inflationary scenario in the past one year 
and coupled with hawkish stance by the global central banks, 
with particularly US Fed at the helm, there has been withdrawal of 
global liquidity as well as shrinking global growth prospects. High 

inflation has sustained for long as an aftermath effect of the Russia-Ukraine 
conflict, which fails to come to an end even today. These developments have 
resulted in muted investor sentiments and particularly towards emerging 
market economies, being inter-connected in a global world, call it the curse 
of globalism. India Inc. also had to face severe raw material cost pressure 
as well as muted global demand, which has eventually taken a toll. We have 
reviewed our past recommendations and have taken a conscious call to 
average our existing positions at this point in time where the correction 
has been steep and which stands a better chance of regaining business 
strength. We believe this is the need of the hour to tactically consolidate 
our position in businesses which have strong cash flows, brand recall and 
healthy balance sheet. Accordingly, we have decided to increase position 
in Jubilant Foodworks Ltd., Tata Consumer Products Ltd. and Crompton 
Greaves Consumer Electricals Ltd. So, this time we refrain from taking 
up new ideas, rather buy into earlier recommended stocks which have 
corrected sharply because of the hawkish stance of global central banks 
and its impact on the economy.

We continue to remain positive on all our recommended stocks and intend 
to hold at present. The companies recommended earlier are fundamentally 
sound and some are niche businesses with good long-term prospects. 
We will keep reviewing them from time to time. As and when more clarity 
emerges, we might think of adding some more where the value/price 
mismatch is disproportionately widened.
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NourishCo (100% subsidiary) 
– Next Growth Engine: Tata 
Consumer Products Ltd. (TCPL) 
strategy to acquire the remaining 
stake (in May 2020 for Rs. 13 crores) 
in NourishCo JV (founded in 2010) 
from PepsiCo is bearing its fruit with 
the company rapidly expanding its 
distribution coverage, leveraging the 
strength of its existing portfolio and 
launching innovative products in 
non-carbonated (NCD) and ready-to-
drink (RTD) beverage segment such 
as Himalayan, Tata Gluco Plus (TGP), 
Tata Copper Plus Water (TCPW), and 
Tata Fruski. The segment is growing 
robustly on the back of a strong 
market acceptance, synergies from 
deep distribution network of other 
products categories, and premium 
quality offerings. In 9MFY23, the 
business crossed Rs. 400 crore 
revenue. Operating leverage and cost 
saving initiatives are driving margin 
expansion in this business. Distribu-
tion reach for NourishCo brands is 6 
lakh outlets. Going forward, product 
launches into newer and innovative 
categories such as RTD, Jelly and 
Glucose through NourishCo are 
expected to be strong growth drivers 
for the company.

Widening Sales and Distribution 
Reach: Distribution network for the 
company is 3.6 million outlets with 
direct distribution network of 1.4 
million outlets. The reach for tea & 
salt business is 2.7 million outlets and 
for Soulful is 0.3 million outlets. The 
distribution network would increase 
to 4.0 million outlets largely in rural 
& semi urban areas. The company 
is moving to split route to drive 

assortments. It would increase depth 
in all 10 lakhs plus towns. Wholesale 
outlet direct coverage increased by 
2x. Expansion of distribution network 
and sustained share gains would 
help sales volume of the domestic tea 
business to improve to mid to-high 
single digit in the medium to long 
term.

Mixed Q3FY23 Performance: Tata 
Consumer registered good perfor-
mance in the backdrop of a tough 
demand environment in the domestic 
market. TCPL reported revenue of Rs. 
3474.6 crore (+8.3% YoY/ +3.3%QoQ). 
For 9MFY23, revenue was Rs. 10164.4 
crore (+ 9.9% YoY). EBITDA declined 
by 1.7% YoY but improved by 4.6% 
QoQ to Rs. 453.7 crore. EBITDA 
margin contracted by 133 bps YoY 
but expanded by 16 bps QoQ to 
13.1%. For 9MFY23, EBITDA was at 
Rs. 1344.8 crore (+5.5% YoY) while 
EBITDA margin was 13.2% (-55 bps 
YoY). Reported PAT for the quarter 
was Rs. 351.8 crore (+32.7% YoY/ +7.3% 
QoQ). For 9MFY23, reported PAT was 
Rs. 935.2 crore (+30.2% YoY). Q3FY23 
had an exceptional item mainly 
related to fair valuation arising out 
of acquiring control of an overseas 
venture. Q2FY23 and Q3FY22 also had 
some exceptional items. Adjusted 
PAT for Q3FY23 was Rs. 273.2 crore 
(-1.8% YoY/ +26.0% QoQ). Adjusted 
PAT for 9MFY23 was Rs. 769.4 crore 
(+2.4% YoY).

Management Commentary: 
TCPL’s near-term focus is to revive 
volume growth in the India beverage 
business and improve margins in the 
international business. Management 

expects mid-single-digit volume 
growth in the branded tea and salt 
category on account of pricing, 
promotion and distribution expan-
sion in the coming years. Value 
growth in both categories would be 
in high single digit. The company 
has undertaken relevant price hikes 
in key international markets, which 
will flow in Q4, thereby helping in 
international EBIDTA margins to 
improve in the coming quarters. 
Further, the company has taken 
structural cost-saving initiatives at 
the group level to add on to margins 
in the coming years. Further scale-up 
in the growth businesses will provide 
support to profitability.

Valuation
Going forward, it is expected that 
while price actions and structural 
cost savings in the International 
business along with normalization 
of margins in the India Salt business 
(driven by ~33% price increase in the 
last 12 months till Aug’22) will help in 
supporting the margins. The current 
growth trends and low margins are 
only impacted by transitory macro 
factors (commodity inflation in 
international business & adverse 
currency movement). Post the recent 
correction and consequent correction 
in the valuation premium vs peers, 
the stock is now at a more reasonable 
zone from long term investment per-
spective with favorable risk reward 
ratio. Thus, we are recommending 
to Add the scrip. At CMP, the scrip is 
valued at P/E ratio of 47.5x on FY24E 
Bloomberg consensus EPS of Rs. 15.1.

Company Information
BSE Code 500800
NSE Code TATACONSUM
Bloomberg Code TATACONS IN
ISIN INE192A01025
Market Cap (Rs. Cr) 66550
Outstanding shares(Cr) 92.9
52-wk Hi/Lo (Rs.) 861.15 / 650.2
Avg. daily volume (1yr. on NSE) 1685496
Face Value(Rs.) 1
Book Value (Rs) 170.2

CMP: Rs 715 Rating: BUY TCPL 3Yr. Price Chart
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Investment Rationale
  Post-Covid, QSR industry has 

posted strong recovery in FY23 and 
the prospects remained strong in 
FY24 as well. Recovery was wit-
nessed in dine-in business (which 
was affected during Covid), higher 
footfalls as well as sustained fre-
quency of orders through digital 
channels (which picked up during 
Covid). The industry expects to build 
on these levels with improvement in 
same-store sales. Moreover, com-
panies have also announced store 
expansion plans to improve market 
penetration. Besides, demand for out 
of home consumption, market share 
gains from unorganised players, 
branded recall, innovation in menus 
and faster online deliveries in newer 
markets would act as strong growth 
drivers for QSRs, beating food service 
industry growth. 

  Jubilant Food Works Ltd is one 
of India’s largest food service 
companies with extensive network 
comprising of 1,760 Domino’s Pizza 
restaurants, spanning across 387 cit-
ies and 24 Dunkin’ restaurants across 
eight cities. Besides, the company 
also aptly aimed for product diversi-
fication by entering Chinese cuisine 
(Hong’s Kitchen) and Indian cuisine 
(Ekdum!) which now have 12 and 6 
restaurants respectively. Jubilant 
Food also acquired exclusive rights 
to develop and operate Popeyes® 
restaurants in India, Bangladesh, 
Nepal, and Bhutan and currently has 
12 Popeyes® restaurants in Bengal-
uru. According to the management, 

they are confident of replicating 
Domino’s success story through 
Popeyes®. Company’s 100% subsid-
iaries in Sri Lanka and Bangladesh 
are operating successfully and adds 
to geographical diversification and 
chance to replicate India story.

  For Q3FY23, Jubilant Food posted 
disappointing numbers wherein rev-
enue growth of 10% yoy was driven by 
store additions while for-like (LFL) 
sales growth moderated to 0.3%. 
Gross margins declined 213 bps yoy 
to 75.5% on account of higher input 
costs and lower ticket orders while 
EBITDA margins declined 457 bps yoy 
to 22% on account of higher employee 
expenses and other expenses led 
by store expansion. Higher interest 
expense and depreciation (due to 
store expansion and refurbishment 
of existing stores) led to 40% yoy 
decline in net profit. Jubilant Food 
added 73 stores in Q3FY23 itself and 
221 stores in 9MFY23. The company is 
now targeting on improving LFL sales 
growth (in the range of 6-8%) through 
higher dine-in sales in coming years 
from untapped customers and driven 
by loyalty programme. The company 
has introduced every-day value range 
at Rs. 49 menu (buy 2 items to avail 
the offer) and is improving store 
ambience to attract more customers. 
The company has however main-
tained strong store expansion in next 
12-18 months (250+ new Dominos 
stores and 40-45 Popeye stores) and 
earmarked capex of Rs 650-700 crore 
in FY24 (majorly for store expansion).

  Jubilant Food’s focus towards 
expansion in tier 2/3 markets, prod-
uct innovation, digital technology 
driven growth (reflected in improving 
OLO share), better customer expe-
rience, value for money offerings 
is key to expansion of customer 
base, apart from the benefits of 
shift from unorganised sector amid 
brand awareness. The company has 
gone ahead with expansion in two 
brands-Dominos and Popeye where 
it has strong visibility of contributing 
to growth ahead. The vision of the 
management to improve LFL growth 
ahead and improving unit econom-
ics would lead to improvement in 
EBITDA margins ahead.

Valuation
Jubilant Food’s EBITDA margins 
might have hit the trough in Q3, but 
improvement will be gradual in near 
term played through improvement in 
LFL growth and reduction in material 
costs. The company has unparallel 
advantage in terms of reach and value 
for money proposition and its own 
delivery system and robust balance 
sheet are among the competitive 
edges. The recent underperformance 
and general muted investor sen-
timent have weighed on the stock 
prices. However, we believe, the 
company will continue to be one of 
the major beneficiaries of the growth 
in QSR industry and recommend to 
ADD the scrip. At the CMP, the scrip 
is valued at P/E ratio of 49.1x FY24E 
Bloomberg consensus EPS of Rs 9.0.

Company Information
BSE Code 533155
NSE Code JUBLFOOD
Bloomberg Code JUBI IN
ISIN INE797F01020
Market Cap (Rs. Cr) 29045
Outstanding shares(Cr) 66
52-wk Hi/Lo (Rs.) 652.35/418.75
Avg. daily volume (1yr. on NSE)                28,89,730 
Face Value(Rs.) 2
Book Value 32.6

Jubilant Foodworks Ltd.
CMP: Rs 441 Rating: BUY Jubilant Food 3yr share price chart (Rs)
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Investment Rationale
Crompton Greaves Consumer 
Electricals ltd. (CGCE) is amongst 
India’s leading fast moving electrical 
goods (FMEG) companies, present 
in electrical consumer durables 
and lighting businesses. Electrical 
consumer durables account nearly 
78% of topline while lighting business 
contribute 22% of the revenue.

Crompton is no.1 in Fans, no.1 in 
Residential Pumps and amongst top 
3 players in Lighting & Water Heat-
ers. With the acquisition of Butterfly, 
the company has enhanced focus 
on increasing market share in home 
appliances categories like air coolers, 
water heater and kitchen appliances.

CGEL is the  market leader in the 
domestic fan industry with market 
share of 29%. 

The 3QFY23 performance were 
adversely impacted by subdued 
consumer demand, resulting from 
inflationary headwinds and price 
volatility. In addition, the late onset 
of winter weighed on the demand for 
seasonal appliances. 

The demand for fan division, espe-
cially in mid-segment range, was 
affected due to price hike. Due to new 
BEE norms which came into effective 
from January 2023, CGCE took a 
strategic decision not to overload the 
channel with old inventory as was 
done by some of its market competi-
tors. Hence, the lower inventory will 
release the working capital.

Company’s appliances division 
during 3QFY23 delivered consistent 
growth with mixer grinder expand-
ing 20% and geysers 12%.

The pump division continue to 
underperform in 3QFY23 on the 
back of increased competition 
from small players. To combat the 
stiff competition, the company has 
reduced its prices to close the gap 
with the competitors. Despite of 
challenging environment, Crompton 
has retained its leadership position 
in the residential segment with a 
market share of 27%.

Management is putting effort to 
bring growth and margin expan-
sion in Butterfly brand through 
leveraging the synergies from the 
parent company’s distribution and 
marketing network. Company is also 
focusing on driving sales through 
the retail channels compared to 
e-commerce sales, which would 

further translate into improvement in 
business margins. 

Management intends to reduce the 
balance sheet leverage by utilizing 
its healthy cashflows. Company has 
the intention to repay Rs. 900-100 
crore of debt by FY24, which would 
reduce interest outgo over the next 
12-18 months, resulting in improve-
ment in earnings.

Construction of nearly 1 crore 
houses under PMAY, increased 
government capex, urbanization and 
rising aspiration are the demand 
boosters for home appliances.

Crompton is also planning addi-
tional revenues by entering into new 
category ‘built-in kitchen’ segment 
which is a Rs 2,200 crore industry 
and growing at healthy rate of 10% 
annually. The company is aiming at 
10% market share in the next three 
years.

Valuation
The stock has corrected nearly 27% 
from our recommendation and it 
appears that it has discounted all 
its near term negatives. The scrip is 
now valued at P/E multiple of 29x on 
FY24E Bloomberg consensus EPS of 
Rs 10.5, which is nearly 32% discount 
to its 3 year average P/E multiple and 
looks compelling with favorable risk 
reward ratio. Hence, we recommend 
to ADD the scrip with target of Rs 
485 from long term investment 
perspective.  

Construction of 
nearly 1 crore 
houses under 
PMAY, increased 
government capex, 
urbanization and 
rising aspiration are 
the demand boosters 
for home appliances.

Company Information
BSE Code 539876
NSE Code CROMPTON
Bloomberg Code CROMPTON IN
ISIN INE299U01018
Market Cap (Rs. Cr) 19365
Outstanding shares(Cr) 63.58
52-wk Hi/Lo (Rs.) 430.7/291.6
Avg. daily volume (1yr. on NSE) 18,98,330
Face Value(Rs.) 2.0
Book Value (Rs) 39.73

CMP: Rs 303 Rating: BUY CGCE 3 year Price Chart

0

100

200

300

400

500

600

700

800

F
e

b
-2

0

A
p

r-
2

0

J
u

n
-2

0

A
u

g
-2

0

O
c

t-
2

0

D
e

c
-2

0

F
e

b
-2

1

A
p

r-
2

1

J
u

n
-2

1

A
u

g
-2

1

O
c

t-
2

1

D
e

c
-2

1

F
e

b
-2

2

A
p

r-
2

2

J
u

n
-2

2

A
u

g
-2

2

O
c

t-
2

2

D
e

c
-2

2

Crompton Greaves Consumer Electricals Ltd.



20March 2023 INSIGHT

Monthly Insight
Performance
Since Jan-2019... Return @CAGR 17.3%
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* All Figures quoted in Rs.
Calculated as on February 23, 2023
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Monthly Profit & Loss Fact Sheet (Rs.) 
Date Invested Capital Booked Profit M2M Net Profit

31-Jan-19 1496513 0 (15549) (15549)
28-Feb-19 2500555 0 (12120) (12120)
31-Mar-19 3499100 0 87058 87058 
30-Apr-19 4423753 77386 (8924) 68462 
31-May-19 4843373 149734 (192232) (42498)
30-Jun-19 5780649 212997 (312556) (99559)
31-Jul-19 7280745 212997 (523193) (310197)
31-Aug-19 6252245 237315 (318110) (80795)
30-Sep-19 5638553 351653 (183965) 167688 
31-Oct-19 3805452 689902 (279263) 410639 
30-Nov-19 5300467 689902 (286815) 403087 
31-Dec-19 6799062 689902 (159580) 530321 
31-Jan-20 6506557 981148 (270658) 710490 
29-Feb-20 5711903 1272382 (733289) 539092 
31-Mar-20 7207537 1272382 (2755943) (1483561)
30-Apr-20 7623497 356948 (1030982) (674034)
31-May-20 6149806 833936 (1351330) (517394)
30-Jun-20 7651620 833936 (956088) (122152)
31-Jul-20 9152079 833936 (463266) 370670 
31-Aug-20 8360481 1124891 (241678) 883213 
30-Sep-20 7410397 1581629 (634208) 947421 
31-Oct-20 6589893 1902621 (554750) 1347871 
30-Nov-20 4415962 2580822 (272418) 2308404 
31-Dec-20 4744368 2757455 (224457) 2532998 
31-Jan-21 4512183 2992911 (360195) 2632716 
28-Feb-21 4855257 3147357 (126852) 3020505 
31-Mar-21 5103512 3388344 (151565) 3236779 
30-Apr-21 4908741 3581795 (17805) 3563990 
31-May-21 4608003 3892602 463903 4356505 
30-Jun-21 2426006 4576540 266976 4843516 
31-Jul-21 3924461 4576540 397901 4974441 
31-Aug-21 1920864 5080743 (120808) 4959935 
30-Sep-21 (262189) 5531501 137699 5669200 
31-Oct-21 (2096994) 5785074 (23817) 5761257 
30-Nov-21 (2471736) 6236551 (475411) 5761140 
31-Dec-21 (967066) 6476478 (557270) 5919208 
31-Jan-22 (1274299) 6780638 (526905) 6253733 
28-Feb-22 227695 6780638 (978700) 5801938 
31-Mar-22 2234090 6780638 (927092) 5853545 
30-Apr-22 3191862 6822476 (847570) 5974906 
31-May-22 4693522 6822476 (2027276) 4795200 
30-Jun-22 6199838 6822476 (2326826) 4495650 
31-Jul-22 6539891 6981380 (1806319) 5175061 
31-Aug-22 7455860 7049526 (1284541) 5764985 
30-Sep-22 6660708 7339923 (1947791) 5392132 
31-Oct-22 7128537 6867311 (1448534) 5418776 
30-Nov-22 8623447 6869761 (1313427) 5556334 
31-Dec-22 9514858 6957848 (1676947) 5280901 
31-Jan-23 8541674 5948108 (1052422) 4895686 
23-Feb-23 9476280 6009741 (1214097) 4795644 

*Booked Profit = Profit booked after target achieved
**M2M = Open position marked to market as on date
***Net profit = Booked Profit + M2M P/L
****Invested Capital = Stock investment as recommended (minus) Stock sold on target 
*****Calculation based on Rs. 5 lac invested on each stock recommended in our monthly insight on release date
******All Figures quoted in Rs.
****** Calculated as on February 23, 2023
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

 Tata Consumer Products  01-Mar-23  699 715.0 499785  ADD        

 Jubilant FoodWorks  01-Mar-23  1134 441.0 500094   ADD        

 Crompton Greaves Cons.  01-Mar-23 1650  303.0 499950  ADD        

ICICI Bank 02-Feb-23 600 830.0 498000 964 16.1%        

Indraprastha Gas 02-Feb-23 1180 422.9 498975 496 17.3%        

AIA Engineering 02-Feb-23 176 2839.6 499764 3200 12.7%        

Bharat Electronics 02-Jan-23 4975 100.5 499988 115 14.4%        

Zydus Lifesciences 02-Jan-23 1195 418.3 499892 480 14.7%        

KPIT Technologies 02-Jan-23 715 700.0 500500 800 14.3% 02-Feb-23 786 562133 61633 12.3% 31 145%

Bank of Baroda 01-Dec-22 2985 167.5 499958 197 17.6% 09-Dec-22 197 588045 88087 17.6% 8 804%

Balkrishna Industries 01-Dec-22 234 2049.4 479553 2370 15.6% 20-Jan-23 2219 519190 39637 8.3% 50 60%

Mirza International 01-Dec-22 1618 309.0 499946 370 19.7%        

Reliance Industries 01-Nov-22 196 2546.0 499016 2850 11.9%        

HDFC Bank 01-Nov-22 334 1495.0 499330 1750 17.1%        

Titan Company 01-Nov-22 181 2758.0 499198 3120 13.1%        

Divi’s Lab 03-Oct-22 135 3700.0 499500 4110 11.1%        

Oracle Fin. Serv. Software 03-Oct-22 167 2985.0 498495 3460 15.9%        

Crompton Greaves Cons. 03-Oct-22 1214 412.8 501103 485 17.5%        

Tata Consultancy Services 01-Sep-22 156 3208 500448 3650 13.8%        

Tata Consumer Products 01-Sep-22 618 809 499962 935 15.6%        

Jubilant FoodWorks 01-Sep-22 813 615 499995 710 15.4%        

Nestle India 01-Aug-22 25 19475 486886 22200 14.0%        

Bayer Cropscience 01-Aug-22 94 5349 502839 6037 12.9%        

Whirlpool of India 01-Aug-22 280 1783 499257 2035 14.1%        

Siemens 01-Jul-22 210 2385 500870 2750 15.3% 21-Jul-22 2735 574413 73543 14.7% 20 268%

United Spirits 01-Jul-22 655 762 498984 875 14.9% 16-Sep-22 870 569850 70866 14.2% 77 67%

Ashok Leyland 01-Jul-22 3380 148 501100 170 14.7% 15-Sep-22 167 565102 64002 12.8% 76 61%

ICICI Lombard Gen. Ins. 01-Jun-22 394 1270 500416 1460 15.0%        

PI Industries 01-Jun-22 180 2784 501033 3203 15.1% 4-Aug-22 3203 576540 75507 15.1% 64 86%

Abbott India 01-Jun-22 28 18031 504867 20500 13.7% 1-Aug-22 20465 573013 68146 13.5% 61 81%

ICICI Bank 02-May-22 682 733 500096 874 19.2% 10-Aug-22 850 579700 79604 15.9% 100 58%

Sumitomo Chemical India 02-May-22 1175 426 501128 500 17.2% 11-Jul-22 499 586490 85361 17.0% 70 89%

Monthly Insight 
Recommendation 
Performance Sheet
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

NLC India 02-May-22 6160 81 500435 104 28.0%        

SAIL 01-Apr-22 5050 99 500810 115 16.0%        

Aditya Birla Fashion 01-Apr-22 1640 304 499253 350 15.0% 30-Sep-22 350 574000 74747 15.0% 182 30%

Fairchem Organics 01-Apr-22 328 1525 500265 1950 27.9% 10-Aug-22 1850 606800 106535 21.3% 131 59%

Birlasoft 02-Mar-22 1215 413 501441 ADD 20-Jan-23 296.5 360248 -141193 -28.2% 324 -32%

Zydus Wellness 02-Mar-22 315 1592 501623 ADD        

Johnson Cont - Hitachi AC 02-Mar-22 268 1862 499064 ADD 20-Jan-23 1109.5 297357 -201707 -40.4% 324 -46%

Himatsingka Seide 02-Mar-22 3050 165 504268 ADD 27-Oct-22 93 284626 -219642 -43.6% 239 -67%

Asian Paints 02-Feb-22 156 3210 500821 3690 14.9%        

Ultratech Cement 02-Feb-22 66 7588 500809 8700 14.7%        

Cipla 02-Feb-22 528 948 500363 1088 14.8% 20-Sep-22 1088 574464 74101 14.8% 230 24%

G R Infraprojects 03-Jan-22 285 1748 498180 2029 16.1%        

Birlasoft 03-Jan-22 915 549 501916 630 14.8% 20-Jan-23 296.5 271298 -230618 -45.9% 382 -44%

Medplus Health 03-Jan-22 480 1041 499578 1320 26.8% 27-Jan-22 1318 632510 132933 26.6% 24 405%

ICICI Bank 01-Dec-21 700 718 502343 825 15.0% 12-Jan-22 824 576506 74163 14.8% 42 128%

Fortis Healthcare 01-Dec-21 1775 283 501500 325 15.0% 19-Sep-22 325 576875 75375 15.0% 292 19%

Affle India 01-Dec-21 434 1154 500828 1380 19.6% 11-Jan-22 1378 597891 97063 19.4% 41 173%

Container Corp 01-Nov-21 758 660 500480 830 25.7%        

Sobha 01-Nov-21 640 782 500687 890 13.8% 03-Nov-21 930 595053 94366 18.8% 2 3440%

Johnson Cont - Hitachi AC 01-Nov-21 238 2102 500340 2550 21.3% 20-Jan-23 1109.5 264071 -236270 -47.2% 445 -39%

Aptus Value Hsg. Fin. 01-Oct-21 1575 318 500718 450 41.5% 31-Mar-22 344 541422 40704 8.1% 181 16%

Birlasoft 01-Oct-21 1225 409 500512 485 18.7% 18-Nov-21 491 601549 101036 20.2% 48 154%

Himatsingka Seide 01-Oct-21 1850 270 500359 340 25.7% 27-Oct-22 93 172642 -327717 -65.5% 391 -61%

HCL Tech 01-Sep-21 420 1192 500630 1390 16.6%        

Whirlpool of India 01-Sep-21 233 2149 500645 2480 15.4% 12-Oct-21 2476 576845 76200 15.2% 41 135%

Zydus Wellness 01-Sep-21 214 2342 501225 2680 14.4%        

Jubilant Foodworks 02-Aug-21 133 3776 502266 4340 14.9% 12-Oct-21 4333 576228 73962 14.7% 71 76%

Can Fin Homes 02-Aug-21 920 545 501193 650 19.3% 08-Sep-21 649 596970 95776 19.1% 37 189%

Arvind 02-Aug-21 4750 105 500083.7 135 28.2% 19-Oct-21 135 640158 140074 28.0% 78 131%

Tech Mahindra 01-Jul-21 455 1098 499537.7 1270 15.7% 06-Aug-21 1268 576858 77320 15.5% 36 157%

Hero Motocorp 01-Jul-21 172 2910 500519.4 3390 16.5% 20-Jan-23 2755.6 473963 -26556 -5.3% 568 -3%

Zee Entertainment 01-Jul-21 2310 217 500975.2 250 15.3% 14-Sep-21 250 576507 75532 15.1% 75 73%

Infosys 01-Jun-21 358 1402 502062.1 1610 14.8% 26-Jul-21 1607 575245 73183 14.6% 55 97%

HDFC Ltd. 01-Jun-21 195 2571 501426 2940 14.3% 27-Oct-21 2935 572313 70887 14.1% 148 35%

Natco Pharma 01-Jun-21 472 1060 500471.3 1230 16.0% 20-Jan-23 533.3 251718 -248754 -49.7% 598 -30%

ICICI Bank 03-May-21 845 593 499800 720 21.4% 31-Aug-21 717 605671 105871 20.8% 120 63%

DCM Shriram 03-May-21 700 716 499833 840 17.3% 22-Jun-21 839 586992 87159 17.1% 50 125%

Indian Metals & Ferro 
Alloys

03-May-21 1125 445 499840 570 28.2% 22-Jun-21 550 618908 119068 23.7% 50 173%

Vardhman Textiles 01-Apr-21 375 1330 498785 1550 16.5% 12-Jul-21 1547 580249 81464 16.3% 102 58%

Kirloskar Oil Engines 01-Apr-21 2960 170 502879 208 22.4% 11-May-21 203 600051 97172 19.3% 40 176%

Amrutanjan Health Care 01-Apr-21 870 575 499864 670 16.6% 11-May-21 669 581900 82035 16.4% 40 150%

Divis Lab 01-Mar-21 147 3407 500807 3900 14.5% 27-Apr-21 3893 572315 71508 14.3% 57 91%

Supreme Industries 01-Mar-21 240 2068 496299 2350 13.6% 17-Sep-21 2350 564000 67701 13.6% 200 25%

Somany Home Innov. 01-Mar-21 1700 290 493763 370 27.4% 08-Jun-21 370 629000 135237 27.4% 99 101%

Infosys 02-Feb-21 390 1276 497754 1457 14.2% 12-Apr-21 1471 573869 76116 15.3% 69 81%

Kajaria Ceramics 02-Feb-21 595 839 499295 980 16.8% 16-Feb-21 972 578102 78807 15.8% 14 412%
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

Borosil Renewables 02-Feb-21 1810 276 500329 340 23.0% 09-Aug-21 340 615400 115071 23.0% 188 45%

BPCL 01-Jan-21 1312 383 502046 480 25.4% 02-Mar-21 469 615577 113531 22.6% 60 138%

Welspun India 01-Jan-21 7353 69 508230 84 21.5% 12-Mar-21 84 616623 108393 21.3% 70 111%

Kaveri Seed 01-Jan-21 962 525 504955 650 23.8% 10-May-21 649 624223 119268 23.6% 129 67%

Bosch 01-Dec-20 39 12842 500840 15200 18.4% 19-Jan-21 15174 591781 90941 18.2% 49 135%

Sumitomo Chemical 01-Dec-20 1750 286 501133 340 18.7% 02-Jun-21 340 595000 93867 18.7% 183 37%

Prestige Estate 01-Dec-20 1850 271 500563 312 15.3% 18-Feb-21 311 576201 75638 15.1% 79 70%

MRF 02-Nov-20 7 66042 462295 76588 16.0% 19-Nov-20 76456 535194 72899 15.8% 17 339%

Dixon 02-Nov-20 52 9586 498474 11268 17.5% 26-Nov-20 11249 584928 86455 17.3% 24 264%

Privi Speciality Chem. 02-Nov-20 910 549 499328 640 16.6% 21-Jan-21 639 581399 82071 16.4% 80 75%

Ultratech Cement 01-Oct-20 122 4095 499594 4543 10.9% 19-Oct-20 4535 553293 53699 10.7% 18 218%

Essel Propack 01-Oct-20 2025 248 501522 290 17.1% 11-Jan-21 290 586238 84715 16.9% 102 60%

Valiant Organics 01-Oct-20 168 2970 498946 3350 12.8% 09-Oct-20 3344 561832 62886 12.6% 8 575%

Mishra Dhatu Nigam 01-Sep-20 2400 209 502246 260 24.2% 30-Sep-21 191 457200 -45046 -9.0% 394 -8%

Hawkins Cooker 01-Sep-20 103 4852 499740 5890 21.4% 29-Dec-20 5671 584118 84379 16.9% 119 52%

Phillips Carbon Black 01-Sep-20 4275 117 501035 151 28.8% 25-Oct-20 148 630563 129527 25.9% 54 175%

Wipro 03-Aug-20 1770 282 499999 325 15.1% 05-Oct-20 325 574878 74880 15.0% 63 87%

Divis Lab 03-Aug-20 190 2644 502371 3050 15.4% 10-Aug-20 3058 581026 78654 15.7% 7 816%

Fine Organics 03-Aug-20 230 2177 500822 2470 13.4% 24-Aug-20 2466 567123 66300 13.2% 21 230%

ICICI Securities 01-Jul-20 1050 476 499818 620 30.2% 03-Jun-21 601 631050 131232 26% 337 28%

Apollo Tyres 01-Jul-20 4600 109 501341 130 19.3% 10-Aug-20 127 582498 81157 16.2% 40 148%

Galaxy Surfactants 01-Jul-20 335 1490 499300 1680 12.7% 04-Aug-20 1684 564130 64829 13.0% 34 139%

Nestle India 01-Jun-20 28 17571 491987 19500 11.0% 20-Aug-21 19500 546000 54013 11% 445 9%

Tech Mahindra 01-Jun-20 925 541 500453 ADD 29-Sep-20 774 715691 215238 43.0% 120 131%

Abbott India 01-Jun-20 30 16979 509375 19464 14.6% 02-Aug-21 19464 583920 74545 14.6% 427 13%

Bharti Airtel 04-May-20 985 508 500232 610 20.1% 20-May-20 606 597058 96826 19.4% 16 442%

Pfizer 04-May-20 102 4934 503304 5800 17.5% 28-Jun-21 5600 571200 67896 13.5% 420 12%

Bayer Cropscience 04-May-20 116 4287 497334 5425 26.5% 27-May-20 5281 612584 115251 23.2% 23 368%

ITC 01-Apr-20 2950 170 502363 ADD 17-Nov-21 240 708000 205637 40.9% 595 25%

Britannia Industries 01-Apr-20 184 2719 500320 ADD 29-May-20 3384 622704 122384 24.5% 58 154%

TCS 01-Apr-20 274 1827 500508 ADD 14-Sep-20 2480 679520 179012 35.8% 166 79%

HDFC Bank 01-Apr-20 586 852 499290 ADD 10-Nov-20 1361 797739 298450 59.8% 223 98%

Britannia Industries 02-Mar-20 164 3048 499888 3400 11.5% 29-May-20 3384 555019 55130 11.0% 88 46%

Aarti Industries 02-Mar-20 505 990 499799 1177 18.9% 05-May-20 1139 575018 75220 15.1% 64 86%

Metropolis Healthcare 02-Mar-20 263 1886 495946 2200 16.7% 23-Nov-20 2187 575165 79219 16.0% 266 22%

Bajaj Finance 03-Feb-20 115 4306 495178 5000 16.1% 01-Dec-20 4894 562761 67583 13.6% 302 16%

Gujarat State Petronet 03-Feb-20 2040 246 501493 300 22.0% 01-Apr-20 169 344168 -157325 -31.4% 58 -197%

Granules India 03-Feb-20 3600 140 502632 170 21.8% 07-Feb-20 164 591156 88524 17.6% 4 1607%

Concor 01-Jan-20 870 575 500239 665 15.7% 25-May-21 665 578550 78311 15.7% 510 11%

Mahanagar Gas 01-Jan-20 470 1066 501095 1164 9.2% 23-Jan-20 1162 546140 45045 9.0% 22 149%

SIS 01-Jan-20 1020 490 500147 568 15.8% 07-Feb-20 559 570119 69972 14.0% 37 138%

HDFC Life 02-Dec-19 875 571 499608 680 19.1% 17-Nov-20 671 586740 87133 17.4% 351 18%

Dr. Reddy’s Lab 02-Dec-19 171 2923 499818 3503 19.8% 07-Apr-20 3554 607713 107896 21.6% 127 62%

Just Dial 02-Dec-19 875 570 499170 750 31.5% 01-Apr-20 288 251615 -247555 -49.6% 121 -150%
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

IRCTC 01-Nov-19 561 893 500709 1170 31.1% 30-Jan-20 1158 649638 148929 29.7% 90 121%

PI Industries 01-Nov-19 350 1432 501323 1613 12.6% 07-Feb-20 1612 564109 62787 12.5% 98 47%

Procter & Gamble Hygiene 01-Nov-19 40 12325 492982 14078 14.2% 16-Apr-21 14026 561034 68052 13.8% 532 9%

HDFC Bank 01-Oct-19 405 1235 500212 1395 12.9% 10-Nov-20 1361 551339 51127 10.2% 406 9%

Indian Hotels 01-Oct-19 3130 160 500595 179 11.9% 01-Apr-20 74 230525 -270071 -53.9% 183 -108%

Siemens 01-Oct-19 330 1549 511213 1680 8.4% 23-Oct-19 1689 557420 46207 9.0% 22 150%

Gujarat Gas 01-Sep-19 2800 179 501501 200 11.7% 30-Oct-19 200 559048 57547 11.5% 59 71%

Hindustan Unilever 01-Sep-19 265 1888 500371 1975 4.6% 20-Sep-19 1957 518507 18136 3.6% 19 70%

Divi’s Lab 01-Aug-19 305 1636 498882 1750 7.0% 22-Oct-19 1757 535885 37003 7.4% 82 33%

ICICI Bank 01-Aug-19 1175 426 500234 473 11.1% 25-Oct-19 468 550206 49972 10.0% 85 43%

City Union Bank 01-Jul-19 2410 208 500935 254 22.2% 16-Jan-20 248 597005 96070 19.2% 199 35%

Reliance Nippon Life 01-Jul-19 2250 222 499773 265 19.3% 27-Aug-19 258 579510 79737 16.0% 57 102%

Sanofi India 01-Jul-19 87 5740 499387 6775 18.0% 29-Oct-19 6678 581029 81641 16.3% 120 50%

Asian Paints 01-Jun-19 346 1445 499797 1560 8.0% 02-Aug-19 1549 535985 36188 7.2% 62 43%

Axis Bank 01-Jun-19 614 812 498614 905 11.4% 18-Oct-21 820 503480 4866 1.0% 870 0%

Honeywell Automation 01-Jun-19 19 26087 495655 30195 15.7% 25-Oct-19 29105 552999 57344 11.6% 146 29%

MCX 01-May-19 575 868 499354 1005 15.7% 30-Aug-19 971 558147 58793 11.8% 121 36%

TCS 01-May-19 220 2259 496953 2490 10.2% 14-Sep-20 2480 545600 48647 9.8% 502 7%

Crompton Greaves Cons. 01-Apr-19 2138 234 501153 256 9.2% 20-Sep-19 251 536681 35528 7.1% 172 15%

Equitas Holdings 01-Apr-19 3637 138 500875 191 38.7% 01-Apr-20 42 152499 -348375 -69.6% 366 -69%

Page Industries 01-Apr-19 20 25219 504373 29080 15.3% 14-Aug-19 17525 350506 -153867 -30.5% 135 -82%

ITC 01-Mar-19 1800 278 500089 319 14.8% 13-Sep-21 215 387000 -113089 -23% 927 -9%

Tech Mahindra 01-Mar-19 605 824 498456 960 16.5% 29-Sep-20 774 468101 -30356 -6.1% 578 -4%

HDFC Bank 01-Feb-19 240 2101 504338 1204 -42.7% 20-May-19 2403 576686 72348 14.3% 108 48%

Pfizer 01-Feb-19 163 3066 499703 3490 13.8% 20-Sep-19 3389 552433 52730 10.6% 231 17%

Abbott India 01-Jan-19 65 7593 493527 8580 13.0% 11-Jun-19 8566 556790 63263 12.8% 161 29%

Indraprastha Gas 01-Jan-19 1850 273 504362 315 15.5% 08-Apr-19 314 581748 77386 15.3% 97 58%

United Spirits 01-Jan-19 800 623 498624 735 17.9% 14-Feb-20 711 568576 69952 14.0% 409 13%
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Q3FY23  
Report Card
Global as well as Indian equity markets have been quite 
volatile in the recent past, primarily tracking inflation 
led interest rate hike outlook by global central banks, 
geopolitical tensions and rise in 
crude prices. Corporate earnings, 
a true barometer of the health of 
the market, on the other hand, have 
been quite resilient with growth 
momentum continuing unabated. Some 
of the key trends from the recently 
concluded quarter include easing 
inflationary pressure, bottoming out 
of weakness in rural demand, and 
servic es exports relatively untouched 
from the impact of slowdown in 
developing market economies. India 
Inc reported a deceleration in YoY 
revenue growth for Q3FY23 while the 
net profit growth was in single digit 
and was largely aided by a strong 
performance of the banking and 
finance companies. As anticipated, Q3 
operating margin showed a sequential 

improvement reflecting moderation in the input cost 
inflation. However, it continued to contract from the 
year-ago level. In the coming quarters, it is expected 

that the corporate performance to 
remain muted amid tapering post 
pandemic pent-up demand while 
higher government expenditure and 
softening commodity prices may offer 
support. The aggregate revenue for a 
sample of 3,031 companies increased 
by 17.4% YoY in Q3FY23, marking it to 
be the eighth quarter of double-digit 
growth. However, the revenue growth 
has gradually decelerated from 36% in 
Q2FY23. Net profit increased by 5.3% 
in Q3, helped by a strong performance 
of the banking and finance companies. 
Net profit had increased by 38.8% 
in Q3FY22. However, the corporate 
earnings would have been even worse 
if not for the big jump in from the 
banks in Q3. Banks benefited from 
higher interest rates on loans to 

Some of the key 
trends from the 
recently concluded 
quarter include 
easing inflationary 
pressure, bottoming 
out of weakness in 
rural demand, and 
services exports 
relatively untouched 
from the impact 
of slowdown in 
developing market 
economies.
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customers and faster growth in credit. It was, however, a 
tough quarter for non-financial firms with a sharp decline 
in margins and profits due to the combined effect of higher 
input as well as finance costs.

Global markets have recovered as commodities cooled 
off on fears of tepid demand, rising interest rates and 
recession impacting demand in Europe and USA. However, 
India is amongst the best performing markets globally 
due to strong domestic demand and expectations of a 
prolonged capex cycle. High frequency indicators like GST 
collection, peak power demand, recovery in Air Travel, 
Sales of Apparel, QSR, PV, CV, Housing, Capital Goods 
and improving capacity utilisation are positive. Although 
rural demand remains tepid and signals are mixed as of 
now, peaked out inflation and strong pentup demand from 
middle and upper middle class and rural spending ahead 
of 2024 elections are positives. Urban discretionary spends 
remain strong and indicate strong benefit due to economic 
revival and demographic dividend in coming few years. Q4 
will benefit from improvement in margins given that cost 
pressures are abating as most Agri commodities (led by 
Palmoil), and crude (range of USD 80-95 in past 3 months) 
and Metals (Steel, Aluminium, Copper etc.) Global supply 
chain seems to be in better shape and semiconductor 
shortage appears to be ebbing now. Any revival of rural 
demand would be an icing on the cake.

The Q3 earnings were adversely affected by the higher 
cost of raw materials and energy, besides a reversal in the 
interest rate cycle, resulting in a higher interest expense 
for companies in the non-financial sectors. India Inc’s 
revenues, however, continued to grow in healthy double 
digits thanks to higher raw material 
prices and inflation, which boosted 
price realisations across sectors. 
Aggregate revenue for the Nifty 50 
company grew 17.3% YoY (1.6% QoQ) 
while net profit grew 7.7% YoY (13.8% 
QoQ). The aggregate revenue of 39 
companies—excluding banks, financials 
and insurance companies - rose at 
15.5% while operating profit up by 
4.9% and net profit at -3.4%. Earnings 
growth of Nifty companies was led 
by strong performance from Banks 
and Auto. The fall in profit was led by 
metals, oil & gas, cement, healthcare 
and retail sectors, mainly due to global 
margin correction. Private Banks 
posted net profit growth of 27% YoY, 
PSU Banks 23%, Automobile, Oil & 
Gas, Retail, Technology and Cement 
posted net profit growth 22%, 22%, 
21%, 19% and 16% respectively. Major 

earnings beat was from Reliance Industries, SBI, ITC, Tata 
Motors, Kotak Mahindra Bank, HUL, Maruti Suzuki, M&M, 
Bajaj Auto, Dr Reddy’s Lab and Britannia. Major earnings 
miss was from Divis, Wipro, Asian Paints, Tata Steel, 
JSW Steel and Tata Motors. On forward earnings front, 
BFSI space witnessed healthy earnings upgrade (led by 
corporate banks) while marginal upgrades were witnessed 
in the FMCG, IT, Auto and Cement space. Overall, the 
management commentary sounded optimistic about easing 
raw material, logistic and wage cost pressures; though the 
companies did not sound particularly sanguine about the 
demand environment, especially the rural demand and 
export demand.

Sector highlights
Sectorally, for banks, while credit growth continues to 
remain strong, deposit growth though still lower is also 
slowly picking pace. The asset quality remains resilient 
across lenders resulting in moderate credit costs. Within 
the IT space, revenue across companies was weak in the 
third quarter, owing to seasonal factors like furloughs. The 
demand outlook remains uncertain although IT companies 
are benefiting from cost takeout and vendor consolidation 
trends. Auto companies witnessed gross margin expansion 
and in most cases EBITDA margin expansion during the 
quarter, while strong demand momentum continues in 
PVs and CVs. In the consumer sector, larger companies 
have outperformed on growth forecasts and growth in 
lot of the cases continue to be driven in part by further 
price-hikes as volume trajectory remained a mixed bag. 
In the pharma space, Indian formulations growth was 
driven by new launches and traction across chronic 

therapy areas like cardiac, respiratory 
and acute segments such as anti-
infectives. US business growth was 
supported by outliers such as Sun 
Pharmaceuticals, Cipla and Dr Reddy’s. 
In cement space, industry reported 
modest recovery in unitary EBITDA 
led by marginal fuel cost reduction 
operating leverage gains amid strong 
demand environment. In Metals & 
Mining space, Ferrrous companies 
saw an uptick in EBITDA due to lower 
coking coal price but reported drop 
in volume and realisation which 
dented the performance to some 
extent. Nonferrous segment reported 
reduction in thermal coal prices which 
helped to offset aluminium prices to 
certain extent, but lower commodity 
prices dented the EBITDA.

Overall, the 
management 
commentary 
sounded optimistic 
about easing raw 
material, logistic 
and wage cost 
pressures; though 
the companies 
did not sound 
particularly 
sanguine about 
the demand 
environment, 
especially the rural 
demand and export 
demand.
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CNX 500 (Excluding Banks, NBFC & Oil Companies)
(In Rs. Cr.) Q3FY21 Q4FY21 Q1FY22 Q2FY22 Q3FY22 Q4FY22 Q1FY23 Q2FY23 Q3FY23

Net Sales 1336955 1500637 1339740 1494953 1641936 1814316 1796410 1883071 1913648

Growth (YoY) 5% 20% 47% 19% 23% 21% 34% 26% 17%

Growth (QoQ) 6% 12% -11% 12% 10% 10% -1% 5% 2%

Operating Expenses 1063375 1204591 1072058 1202456 1332122 1486966 1482510 1593799 1595424

Growth (YoY) 1% 16% 43% 17% 25% 23% 38% 33% 20%

Growth (QoQ) 4% 13% -11% 12% 11% 12% 0% 8% 0%

% of Sales 80% 80% 80% 80% 81% 82% 83% 85% 83%

Operating Profit 273580 296046 267682 292497 309814 327350 313900 289271 318224

Growth (YoY) 24% 40% 70% 25% 13% 11% 17% -1% 3%

Growth (QoQ) 17% 8% -10% 9% 6% 6% -4% -8% 10%

OPM 20% 20% 20% 20% 19% 18% 17% 15% 17%

Depreciation 27576 27341 23157 26298 23586 28230 23540 28120 32334

Growth (YoY) 12% -6% -14% 3% -14% 3% 2% 7% 37%

Growth (QoQ) 8% -1% -15% 14% -10% 20% -17% 19% 15%

Interest 76736 79689 78296 80878 82757 85981 85656 88412 91916

Growth (YoY) 7% 6% 8% 8% 8% 8% 9% 9% 11%

Growth (QoQ) 3% 4% -2% 3% 2% 4% 0% 3% 4%

Other Income 47989 46648 46636 45149 46714 47402 48812 53273 57505

Growth (YoY) -3% -11% -9% -10% -3% 2% 5% 18% 23%

Growth (QoQ) -4% -3% 0% -3% 3% 1% 3% 9% 8%

Adj Profit 131719 132343 114804 147945 153387 169503 144654 128808 141111

Growth (YoY) 36% 187% -1525% 49% 16% 28% 26% -13% -8%

Growth (QoQ) 32% 0% -13% 29% 4% 11% -15% -11% 10%

NPM 10% 9% 9% 10% 9% 9% 8% 7% 7%
Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

Sectoral performance review
Auto & Auto ancillary Sector
Auto companies reported a steady Q3FY23 performance 
with margin recovery taking the centre stage as most 
players benefitted from raw material price decline. 
Auto volumes in Q3FY23 grew YoY across segments, 
except 2Ws. Healthy volume growth was underpinned 
by improvement in the supply of semiconductor chips 
and a strong order book, especially, in case of PVs. The 
2W space reported muted QoQ volumes especially in the 
entry level segment whereas premiumisation trend played 
well, led by weakness in exports though domestic volumes 
improved. With semiconductor availability steadily 
returning to normal and raw material prices easing, 
margin has recovered for most of the players. Commodity 
cost inflation moderated for the second quarter in a row, 
along with favorable FX, price hikes and favorable mix as 
reflected in gross margin improvement. EBITDA margins 
expanded both QoQ and YoY, backed by gross margins 
expansion and cost control benefits partially offset by weak 
operating leverage. Management of most of the companies 
indicated on the stability in commodity prices, though 
there is still some under-recovery because of commodity 

prices that may be passed on in H2CY22. OEMs continue 
to take price hikes in Q3FY23 and Jan’23 across segments 
to dilute the impact of commodity inflation. As per the 
management commentaries, Q3FY23 demand across most 
of the export geographies remained under pressure due 
to uncertain macro headwinds, currency devaluation in 
key geographies such as Africa/South Asia and inventory 
de-stocking. For Q3FY23, total industry sales were at ~62.9 
lakh units (down ~14% QoQ), with domestic dispatches 
declining ~15% QoQ to 51.6 lakh units whereas exports were 
down 10.1% QoQ at ~11.3 lakh units. Domestic PV volumes 
were down 9% QoQ to ~9.3 lakh units (UV down 6% QoQ; 
Passenger cars down 10% QoQ); 2-W volumes de-grew 17% 
QoQ to 38.6 lakh units (motorcycles down 16%, scooters 
down 22%). Domestic CV volumes de-grew 2% QoQ to 
2.3 lakh units (M&HCV up 8%, LCV down 7%) while 3-W 
volumes grew 15% to 1.4 lakh units.

Management commentary suggests the situation steadily 
normalizing and expect healthy PV volumes led by strong 
demand for SUVs/ premiumisation, healthy order backlog 
and new model launches. Likewise, premium 2Ws should 
witness better volume growth, as entry-level remains 
stressed due to impacted affordability. CV segment will 
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continue its steady growth on the back of infrastructural 
activities, LMDs, E-com and private/public transportation 
as the economy fully opens up. While managements 
indicated that exports have bottomed out, broad-based 
recovery might still take a couple of quarters. The 
demand situation in European markets is still volatile. 
However, recovery in exports will be driven by stabilizing 
macroeconomic situation, improving chip shortage-
related issues and normalizing shipping time. 2HFY23 
is expected to be very healthy and may help the auto 
sector to recover and deliver YoY growth. Easing supply 
concerns related to semiconductors should help firms’ 
clear backlog and register high growth. Electric vehicles 
(EVs) continued to create traction among end-users, 
across segments, led by support from the government 
through subsidy incentives, tenders, and infrastructure 
spending. OEMs and auto ancillary companies announced 
increased investments for product development and 
capacity additions for EV segments. Higher operating 

leverage and easing raw material costs to ease margin 
pressure on firms. While volume and demand outlook 
trends for FY23 of most auto segments, barring tractors, 
remain strong.

Trend in Volumes (Units)
Company Q3FY22 Q2FY23 Q3FY23 YoY (%) QoQ (%)
Maruti Suzuki 430,668 517,395 465,911 8.2 -10.0
M&M 212,936 273,223 280,944 31.9 2.8
Tata Motors (SL) 200,212 243,387 228,169 14.0 -6.3
Ashok Leyland 34,077 45,295 47,562 39.6 5.0
Escorts 26,476 24,620 29,234 10.4 18.7
Hero MotoCorp 1,292,136 1,428,168 1,240,000 -4.0 -13.2
Bajaj Auto 1,181,361 1,151,012 983,276 -16.8 -14.6
TVS Motor 878,659 1,027,437 879,423 0.1 -14.4
Royal Enfield 167,664 203,451 219,898 31.2 8.1

Source: Company, Ashika Research

Aggregate EBITDA Margin (%)

Source: Company, Ashika Research
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Auto & Auto ancillary Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Tata Motors Ltd. 88489 23% 11% 9643 43% 73% 11% 2940 LP LP 3%

Mahindra & Mahindra Ltd. 30620 30% 3% 5253 16% 4% 17% 2603 26% 1% 9%

Maruti Suzuki India Ltd. 29058 25% -3% 2837 82% 2% 10% 2356 132% 15% 8%

Samvardhana Motherson 
International Ltd.

20226 25% 11% 1575 46% 12% 8% 515 33% 75% 3%

Ashok Leyland Ltd. 10400 56% 8% 1344 104% 32% 13% 350 LP 91% 3%

Bajaj Auto Ltd. 9319 3% -9% 1757 28% 0% 19% 1473 14% -3% 16%

Hero MotoCorp Ltd. 8118 1% -11% 942 -4% -13% 12% 638 -7% -10% 8%

TVS Motor Company Ltd. 8066 22% -6% 1022 33% -6% 13% 315 36% -19% 4%

MRF Ltd. 5645 15% -3% 562 14% 17% 10% 175 17% 35% 3%

Eicher Motors Ltd. 3721 29% 6% 857 47% 4% 23% 677 61% 10% 18%

Tube Investments of India Ltd. 3666 8% -3% 473 7% -9% 13% 329 -16% 17% 9%

Bosch Ltd. 3660 18% 0% 404 13% -6% 11% 319 36% -14% 9%

Bharat Forge Ltd. 3353 40% 9% 469 -6% 9% 14% 109 -74% -23% 3%

UNO Minda Ltd. 2915 34% 1% 338 44% 6% 12% 149 51% -3% 5%

Cummins India Ltd. 2185 25% 12% 413 52% 43% 19% 341 57% 46% 16%

Balkrishna Industries Ltd. 2166 6% -19% 269 -41% -37% 12% 108 -68% -72% 5%

Motherson Sumi Wiring India Ltd. 1687 16% -8% 179 -14% -1% 11% 106 -30% -9% 6%

Sona BLW Precision Forgings Ltd. 675 39% 3% 176 44% 9% 26% 107 24% 16% 16%

Total 233968 23% 4% 28514 33% 20% 12% 13609 102% 47% 6%
Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

Banking Sector
The Indian banking sector continued with its all-round 
performance in Q3FY23 with a further uptick in loan 
growth, sharp sequential NIM improvement, robust 
margin expansion, improvement in asset quality and 
continued reduction in stress levels, which has propelled 
earnings and thereby return ratios. Growth trends were 
broad-based, with the corporate segment too showing 
a strong recovery. Deposit growth was supported by 
term deposits, while Saving Account growth moderated 
across banks, leading to a sequential decline in the CASA 
mix, though some banks saw healthy growth in CASA 
deposits. Overall loan growth remained healthy across 
banks, driven by continued traction in retail (especially 
unsecured loans, home loans, vehicle loans) however 
some moderation was seen in home loans while SME and 
corporate segment is showing sustained improvement 
in demand. Faster transmission of rate hikes on assets 
compared to liabilities and healthy proportion of low-cost 
deposits resulted in an uptick in margins across lenders. 
The improvement in asset quality is led by lower slippages 
and relatively stable recoveries/upgrades resulted in 
a sequential decline in GNPA/NNPA ratios, with PCR 
remaining healthy. Strong credit demand from retail & 
MSME coupled with a gradual revival in the corporate 

segment led to a continued uptick in credit growth. 
Further, the relapse from the restructured book remains 
well within the manageable levels. Even as the LLPs 
were lower on sequential basis. Net earnings growth was 
healthy (and ahead of estimates) and largely led by PSBs 
(on a relatively smaller base in Q1); where-as PVT Banks 
too reported a strong QoQ growth. While NIMs have 
improved on sequential basis, led by better re-pricing on 
assets, lower slippages and higher CD ratio. 

Management commentaries have suggested an improved 
outlook in terms of business growth as well as asset 
quality in coming quarters amid economic recovery. 
Growth continued to improve across segments, however 
retail remains the growth driver, while corporate credit 
growth saw a slight uptick in working capital utilization. 
Given the rising rate environment, the NIM outlook 
is strong for the next 2-3 quarters and credit cost is 
expected to remain low, given adequate provisions. It 
is expected that higher loan growth is likely to sustain, 
while margins are likely to expand over the medium term, 
as we are in a higher interest rate cycle. It is expected 
that business momentum for banks to sustain going 
ahead, as higher inflation is tamed, capex cycle revives, 
and consumption and business confidence improves. All 
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the banks reported improvement in asset quality, led by 
better collection efficiency, higher recoveries, and lower 
slippages trend, which are expected to continue going 
ahead, given benign credit cycle. Given that domestic 
demand remains strong, especially driven by stable 

urban demand even as the rural economy takes time to 
bounce back, it is expected that loan growth momentum 
to sustain, and, hence, its outlook looks strong too. 
Therefore, it is expected that banks to post strong 
earnings growth in the upcoming quarters.

Trend in deposit growth (% YoY)

Source: Company. AceEquity, Ashika Research
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Banks
Company (Rs Cr) NII YoY QoQ Net 

Profit
YoY QoQ NIM 

(%)
GNPA 

(%)
NNPA 

(%)
CAR 
(%)

State Bank Of India 38069 24% 8% 14205 68% 7% 3.7 3.1 0.8 13.3

HDFC Bank Ltd. 22988 25% 9% 12259 19% 16% 4.1 1.2 0.3 17.7

ICICI Bank Ltd. 16465 35% 11% 8312 34% 10% 4.7 3.1 0.6 16.3

Axis Bank Ltd. 11459 32% 11% 5853 62% 10% 4.3 2.4 0.5 17.6

Bank Of Baroda 10818 26% 6% 3853 75% 16% 3.4 4.5 1.0 14.9

Punjab National Bank 9179 18% 11% 629 -44% 53% 3.2 9.8 3.3 15.2

Union Bank Of India 8628 20% 4% 2245 107% 21% 3.2 7.9 2.1 14.5

Canara Bank 8600 24% 16% 2882 92% 14% 3.1 5.9 2.0 16.7

Kotak Mahindra Bank Ltd. 5653 30% 11% 2792 31% 8% 5.5 1.9 0.4 19.7

Bank Of India 5595 64% 10% 1151 12% 20% 3.3 7.7 1.6 15.6

Indian Bank 5499 25% 17% 1396 102% 14% 3.7 6.5 1.0 15.7

IndusInd Bank Ltd. 4495 18% 4% 1959 69% 10% 4.3 2.1 0.6 18.0

IDFC First Bank Ltd. 3285 27% 9% 605 115% 9% 6.4 3.0 1.0 15.0

Central Bank Of India 3284 20% 20% 458 64% 44% 4.1 8.9 2.1 13.8

IDBI Bank Ltd. 2925 23% 7% 927 60% 12% 4.6 13.8 1.1 20.1

Indian Overseas Bank 2272 44% 16% 555 22% 11% 3.3 8.2 2.4 15.2

Bandhan Bank Ltd. 2080 -2% -5% 291 -66% 39% 6.5 7.2 1.9 19.1

Bank Of Maharashtra 1980 30% 5% 775 139% 45% 3.6 2.9 0.5 17.5

Yes Bank Ltd. 1971 12% -1% 52 -81% -66% 2.5 2.0 1.0 18.0

The Federal Bank Ltd. 1957 27% 11% 804 54% 14% 3.5 2.4 0.7 13.4

UCO Bank 1952 11% 10% 653 110% 29% 3.0 5.6 1.7 14.3

AU Small Finance Bank Ltd. 1153 41% 6% 393 30% 15% 6.2 1.8 0.5 22.0

Punjab & Sind Bank 805 6% 4% 373 24% 34% 3.1 8.4 2.0 15.6

Total 171112 26% 9% 63421 44% 13%
Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

Cement Sector
In Q3FY23 cement companies’ performance have 
improved considerably as companies started witnessing 
an improvement in the margin curve on a sequential 
basis as power and fuel prices took a breather and 
aided by favorable base and strong volume recovery 
post the festive season. Price hikes were meagre, 
owing to increased competition. So, realization was flat 
sequentially, which affected profitability. On account of 
healthy underlying demand, cement players witnessed 
strong volume offtake. Cement industry volumes were 
up 20.3% YoY (lower base) and 10.3% QoQ. With this, 
blended EBITDA per tonne for the industry contracted 
sharply by ~Rs. 150/T YoY but improved by Rs. 215/T 
QoQ as cost increase was much higher than the price 
increases. Eastern region saw the highest price increase 
during Q3FY23 while prices in north remained muted. 
Demand in both regions grew double digit YoY (low base 
effect). Pan-India average cement prices during Q3FY23 
were up ~2% YoY affected by seasonality and low demand 

in last quarter. For last 3 quarters, cement companies 
were hurt by the increase in input costs. But in last few 
months, decline in prices of pet coke, a by-product of oil 
refining that is used in cement kilns, and freight costs 
that was escalated due to higher diesel prices improved 
the financials of most cement companies. Pet coke prices 
on a per Kcal basis declined 20% QoQ. International coal 
prices had also softened by ~26% QoQ during Q3FY23. 
Sequentially, both diesel and fuel prices declined. While 
average realisations increased 7.4% YoY and 1.8% QoQ, 
total cost increased by ~12.5% YoY on per tonne basis 
due to sharp spike in the international fuel prices but 
has declined on QoQ basis by 2.2%. Most companies 
have guided that costs have peaked out given the recent 
decline in various commodity prices like crude/coal.

Cement companies remained optimistic on the demand 
environment well supported by government infra 
spending and upcoming general elections in 2024. 
Consequently, most companies reiterated their long-term 
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capacity addition plans. The demand is expected to 
improve and companies to witness higher volume. The 
domestic and international petcoke prices have fallen by 
~30% & 40%, respectively, from its peak in June 2022/May 
2022. Also, cement companies have now started sourcing 
cheaper petcoke from Russia and Venezuela against 
expensive South African/Australian coal/petcoke. Diesel 

prices are also currently 6% lower than the average price 
in Q2FY23. Also, companies are expected to undertake 
price hikes to the tune of Rs. 10-15/ bag from mid-
February onwards. It is expected that a healthy demand 
outlook for the cement sector, going ahead, along with 
declining coal/pet coke prices being a key tailwind for 
improving operational profitability.

Operating parameters
Company Volume (mn ton) Realization (Rs. /ton) EBITDA (Rs. /ton)

Q3FY23 YoY (%) QoQ (%) Q3FY23 YoY (%) QoQ (%) Q3FY23 YoY (%) QoQ (%)
UltraTech 25.9 11.8% 11.9% 6002 6.9% -0.2% 903 -13.6% 11.8%
Shree Cement 8.0 22.6% 11.7% 5354 -3.6% -4.7% 905 -29.9% 19.9%
Ambuja Cement 7.7 7.5% 8.5% 5362 4.3% 4.8% 813 2.5% 89.9%
ACC 7.7 2.8% 12.4% 5892 4.4% 1.2% 492 -33.7% 1959.1%
Dalmia Bharat 6.3 10.5% 8.6% 5325 11.1% 4.0% 1022 42.5% 57.3%
J K Cements 3.9 18.4% 8.0% 6188 1.2% 1.1% 620 -43.7% -26.0%
Ramco Cement 3.6 18.7% 7.9% 5631 9.2% 3.9% 792 4.2% 39.8%
Nuvoco Vistas 4.5 6.4% 2.3% 5788 13.1% 6.1% 596 11.1% 36.6%
India Cement 2.2 3.5% -3.2% 5871 6.6% -0.3% -273 -150.3% -19.2%
JK Lakshmi Cem. 2.6 5.7% 12.6% 6007 14.9% 6.5% 713 1.0% 18.8%
Star Cement 0.9 5.1% 2.0% 6823 6.2% 2.2% 1194 52.8% 52.5%
Orient Cement 1.4 17.2% 15.7% 5121 1.2% 2.9% 632 -34.4% 139.9%

Source: Company, Ashika Research

Aggregate Volume

Source: Company, Ashika Research

62 74 59 57.6 62.1 78.72 73.1 67.7 74.7

-2.5

37.0

60.0

12.9

0.2
6.4

23.5
17.5

20.3

-10.0

0.0

10.0

20.0

30.0

40.0

50.0

60.0

70.0

35

40

45

50

55

60

65

70

75

80

85

Q
3

F
Y

2
1

Q
4

F
Y

2
1

Q
1

F
Y

2
2

Q
2

F
Y

2
2

Q
3

F
Y

2
2

Q
4

F
Y

2
2

Q
1

F
Y

2
3

Q
2

F
Y

2
3

Q
3

F
Y

2
3

Aggregate Vol (Mn Ton) Volume growth (%)

Realisation & EBITDA per Ton

Source: Company, Ashika Research

1
2

0
2

1
2

4
2

1
3

3
4

1
1

1
6

8
6

6

9
3

5

9
0

5

4
8

6

7
0

1

4
9

7
1

5
0

3
8

5
3

4
4

5
3

7
6

5
3

8
1

5
4

6
0

5
7

8
0

5
6

7
8

5
7

8
0

0

1000

2000

3000

4000

5000

6000

7000

Q
3

F
Y

2
1

Q
4

F
Y

2
1

Q
1

F
Y

2
2

Q
2

F
Y

2
2

Q
3

F
Y

2
2

Q
4

F
Y

2
2

Q
1

F
Y

2
3

Q
2

F
Y

2
3

Q
3

F
Y

2
3

Aggregate EBITDA (Rs. / Ton) Realisation (Rs. / Ton)



34March 2023 INSIGHT

Cement Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Ultratech Cement Ltd. 15521 20% 12% 2336 -3% 25% 15% 1059 -38% 39% 7%

Ambuja Cements Ltd. 7907 4% 11% 1008 -11% 201% 13% 482 13% NM 6%

ACC Ltd. 4537 7% 14% 379 -32% NM 8% 110 -61% LP 2%

Shree Cement Ltd. 4299 18% 6% 727 -14% 34% 17% 282 -42% 54% 7%

Dalmia Bharat Ltd. 3355 23% 13% 644 57% 71% 19% 216 140% 427% 6%

Nuvoco Vistas Corporation Ltd. 2605 20% 8% 268 18% 40% 10% -75 Loss Loss -3%

JK Cement Ltd. 2433 20% 9% 244 -33% -20% 10% 37 -73% -67% 2%

The Ramco Cements Ltd. 2012 30% 12% 283 24% 51% 14% 66 -18% 437% 3%

Prism Johnson Ltd. 1774 8% 7% 60 -48% 84% 3% -64 Loss Loss -4%

JK Lakshmi Cement Ltd. 1562 21% 14% 185 7% 13% 12% 77 18% 25% 5%

The India Cements Ltd. 1281 10% -3% -60 PL Loss -5% 111 NM LP 9%

Orient Cement Ltd. 732 19% 19% 90 -23% 178% 12% 28 -37% LP 4%

Star Cement Ltd. 620 12% 4% 108 61% 56% 17% 53 21% 70% 9%

Sagar Cements Ltd. 576 73% 21% 48 2% NM 8% -27 PL Loss -5%

Heidelberg Cement India Ltd. 540 -1% 7% 37 -46% -22% 7% 6 -82% -20% 1%

Total 49752 15% 11% 6358 -8% 55% 13% 2359 -29% 207% 5%
Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

FMCG Sector
Consumer goods companies posted yet another muted 
quarter in Q3FY23. Sales volume remained weak, 
affected by subdued demand in the rural market, which 
was impacted by higher consumer inflation, while 
the inventory of higher raw-material prices affected 
profitability. Sales volume growth of most consumer 
good companies stood flat to low single digit in Q3FY23. 
Home and personal care categories saw slowdown in 
volumes due to high inflation and grammage reduction 
undertaken during inflation of input prices. Food 
categories posted relatively better 
performance by achieving better 
volume growth compared to overall 
industry. Despite a subdued quarter, 
there are some positives in the 
form of urban demand remaining 
resilient, market share gains for 
most in some of the key product 
categories, and companies investing 
behind brands despite higher input 
cost inflation. The rural market 
witnessed high single-digit decline 
in sales volumes as compared to 
urban which stood in low single digit 
decline. Value growth was higher in 
urban markets due to price hikes and 
improved mix led by premiumization. 
Though selective price cuts have 
started after correction in palm oil 
& crude based raw material, sticky 

inflation in most other commodities has been preventing 
companies to take large price cuts. However, categories 
like cigarettes, detergent & carbonated drinks bucked 
the trend and witnessed high volume growth in Q3 
(similar to H1FY23). These categories were severally 
impacted in the last two years due to lack of mobility 
during pandemic. The cigarette category is continuing 
volume growth momentum with stable taxation and 
curb on illicit & contraband cigarettes. Though urban 
regions saw sharp growth due to recovery from the low 
base, rural region sales slowed down considerably due 

to price hikes resulting in down-
trading towards regional brands or 
smaller SKUs. One of the important 
vectors for future growth of FMCG 
companies is innovation, foray in 
newer categories. In an inflationary 
scenario, investment in new launches 
has come down with limited 
resources. Companies have resorted 
to cutting down AD spends to protect 
operating margins. In a post Covid 
world, e-commerce channels sales 
growth is also stabilising after two 
years of exponential growth. Despite 
a sharp decline in palm oil & crude 
prices, most other commodities have 
remained at an elevated level. Q3FY23 
was the sixth consecutive quarter of 
decline in OPM for most companies. 
This was on account of higher raw 

Despite a subdued 
quarter, there are 
some positives in 
the form of urban 
demand remaining 
resilient, market 
share gains for most 
in some of the key 
product categories, 
and companies 
investing behind 
brands despite 
higher input cost 
inflation.
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material prices and elevated media spends. Crude & 
related commodities remained higher compared to their 
historic averages. Prices of agri commodities like wheat, 
rice & milk further inched up during the quarter. Wheat, 
rice & milk prices are up 20-30% in last one year. With 
price hikes and correction in raw material prices from 
their high in the past 4-6 months, gross margins have 
improved or remain flat on sequential basis for most 
companies. 

As per Nielsen, the FMCG industry in India grew by 
7.6% in the fourth quarter of 2022, which is 1.6% lower 
than the previous quarter and 2.0% lower than a year 
ago. Inflationary pressures are impacting consumption 
behaviors and consumers are making choices to manage 
their spend. Manufacturers need to evaluate their 
portfolios to drive consumption and growth in the 
market. The slowdown in India’s FMCG industry was 
driven by a drop in price growth to 7.9%, as well as a 
flat consumption growth at -0.3% in Q4 2022. According 
to the latest findings from NIQ’s FMCG Snapshot for 
Q4 2022, the drop in price growth happened in both 
urban and rural markets. However, in terms of volume, 
urban markets maintained positive momentum with a 
stable growth of 1.6%, while rural continued to decline 
at -2.8%. In the retail space, modern trade maintained a 

double-digit value growth of 23.3% in Q4 2022 compared 
to a year ago, as well as a volume growth of 12.6%. 
Traditional trade, however, continued to see a negative 
consumption growth of -1.5% for the fifth consecutive 
quarter.

Most consumer goods companies believe that slowdown 
in rural demand has bottomed out and expect recovery 
in rural demand over the next two to three quarters. 
Better rabi crop production and moderating consumer 
inflation augurs well for rural sentiment to see gradual 
recovery in the rural consumption in the quarters ahead. 
On the other hand, urban demand remained resilient for 
consumer good products with good pick-up in the modern 
trade while momentum in the general trade continues to 
remain strong for the past 2-3 quarters. Most companies 
are shifting gears by focusing much more on high growth 
categories like packaged foods, beverages, health foods 
to compensate the saturated growth in highly penetrated 
categories like soaps, hair oils, oral care. With mercury 
rising in most part of country, demand for summer 
products is on rise as trade channels are building up the 
inventory prior to season. On the other hand, stable raw 
material prices post the recent correction in some of the 
key inputs (including crude oil and vegetable oils) will help 
margins to consistently improve in the coming quarters.

FMCG Players Quarterly Volume Growth (%)
Companies Q3FY21 Q4FY21 Q1FY22 Q2FY22 Q3FY22 Q4FY21 Q1FY23 Q2FY23 Q3FY23

Asian Paints 33.0 48.0 106.0 34.0 18.0 8.0 37.0 10.0 0.0 

Bajaj Consumer 15.0 39.0 16.0 (1.0) (5.9) (6.5) (0.4) (5.7) (4.4)

Berger Paints 32.0 53.0 92.0 21.0 12.0 8.0 28.0 11.2 6.6 

Britannia 3.0 8.0 1.0 2.0 5.0 4.5 (2.0) 4.5 1.5 

Colgate 5.0 16.0 8.0 2.0 2.8 (3.0) (2.0) (1.0) (2.5)

Dabur 18.1 25.4 34.4 10.0 2.0 2.0 5.0 2.0 (3.2)

Emami (Domestic) 13.0 39.0 38.0 6.2 0.0 0.0 8.0 (1.2) (3.9)

Godrej Consumer (Domestic) 7.0 29.0 15.0 4.0 0.0 (3.0) (6.0) (5.0) 3.0 

Hindustan Unilever 17.0 31.0 9.0 4.0 2.0 0.0 6.0 4.0 5.0 

ITC (Cigarettes) (7.5) 6.5 30.0 10.0 12.1 9.0 25.0 21.0 15.0 

Jubilant (Dominos) (1.7) 11.8 114.2 26.3 15.0 3.0 26.0 6.0 0.3 

Jyothy Labs 15.0 24.0 17.0 11.4 19.0 3.6 5.0 1.4 2.0 

Marico - Domestic 15.0 25.0 21.0 8.0 0.0 1.0 (6.0) 3.0 4.0 

Marico - Parachute 8.0 29.0 12.0 7.0 1.0 (1.0) (2.0) (3.0) 2.0 

Marico - Saffola 17.0 17.0 12.0 1.0 (7.0) 0.0 (23.0) 8.0 12.0 

Marico - Value added hair oils 21.0 22.0 34.0 16.0 0.0 1.0 0.0 0.0 0.0 

Nestle India 10.0 7.0 12.0 7.0 8.0 7.0 6.4 6.6 5.4 

Pidilite 22.0 45.3 103.0 24.5 16.0 0.0 49.0 1.0 1.0 

Tata Consumer - India beverages 10.0 23.0 3.0 2.0 6.0 3.0 1.0 (1.0) (5.0)

Tata Consumer - India foods 12.0 21.0 17.0 16.0 4.0 (1.0) (3.0) 0.0 4.0 

United Breweries (15.0) 9.0 115.0 49.0 19.0 7.0 42.0 23.0 4.0 

United Spirits (0.8) 8.1 61.0 6.0 3.7 11.9 17.9 8.3 3.2 
Source: Company, Ashika Research
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FMCG Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

ITC Ltd. 19021 4% 2% 6705 20% 7% 35% 5070 23% 9% 27%

Hindustan Unilever Ltd. 15597 16% 3% 3694 8% 6% 24% 2481 8% -7% 16%

Adani Wilmar Ltd. 15438 7% 9% 605 20% 138% 4% 231 5% 626% 1%

E.I.D. - Parry (India) Ltd. 9917 52% -12% 914 49% -4% 9% 492 25% -13% 5%

Patanjali Foods Ltd. 7927 26% -7% 368 -12% 89% 5% 269 15% 140% 3%

United Spirits Ltd. 6610 -26% -20% 372 -28% -15% 6% 214 -27% -61% 3%

Nestle India Ltd. 4257 14% -7% 973 13% -4% 23% 628 66% -6% 15%

Britannia Industries Ltd. 4197 17% -4% 818 51% 15% 19% 931 152% 90% 22%

Godrej Industries Ltd. 3843 9% -4% 373 54% 69% 10% 285 156% 66% 7%

United Breweries Ltd. 3700 5% 1% 77 -56% -65% 2% -2 PL PL 0%

Godrej Consumer Products Ltd. 3599 9% 6% 727 9% 34% 20% 546 4% 52% 15%

Tata Consumer Products Ltd. 3475 8% 3% 454 -2% 5% 13% 369 28% 4% 11%

Radico Khaitan Ltd. 3166 -4% 5% 97 -19% 8% 3% 57 -26% 10% 2%

Dabur India Ltd. 3043 3% 2% 610 -3% 2% 20% 477 -5% -3% 16%

Shree Renuka Sugars Ltd. 2552 27% 17% 207 21% 354% 8% 14 -67% LP 1%

Marico Ltd. 2470 3% -1% 456 6% 5% 18% 333 5% 8% 13%

Varun Beverages Ltd. 2257 28% -31% 308 48% -56% 14% 82 150% -79% 4%

Hatsun Agro Product Ltd. 1695 7% -3% 190 14% 8% 11% 46 -3% 9% 3%

Colgate-Palmolive (India) Ltd. 1291 1% -7% 361 -5% -11% 28% 243 -4% -13% 19%

Procter & Gamble Hygiene and Health 
Care Ltd.

1137 4% 9% 290 -2% 36% 26% 207 -2% 34% 18%

Emami Ltd. 983 1% 21% 294 -14% 51% 30% 234 5% 28% 24%

Gillette India Ltd. 619 10% 0% 126 10% -7% 20% 74 6% -14% 12%

Zydus Wellness Ltd. 416 7% -3% 28 -13% 73% 7% 20 -16% 131% 5%

Total 117208 9% -2% 19047 13% 7% 16% 13304 20% 5% 11%

Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

Information Technology Sector
Despite the uncertain macro environment, Tier-I IT 
companies (ex-TECHM) posted healthy revenue growth in 
the range of 0.6% to 5% QoQ in constant currency terms 
in a seasonally weak quarter. However, YoY growth rates 
continued to moderate, driven by weak sentiments, tech 
layoffs besides getting impacted by higher furloughs, and 
lower working days. Tier-2 IT companies reported in-line 
to below expectations revenue growth, with Persistent 
Systems and Coforge continuing to consistently register 
stronger growth rates. CC revenue growth for the quarter 
was muted while currency tailwind helped strong dollar 
revenue growth. Continued rupee depreciation vs. US 
dollar helped with further strong rupee growth for the 
quarter. In Q3, macro related impact on growth was 
visible across few pockets in BFSI, retail, technology, 
etc, as well as some geographies like US. Europe region 
growth for the quarter was a positive surprise despite 
all challenges and could be attributed to some large 
deal execution and stable growth in Nordic countries. 
EBIT margins for IT service companies continued to 
improve in Q3FY23 due to easing of supply side pressure, 
lower subcontracting costs, moderating attrition and 

higher utilisation. Most companies reported the second 
consecutive quarter of EBIT margin improvement 
bouncing back after hitting recent lows in Q1FY23. All 
IT companies baring LTIMindtree either improved 
or maintained the margins due to easing of supply 
side pressure, utilisation improvement, pyramid 
optimisation and some moderation in attrition. Attrition 
of all companies continued to moderate but supply 
side challenges for certain niche skills persist. The net 
hiring of most IT companies either remained muted or 
declined during the quarter as the companies focused 
on improving utilisation after strong hirings in last few 
quarters. Net headcount additions were muted during 
the quarter with only Infosys and HCL Tech reporting 
net additions among Tier-1 IT companies. The deal 
win momentum was robust in Q3, with few companies 
reporting record high TCV/ACV wins while building a 
healthy deal pipeline on top of it.

Management commentaries indicate caution in the near 
term, with companies citing delay in decision making, 
vendor consolidation, and cost optimisation as some 
approaches taken by their clients on account of macro 
concerns. Infosys (among Tier-1) and Coforge (among 
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Tier-2) were the only companies, raising the guidance 
for FY23, implying continuing concerns in the near term. 
Among Tier-1 companies, Infosys upped the guidance 
for FY23 revenue growth guidance to 16.0-16.5% YoY 
in CC terms from 15-16% given earlier, while HCL 
Tech narrowed its earlier guidance (seasonally weak 
Q4) and Wipro guided for 11-12.5% CC growth for FY23 
implying a soft Q4. Despite macro-economic concerns 

plaguing the sector in the near term, it is expected that 
revenue growth to remain strong for certain selected IT 
companies, aided by continued deal wins and ramp-up of 
earlier deal wins their diverse capabilities and their ability 
to be agile in a challenging environment. Further, margin 
improvement due to easing of supply-side pressure and 
higher from billable employees would provide additional 
tailwinds.

Revenue of Tier-1 Companies (USD Mn.)
Company Q3FY21 Q4FY21 Q1FY23 Q2FY23 Q3FY23
TCS 6,524.0 6,696.0 6,780.0 6,877.0 7,075.0
QoQ (%) 3.0 2.6 1.3 1.4 2.9
Infosys 4,250.0 4,280.0 4,444.0 4,555.0 4,659.0
QoQ (%) 6.3 0.7 3.8 2.5 2.3
Wipro 2,639.7 2,721.9 2,735.5 2,797.7 2,803.5
QoQ (%) 2.3 3.1 0.5 2.3 0.2
HCL Tech 2,977.5 2,993.1 3,024.9 3,082.1 3,244.0
QoQ (%) 6.7 0.5 1.1 1.9 5.3
Tech M 1,533.5 1,608.1 1,632.5 1,638.0 1,668.0
QoQ (%) 4.1 4.9 1.5 0.3 1.8
Total 17,924.7 18,299.1 18,616.9 18,949.8 19,449.5
QoQ (%) 4.4 2.1 1.7 1.8 2.6

Source: Company, Ashika Research

EBIT margin (%)
Company Q3FY22 Q4FY21 Q1FY23 Q2FY23 Q3FY23
TCS 25.0 25.0 23.1 24.0 24.5
QoQ (bps) -57 -7 -186 91 52
Infosys 23.5 21.6 20.1 21.5 21.5
QoQ (bps) -7 -193 -149 149 -4
Wipro 17.6 17.0 15.0 15.1 16.3
QoQ (bps) -19 -60 -201 16 115
HCL Tech 19.0 18.0 17.0 17.9 19.6
QoQ (bps) 8 -103 -99 92 165
Tech M 14.8 13.2 11.0 11.4 12.0
QoQ (bps) -36 -159 -220 32 62

Source: Company, Ashika Research

Deal Wins (USD Mn.)
Company Q3FY22 Q4FY21 Q1FY23 Q2FY23 Q3FY23
TCS 7600 11300 8200 8100 7800
Infosys 2530 2257 1691 2744 3300
Wipro 600 405 1100 725 1010
HCL Tech 2135 2260 2054 2384 2347
Tech M 704 1011 802 716 795

Source: Company, Ashika Research
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Revenue Growth (%)

Source: Company, Ashika Research
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Information Technology Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Tata Consultancy Services Ltd. 58229 19% 5% 15553 16% 7% 27% 10883 11% 4% 19%

Infosys Ltd. 38318 20% 5% 9367 12% 5% 24% 6586 13% 9% 17%

HCL Technologies Ltd. 26700 20% 8% 6365 18% 17% 24% 4096 19% 17% 15%

Wipro Ltd. 23229 14% 3% 4547 9% 15% 20% 3062 3% 15% 13%

Tech Mahindra Ltd. 13735 20% 5% 2144 4% 9% 16% 1294 -6% -2% 9%

LTIMindtree Ltd. 8620 25% 78% 1375 -4% 51% 16% 1001 -5% 47% 12%

Mphasis Ltd. 3506 12% 0% 618 12% 0% 18% 412 15% -1% 12%

Sonata Software Ltd. 2261 22% 51% 156 19% 1% 7% 118 20% 4% 5%

Persistent Systems Ltd. 2169 45% 6% 402 60% 9% 19% 238 35% 8% 11%

Coforge Ltd. 2056 24% 5% 360 19% 7% 17% 236 20% 7% 11%

L&T Technology Services Ltd. 2049 21% 3% 441 20% 5% 22% 305 22% 8% 15%

Cyient Ltd. 1618 37% 16% 283 34% 38% 18% 156 18% 97% 10%

Firstsource Solutions Ltd. 1505 3% 1% 210 -12% 9% 14% 158 17% 22% 10%

Oracle Financial Services Software Ltd. 1449 14% 5% 606 4% 7% 42% 437 0% 10% 30%

Birlasoft Ltd. 1222 14% 3% 7 -95% -96% 1% -16 PL PL -1%

Zensar Technologies Ltd. 1198 9% -3% 135 -15% 28% 11% 77 -17% 35% 6%

KPIT Technologies Ltd. 917 47% 23% 167 45% 21% 18% 104 47% 27% 11%

Tanla Platforms Ltd. 870 -2% 2% 151 -25% 8% 17% 117 -26% 5% 13%

Tata Elxsi Ltd. 818 29% 7% 247 18% 9% 30% 195 29% 12% 24%

Intellect Design Arena Ltd. 547 8% 4% 97 -27% 15% 18% 63 -40% 30% 12%

Affle (India) Ltd. 376 11% 6% 80 19% 13% 21% 69 11% 17% 18%

Happiest Minds Technologies Ltd. 367 29% 3% 89 32% -1% 24% 58 18% -3% 16%

Latent View Analytics Ltd. 145 35% 10% 43 33% 15% 29% 52 5% 41% 36%

CE Info Systems Ltd. 68 56% -11% 28 79% -9% 41% 30 61% 17% 44%

Total 191971 19% 8% 43471 12% 10% 23% 29730 10% 9% 15%
Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit
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Metal & Mining Sector
The quarter started with a weak pricing scenario with 
steel witnessing a notable drop in Nov/Dec’22. The 
reduction in ASP, lower export volumes and an increase 
in input costs hurt margins across the sector. The average 
price reduction was ~12% YoY across the segment. 
The lower than expected realisation led to a decline in 
performance for ferrous companies. Operating profits of 
ferrous companies were adversely affected due to lower 
realization, elevated coal cost and deferred demand 
which led to lower volume QoQ. Non‐ferrous companies 
(except Hindustan Zinc) were affected by fall in LME 
prices, marginally lower volume and higher input cost, 
particularly thermal coal prices. The impact was partially 
offset by an increase in hedge volumes 
at higher prices. In Q2FY23, the 
majority of base metal prices (except 
zinc) witnessed a declining trend on a 
QoQ as well as YoY basis. Same trend 
continued during Q3FY23, majority 
of base metal prices witnessed a 
declining trend both on a QoQ as well 
as YoY basis, except nickle. During 
the quarter, average nickle prices 
on LME were at US$25581/tonne, up 
29.3% YoY and 15.7% QoQ. During the 
quarter, average lead prices were at 
US$2110/tonne, down 9.2% YoY but 
up 6.8% QoQ. In the quarter, average 
aluminum prices on LME were at 
US$2336/tonne, down 15.2% YoY, 0.9% 
QoQ. Average copper prices for the 
quarter on the LME were at US$8030/

tonne, down 17.2% YoY but up 3.4% QoQ. Average zinc 
prices for the quarter on the LME were at US$3008/
tonne, down 10.5% YoY, 8.3% QoQ. However base metal 
prices have started correcting in recent weeks, with 
aluminum/zinc/lead/copper down 3%/6%/5%/2% MoM in 
Jan’23. Non-ferrous prices have remained week after the 
reopening of China post New Year holidays and due to 
excess aluminum inventory from Russia, which has led to 
price fluctuations.

Going ahead, metal companies expect improvement 
in demand resulting in shipments picking up. On the 
realisation front, steel and aluminium stand out owing 
to good demand and supply side measures in China. 
However, the managements have highlighted that 

demand is expected to improve and 
earnings are likely to stay robust in 
an improving operating environment. 
Non-ferrous prices continue to be 
supported by higher energy costs 
and lower LME inventories. Though 
a better performance from Indian 
operations on the back of strong 
domestic demand should aid volumes 
and margins in the near term, global 
headwinds and an increase in coking 
coal costs in recent weeks will 
pose challenges in the short term. 
Moreover, Government’s focus on 
developing sustainable infrastructure 
with low life-cycle cost material, and 
improving economic outlook are likely 
to further boost steel demand in the 
coming quarters.

Better performance 
from Indian 
operations on the 
back of strong 
domestic demand 
should aid volumes 
and margins in the 
near term, global 
headwinds and an 
increase in coking 
coal costs in recent 
weeks will pose 
challenges in the 
short term.
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Volume trend
 Q3FY22 Q2FY23 Q3FY23 QoQ % YoY %
Shipments (mt)      
Tata Steel 4.3 4.8 4.6 -3.6% 8.0%
JSW Steel 4.0 5.0 5.0 -1.2% 23.8%
JSPL 1.8 2.0 1.9 -5.5% 4.4%
SAIL 3.8 4.2 4.2 0.0% 10.5%
Hindalco      
Aluminium (kt) 325 341 349 2.3% 7.4%
Copper (kt) 110 112 109 -2.7% -0.9%
Hindustan Zinc      
Mined metal (kt) 259 246 256 4.1% -1.2%
Zinc (kt) 212 189 210 11.1% -0.9%
Lead (kt) 47 57 46 -19.3% -2.1%
Silver (tonnes) 173 194 161 -17.0% -6.9%
Coal India (mt) 174 154.5 176 13.9% 1.1%
NMDC (mt) 9.8 8.4 9.6 14.3% -2.0%

Source: Company, Ashika Research 

EBITDA/ton trend (Rs.)
 Q3FY22 Q2FY23 Q3FY23 QoQ % YoY %
Tata Steel 28,657 8,735 10,377 18.8% -63.8%
JSW Steel 16,993 3,477 8,141 134.1% -52.1%
JSPL 17,404 7,093 11,813 66.5% -32.1%
SAIL 8,859 1,746 5,007 186.8% -43.5%
Coal India 425 522 638 22.2% 50.1%
NMDC 2,652 1,009 1,191 18.0% -55.1%

Source: Company, Ashika Research 

Realisation (Rs / tonne)
 Q3FY22 Q2FY23 Q3FY23 QoQ % YoY %
Tata Steel 75,210 67,742 66,242 -2.2% -11.9%
JSW Steel 72,125 64,858 62,495 -3.6% -13.4%
JSPL 65,686 65,209 62,275 -4.5% -5.2%
SAIL 65,747 62,343 60,110 -3.6% -8.6%
Coal India 1,493 1,763 1,843 4.5% 23.4%
NMDC 5,966 3,947 3,883 -1.6% -34.9%

Source: Company, Ashika Research 

Base metal price movement on LME (USD/tonne)
 Q3FY22 Q2FY23 Q3FY23 QoQ % YoY %
Aluminum 2756 2356 2336 -0.9 -15.2
Copper 9700 7767 8030 3.4 -17.2
Zinc 3362 3281 3008 -8.3 -10.5
Nickel 19784 22105 25581 15.7 29.3
Lead 2325 1976 2110 6.8 -9.2

Source: Bloomberg, Ashika Research
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Metal & Mining Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Tata Steel Ltd. 57084 -6% -5% 4048 -75% -33% 7% -2562 PL PL -4%

Hindalco Industries Ltd. 53151 6% -5% 3548 -51% -34% 7% 1360 -63% -38% 3%

JSW Steel Ltd. 39134 3% -6% 4547 -50% 160% 12% 530 -88% LP 1%

Coal India Ltd. 35169 24% 18% 10389 52% 43% 30% 7633 67% 23% 22%

Vedanta Ltd. 34102 0% -7% 7067 -35% -8% 21% 3092 -42% 15% 9%

Adani Enterprises Ltd. 26612 42% -30% 1512 96% -19% 6% 637 LP 45% 2%

Steel Authority Of India Ltd. 25042 -1% -5% 2079 -39% 183% 8% 430 -68% LP 2%

Jindal Steel & Power Ltd. 12452 -1% -8% 2377 -28% 23% 19% 518 -72% 136% 4%

Hindustan Zinc Ltd. 7866 -2% -6% 3707 -15% -16% 47% 2156 -20% -20% 27%

Jindal Stainless Ltd. 6350 12% 13% 525 -34% 46% 8% 263 -36% 85% 4%

APL Apollo Tubes Ltd. 4327 34% 9% 273 35% 18% 6% 169 32% 13% 4%

National Aluminium Company Ltd. 3290 -13% -6% 460 -61% 38% 14% 274 -67% 61% 8%

Welspun Corp Ltd. 2402 67% 22% 166 51% LP 7% -6 PL Loss 0%

Ratnamani Metals & Tubes Ltd. 1099 19% 22% 199 53% 37% 18% 134 51% 36% 12%

Hindustan Copper Ltd. 557 2% 163% 114 -13% 78% 20% 80 -53% 210% 14%

MOIL Ltd. 302 -17% 28% 55 -66% 66% 18% 40 -68% 44% 13%

Total 308940 6% -6% 41066 -36% 8% 13% 14747 -58% -1% 5%

Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit

Pharmaceutical Sector
Pharma companies witnessed moderate revenue growth 
led by the US region (11% growth, currency benefits) and 
stable domestic sales (7% growth) but dragged lower 
by underperformance in the CDMO/CRAMS segment 
(down 13%). Gross margins improved YoY and QoQ, but 
EBITDA margins remained under pressure on account of 
elevated SG&A spends. US sales was boosted by gRevlimid 
launch for key players like Dr. Reddy, Cipla and Zydus 
meanwhile Sun Pharma continued its outperformance 
led by specialty business. The innovator’s lower Revlimid 
guidance indicates a higher share for generics and 
new entrants. Excluding gRevlimid, US base business 
improved sequentially (~7%QoQ) with stable price 
erosion. On the other hand, oral solids (OSDs) continued 
to face significant price erosion ranging between 
mid-single digit and low teens. Branded domestic 
formulations recorded 7% YoY growth (after 3% decline 
in Q1 and muted 4% growth in Q2) led by pricing (WPI 
hike) and volume growth with major peers completing 
their planned field force expansion. Adjusting for Covid 
impact, growth was driven by new launches and traction 
across chronic therapy areas like cardiac, respiratory and 
acute segments such as anti-infectives. CRAMs players 
continued to see a mixed set of prints with Laurus and 
Syngene reporting good growth on the back of pending 
order executions, but sector leader Divi’s Labs reported 
significant down fall due to declining contribution from 

the Covid opportunity. Overall, CRAMS segment de-grew 
12% YoY. Generic API players witnessed price erosion, 
but growth was mainly driven by volumes in select APIs. 
The EBITDA margins have started reflecting easing 
raw material inflation and cost rationalization although 
marketing and promotional spends continue to normalise 
post pandemic and are expected to steadily grow FY24 
onwards. 

Indian pharmaceutical companies are better placed to 
harness opportunities and post healthy growth going 
ahead. Going ahead, improving growth prospects in key 
regulated markets including US, increasing preference for 
specialty / complex generics and injectables, revival in the 
IPM which is expected to stage a double-digit growth in 
FY23 and emerging opportunities in the API space would 
be key growth drivers. Domestic market outlook remains 
strong on account of completion of the planned field force 
expansion by peer set, price hikes in NLEM-Non NLEM 
portfolio. However, revised NLEM 2022 list to have limited 
impact for players. The sector is likely to see stabilising 
pricing pressures in the US, new launches (gRevlimid, 
gAdvair, etc.), sustained growth in EM and 11-12% IPM 
growth in FY23 driving improvement in earnings. 
Margin expansion will largely depend on better revenue 
mixes, internal cost efficiencies and companies’ ability 
to backward integrate. It is expected that input costs to 
normalized which will expand EBITDA margins going 
forward.
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US and Domestic Sales Growth Trend (%)

Source: Company, Industry Report
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Pharmaceutical Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Sun Pharmaceutical Industries Ltd. 11241 14% 3% 3004 15% 2% 27% 2188 3% -3% 19%
Dr. Reddy's Laboratories Ltd. 6790 27% 7% 1939 59% 2% 29% 1238 79% 13% 18%
Aurobindo Pharma Ltd. 6407 7% 12% 954 -6% 21% 15% 492 -20% 19% 8%
Cipla Ltd. 5810 6% 0% 1408 14% 8% 24% 808 6% 1% 14%
Zydus Lifesciences Ltd. 4362 20% 6% 956 27% 17% 22% 585 20% 14% 13%
Lupin Ltd. 4322 4% 4% 533 44% 18% 12% 158 -71% 17% 4%
Glenmark Pharmaceuticals Ltd. 3464 9% 3% 620 -11% 0% 18% 291 21% 4% 8%
Alkem Laboratories Ltd. 3041 16% -1% 599 20% 32% 20% 460 -14% 32% 15%
Biocon Ltd. 2941 35% 27% 644 32% 37% 22% 35 -87% -68% 1%
Torrent Pharmaceuticals Ltd. 2491 18% 9% 724 35% 7% 29% 283 14% -9% 11%
Divi's Laboratories Ltd. 1708 -32% -8% 408 -63% -34% 24% 307 -66% -38% 18%
Ipca Laboratories Ltd. 1546 8% -3% 216 -30% -17% 14% 116 -43% -21% 7%
Laurus Labs Ltd. 1545 50% -2% 404 41% -10% 26% 203 31% -13% 13%
Alembic Pharmaceuticals Ltd. 1509 19% 2% 249 3% 7% 16% 136 -19% 0% 9%
Abbott India Ltd. 1326 8% -4% 316 18% -8% 24% 247 24% -7% 19%
Ajanta Pharma Ltd. 972 16% 4% 170 -29% -14% 17% 135 -30% -14% 14%
Gland Pharma Ltd. 938 -12% -10% 290 -17% -2% 31% 232 -15% -4% 25%
Glaxosmithkline Pharmaceuticals Ltd. 802 -2% -12% 229 16% -11% 29% 165 9% -15% 21%
Syngene International Ltd. 786 23% 2% 231 26% 7% 29% 110 5% 8% 14%
Pfizer Ltd. 622 -8% -2% 203 4% -12% 33% 151 5% -52% 24%
Natco Pharma Ltd. 493 -12% 14% 106 4% 11% 22% 62 -23% 10% 13%
Suven Pharmaceuticals Ltd. 354 -10% 27% 147 -21% 47% 41% 108 -33% 49% 30%
Astrazeneca Pharma India Ltd. 250 25% 6% 37 149% -10% 15% 29 157% -10% 12%
Total 63719 11% 4% 14385 10% 4% 23% 8536 -8% -2% 13%

Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit
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Telecom Sector
Telecom operators reported mixed performance for 
the quarter. Vodafone Idea lost around 5.8mn mobile 
subscribers in Q3FY23; while Bharti Airtel gained around 
4.5mn mobile subscribers in India wireless. Jio added 
around 5.3mn subscribers in the quarter to reach 433mn 
subscribers. Subs churn continues to be high due to 
strong competitive intensity resulting in higher customer 
acquisition cost for Telcos. Jio and Bharti continues to see 
robust addition to high ARPU 4G subs; VIL continues to 
see limited addition to 4G subs base. All 3 telecom service 
providers reported sequential increase in ARPU for the 
quarter. ARPU jumped 1-3% QoQ in Q3FY23 due to 4G 

upgrades. Bharti continues to lead with ARPU of Rs. 193 
followed by Jio at Rs. 178 (or ~INR 171 ex-FTTH) and VIL 
reported ARPU of Rs 135. Capex intensity continues to 
be high for Bharti/Jio and may rise going forward with 
aggressive 5G roll-outs; Capex intensity continues to be 
muted for VIL given delay in fund raise. Net debt declined 
by Rs. 24bn QoQ for Bharti in Q3FY23; Net debt for VIL 
went up further Rs. 26bn QoQ in Q3FY23 (however after 
govt equity conversion net debt is expected to reduce 
by ~Rs. 160bn). Both Airtel and Reliance Jio continue to 
add on to more cities to their 5G coverage. No clarity on 
timeline for next tariff hike, though both Bharti and VIL 
agree to the need for tariff hike to recover atleast the cost 
of capita.

Wireless subscriber base (Crore)
Oct-

22
Mar-

ket 
Share 

(%)

Nov-
22

Mar-
ket 

Share 
(%)

Dec-
22

Mar-
ket 

Share 
(%)

Bharti 36.5 31.9% 36.6 32.0% 36.8 32.2%

Vodafone 
Idea

24.6 21.5% 24.4 21.3% 24.1 21.1%

RJIO 41.1 36.0% 42.3 37.0% 42.5 37.1%

Industry 114.4 114.3 114.3

Source: TRAI

Operator-wise ARPU (Rs.)

Source: Company, Ashika Research
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Bharti Airtel Vodafone Idea Reliance Jio

Telecom Companies
Company (Rs Cr) Net 

Sales
YoY
%

QoQ
%

Operating
Profit

YoY
%

QoQ
%

OPM
%

Net 
Profit

YoY
%

QoQ
%

NPM
%

Bharti Airtel Ltd. 35804 20% 4% 18453 26% 5% 52% 2982 188% 14% 8%
Vodafone Idea Ltd. 10621 9% 0% 4181 10% 2% 39% -7990 Loss Loss -75%
Indus Towers Ltd. 6765 -2% -15% 1163 -69% -59% 17% -708 PL PL -10%
Tata Communications Ltd. 4528 8% 2% 1077 0% -5% 24% 387 0% -27% 9%
Tata Teleservices (Maharashtra) Ltd. 282 -1% 2% 126 8% 6% 45% -280 Loss Loss -99%
Total 58000 14% 0% 25000 7% -3% 43% -5609 Loss Loss -10%

Source: AceEquity,     PL-Profit to Loss and LP=Loss to Profit
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Q3FY23 Management 
Earnings Concall

MANAGEMENT CONCALL

Housing Development 
Finance Corporation Ltd.
  Interest rate actions have short-

term impact on NII and there is a 
transmission lag between increasing 
interest cost on liabilities and repric-
ing the assets.

  External borrowings window is 
fully utilized as per the RBI’s guide-
lines and are fully hedged as well.

  Individual loan approvals grew 
by 21% YoY, while individual loan 
disbursements grew by 23% YoY. 

  While loan approvals were mar-
ginally lower in Oct’22 and Nov’22 
due to holiday season, the company 
witnessed normal activity in Dec’22.

  Individual loans accounted for 93% 
of disbursements. 

  94% of new loan approvals came 
through digital channels.

  Individual loans worth Rs.8,892 
crore were sold during the quarter.

  Construction finance loans have 
longer tenure, as they are disbursed 
based on construction progress after 
the developer brings in equity.

  Prepayment on retail loans on 
annualized basis accounted for 10.7% 

of opening loan book, which histori-
cally stands in 10-12% range.

  Contribution of family with income 
of Rs.18 lakh or more stood at 52% in 
3QFY23 vs. 44% in 3QFY22.

  23% of home loans (by number 
of customers) and 10% (by value) 
belonged to lower income groups and 
EWS segment. 

  Break-up of loans O/S on AUM 
basis: Individual loans stood at 82% 
(vs. 79% in the year-ago quarter), 
construction finance at 8%, leased 
discounting at 6% and corporate 
loans at 4%.

  Based on incremental loan book 

growth, entire growth came from 
individual loans.

  98% of loans were sourced through 
distribution channels including 
HDFC sales and HDFC Bank. HDFC 
sales accounted 53%, while HDFC 
Bank and 3rd party DSAs accounted 
for 30% and 17%, respectively. 

  ECLGS (1+2+3): Loans disbursed 
amounted to Rs.1,876 crore, which 
are guaranteed by the central 
government.

  OTR 1+2: Rs.4,085 crore or 0.7% of 
loan book vs. 1.4% last year. Individual 
category accounted for 98% of loans.

  HDFC reports NPA according to 
revised the RBI’s circular. Dec’21 was 
the 1st quarter, when the company 
reported NPAs under new norms 
and since then company has re-en-
gineered NPA collection mechanism, 
which aided it to improve asset 
quality. GNPL (under old regime) 
stood at 1.38% (0.79% individual and 
3.89% for non-individual loans)

  Under IndAS, both asset clas-
sification and provisioning have 
moved from “incurred loss” model to 
“expected credit loss” model. 

  Total EAD break-up: Stage 1: 94.5%, 
Stage 2: 3.7% and Stage 3: 1.6%.

While loan 
approvals were 
marginally lower in 
Oct’22 and Nov’22 
due to holiday 
season, the company 
witnessed normal 
activity in Dec’22…
HDFC Ltd.
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  The company witnessed a sharp 
3.7% reduction in aggregate of Stage 
1+2 assets from 9.2% in Jun’21 to 
5.5% of EAD as on Dec’22. In FY23, 
it witnessed 120bps reduction in 
aggregate to Stage 1+2 from 6.7% to 
5.5% in Dec’22.

  ECL to EAD coverage ratio assets of 
Stage 2 and Stage 3 stood at 25% and 
56%, respectively. 

  Annualized credit cost came in at 
22bps in 3QFY23.

  As asset quality issues normalize, 
credit cost will be lowered, which will 
have positive impact on RoE. 

  Investments in subsidiaries are at 
original cost and not accounted for 
fair value basis. If MTM is accounted, 
unrecognized gain will be Rs.2,55,883 
crore. Notably, this is not part of net 
worth or CRAR.

  Annualized RoE on regulatory 
capital stood at 15.4%. 

  Retail deposits accounted for 70% 
of total deposits in 3QFY23 vs. 62% on 
Mar’22. 

  P&L items: Impact on NII was due 
to transmission lag between increase 
in funding cost and increase in 
lending rates. Due to volatility equity 
markets, there is loss on fair value 
of investments vs. gain last year. 
Expenses are higher due to higher 
loan disbursement and increased 
legal expenses. 

  In 9MFY23, rate actions had impact 
on borrowing cost. Cumulative rate 
hike of 225bps by the RBI affected the 
borrowing cost. Increase in lending 
rates benefits will be reflected in next 
quarter.  

  Retail proportion was higher at 
82%. While RoE is similar for both 
individual and non-individual, spread 
on non-individual loans are higher, 
as these loans carry higher capital 
requirements and higher credit cost. 

  Targeted range of NIM stands 
at 3-3.5%. It stood at 3.5% in both 
3QFY23 and 9MFY23, which reflects 

the management’s ability to manage 
transmission lag risk.

  Spread: Spread stood at 2.29%. 
While spread stood at 1.91% in 
individual book, its came in at 3.69% 
in non-individual book.

  With introduction LCR norms, the 
company’s liquidity held in govern-
ment securities stood at Rs.56,000 
crore. Average level of liquidity stood 
at Rs.53,000 crore in 3QFY23.

  C/I ratio was higher due to 
higher retail businesses and branch 
expenses. The management expects it 
to come down to single digit in FY23.

  Merger update: The merger has 
been approved by CCI and NCLT 
following which the shareholders’ 
voting was also done. 

  AMC: The company has to write 
to all unitholders whether they are 
willing to continue or withdraw their 
funds. There are pending approv-
als from the RBI and the IRDAI, 
albeit they have given in-principle 
approval.

  Deposit mobilization from Sapphire 
scheme stood at Rs.10,000 crore.

  Deposit mobilization stood at 
Rs.5,750 crore in 3QFY23.

  There was large availability of 
corporate deposits, which the 
company turned down due to LCR 
requirements. Incrementally, the 

company would like to maintain the 
same LCR ratio.

  Most loans are permitted under 
the NHB guidelines. However, the 
RBI guidelines are different. If the 
RBI grandfathers these loans, the 
company wouldn’t have to run down 
the book. There is reasonably good 
pipeline of construction finance 
loans, disbursement of which will 
happen next year, as disbursement 
of such loans is linked to progress of 
construction of project. The loans, 
which were approved in 2018, are 
getting disbursed now. 

  Reasons for slowdown: 1st half 
of last year was impacted due to 
second wave of COVID-19 and there 
was complete normalcy by 3QFY22. 
Besides, Diwali, Dussehra in Oct’22 
resulted in lower disbursement, 
which albeit picked up pace from 
Nov’22.

  Infra bonds: Rs.1,18,031 crore 
having maturity of 7 years of above.

  SLR book: Rs.56,000 crore in G-Sec. 

  Outlook: There are seasonal 
factors, which have short-term 
impact. Inherent demand for housing 
continues to remain strong. So when 
the rates go up, there is an initial 
impact for 10 days but normalcy 
returns thereafter. If rate hikes 
stabilize, HDFC would witness steady 
and sustainable growth. The manage-
ment believes 90% of rate hikes has 
happened as of now. 

  Loans, which don’t qualify for 
banking regulations, are somewhere 
between Rs.5,000-6,000 crore. HDFC 
has asked the RBI for grandfathering.

  Restructured book: OTR book stood 
at Rs.4,000 crore (0.7% of loan book) 
and the repayments have already 
started. Notably, there is no change 
in repayment terms. Collection 
efficiency is almost the same. 

  Disbursement of retail loans stood 
at Rs.40,000 crore.

  PSL qualified loans stood at 
Rs.120,000 crore.

In 9MFY23, rate 
actions had impact 
on borrowing cost. 
Cumulative rate 
hike of 225bps by 
the RBI affected 
the borrowing cost. 
Increase in lending 
rates benefits will 
be reflected in next 
quarter…HDFC Ltd.
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Titan Company Ltd.
  Retail sales growth across busi-

nesses has been satisfying.

  Demand trends across business 
segments: The company witnessed 
very good demand in jewellery 
business in Jan’23 despite rise in gold 
prices for two months. Its business 
was impacted in Jan’22 due to 
Omicron outbreak. After witnessing 
volatility in mid-Nov’22, studded 
business picked up subsequently. 
Over a 3-year CAGR basis, the growth 
is even better in Jan’23. Watches 
and wearables segment witnessed 
healthy improvement in Jan’23 over 
Jan’20. Eyewear segment grew by 
40% YoY (up 37% vs. Jan’20). Major 
chunk of jewellery growth was driven 
by new buyers and some growth in 
ticket size. In 3QFY23, despite some 
slowdown in studded segment, gold 
business did well. The trends have 
been strong in both gold and studded 
segment from Jan’23. The company is 
focused on addition of new custom-
ers, which has played out well so far.

  Margin: While the margin was 
lower in 3QFY23 due to product 
channel/category-mix, it was closer 
to outlook range of 13%. It expects the 
margin within 12-13% range across 
segments. The company went all 
out for aggressive growth, leading 
to higher investments in digital and 
talent, which had some impact on 
EBIT.

  Gold rate and competitive intensity 
were very high in 3QFY23. Compet-
itive intensity continued in Jan’23 
as well, but demand was sustained. 
There will be some operating lever-
age given the growth, but volatility, 
competitive intensity, and invest-
ments will decide the level of margin 
in the next 12-18 months. 

  Titan Engineering & Automation 
has two distinct businesses. While 
one part does very well and other 
(automation solution) came under 
some pressure. However, it will be 
profitable on full year basis, as order 

book and future outlook remain 
stable. Automation witnessed tough 
time in 9MFY23.

  UAE Business: The company has 6 
stores in the UAE, 5 in Dubai and 1 in 
Abu Dhabi. However, these stores are 
not profitable as of now.

  Titan invested in an American 
company (brand Clean Origin) 7-8 
months back to understand lab-based 
diamonds in the most prospective 
US market. The company is not in 
any hurry, as it has developed some 
understanding.

  In gold jewellery, 70% is outsourced 
(rough and ready). Nobody makes 
gold jewellery in-house and there is 
lot of innovation, which the partners 
bring to the table.

  New Jersey store is operational and 
aims to expand in ~4 locations having 
sizable Indian population. In GCC, 
the company is also looking at Qatar 
and Oman. The intent is to get as 
high as 20 stores.

  Buyer growth has been higher than 
the ticket size. New buyer contribu-
tion stood at 49% in 3QFY23 vs. 48% in 
last quarter. 

  Watches and wearables: Contri-
bution of new products across all 
channels stood at 20-22%. Typically, 
it is high in retail channels but now, it 
is high in multi-brand outlets also.  

  IRTH and Fastrack (women bag): 
These products are currently avail-
able at 26 Shoppers’ Stop and Nykaa, 
Cliq and Myntra. As the response 
is very good over the last 60 days, 
the company intends to expand into 
various markets. 

  Festive demand for jewellery stood 
at 17%-18%, which stood at 15% on 
quarterly average basis. 

  The company witnessed traction 
in two growth engines i.e., gold 
exchange and gold harvest. While 
the Eastern India has been muted, 
metros have done well. The company 
gained market share in South, West 
and metro cities. While high-value 
studded jewellery has gained share 
and back to pre-COVID level, 
solitaire segment did reasonably well 
and for wedding jewellery it stood at 
19% vs. 20% last year.

  Jewellery market share: The 
company enjoys 6.8% market share in 
trailing 12 months (based on internal 
assessment) vs. 6% last year (based on 
estimated market size of Rs.400,000 
crore). 

  Pricing inflation in diamond prices 
was 14-15% (mix between solitaire 
and small), as the company pur-
chased earlier and took the call early. 
Purchasing decision also affects the 
inflation on COGS.

  Smart watches: Smart watches con-
tributed 10% to watches and wear-
ables segment. It expects three-digit 
growth, on the back of continued 
demand for smart watches over the 
last 16 months. Titan will play with 2 
brands i.e., Titan and Fastrack with 
best features and better design. 

  Gold exchange: With QoQ improve-
ment, its contribution increased to 
30% in 3QFY23, driven by attractive 
gold exchange offers and rise in gold 

The company 
witnessed very good 
demand in jewellery 
business in Jan’23 
despite rise in 
gold prices for two 
months. Its business 
was impacted 
in Jan’22 due to 
Omicron outbreak. 
After witnessing 
volatility in mid-
Nov’22, studded 
business picked up 
subsequently…Titan 
Company Ltd.
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prices. Same store growth stood at 
9%. Notably, the ticket size doesn’t go 
up in tandem with rise in gold rate. 

  The company expects the inventory 
to go up with the rise in working 
capital. However, it will manage the 
capital efficiently.

Divi’s Laboratories Ltd.
  Manufacturing operations are 

running smoothly despite of macro 
challenges and geo political issues.

  The company sees normalization in 
core API product portfolio.

  The company continues to maintain 
leadership position in core product 
portfolio.

  Rs.275 crore was capitalized in 
9MFY23 and Rs.575 crore is in WIP as 
of the end of the quarter. 

  Unit 3 at Kakinada has received the 
approval of the government.

  Divi’s continues to operate respon-
sibly. It has implemented various CSR 
projects in 3QFY23, which benefited 
thousands of people.

  The company sees no disruption of 
shipments to its clients. It witnessed 
continued manpower shortage in 
3QFY23. 

  Availability and supply of raw 
materials were stabilized and there 
has been some moderation in the raw 
material prices. However, the prices 
of lithium and iodine continue to 
remain elevated. 

  The company is diversifying its 
supply base in order to make supply 
chain stable and to honour the 
clients’ order.

  The effective tax rate stood at 29% 
in 3QFY23.

  69% of revenue came from Europe 
and US in 3QFY23.

  Generic to API mix stood at 55:45 in 
9MFY23 and 60:40 in 3QFY23. 

  The company reported 40% 
negative revenue growth on CC basis 
in 9MFY23. 

  Gross margin is expected to 
improve in the coming quarters. The 
high tax rate of 29% impacted the net 
profitability in 3QFY23. 

  The company got all the clearances 
for Kakinada facility. 

  It sees price pressure on generic 
compounds. The management 
expects the price pressure to ease in 
the coming quarters.

  The company is witnessing 
improvement in the prices and 
volume of generic drugs. 

  The company is not planning to buy 
any injectable business or any other 
generic companies. It is planning to 
invest in technology like contrast 
media. The company will implement 
the projects in the next 6-8 quarters.

  Iodine based contrast media 
project is under implementation. The 
company is in talks with clients like 
Big Pharma for the supply of contrast 
media.

  Revenue will start coming from 
1QFY24 onwards from new custom 
synthesis and own generic products.

  The company sees double-digit 
growth in some generic products. 
It expects good volume growth in 
generic drugs segment in the coming 
quarters.

  Contrast media in the world is 
growing at 10% annually, which is 

required for MRI.

  Drugs worth ~US$20bn are going 
to expire between 2023-2025 and 
the company is ready to capitalize 
on the opportunities. It is confident 
to report good volume growth from 
FY25 onwards.

  The price of some of raw material 
has gone up by 2 times. As the input 
cost price started to ease now, the 
management expects margin to 
improve in the coming quarters.

  The company witnessed pricing 
pressure across its API portfolio.

  The Kakinada facility will be ready 
for commercialization in the next 2 
years. The company will manufac-
ture, intermediary, API and generics 
from this facility.

  The API pricing pressure is across 
the industry and across the products. 
The company felt the pricing pres-
sure across the products.

  However, as the raw material cost 
has also started to come down, it will 
aid in earnings improvement.

  The plant maintenance cost has 
gone up during the quarter. The 
company started rebuilding some 
old buildings and also improving the 
safety measures.

  Despite volume growth, its prof-
itability was impacted due to price 
pressure. The company expects to 
get the benefits of lower raw material 
cost in the coming quarters.

  Post COVID, the company has been 
seeing various projects in different 
therapeutic segments from big 
pharma companies. 

  The company expects to reach 40% 
EBITDA margin in the next 2 years. 

  The company doesn’t have 
any COVID related stocks in the 
inventory.

  Contribution of custom synthesis 
will see good potential from 1QFY24 
onwards.

  The profit margin of anti-COVID 

Divis Lab: Drugs 
worth ~US$20bn 
are going to 
expire between 
2023-2025 and the 
company is ready 
to capitalize on the 
opportunities. It is 
confident to report 
good volume growth 
from FY25 onwards.
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drugs are better than other drugs. In 
next few quarters, the company will 
be able to get back into growth mode 
without COVID drugs.

  Margin pressure is much higher 
in generics business than custom 
synthesis business, as the clients in 
custom synthesis compensate the 
higher raw material cost, while there 
is no option to pass on the same in 
generics business.

  Exports to the US and Europe 
account for ~70% of total exports, 
while exports account for ~87% of 
total revenue. 

  There is no pricing policy on 
quarterly basis with the customers. 
The pricing depends on the demand 
and supply situation.

ABB India Ltd.
  The company is growing in 

traditional markets as well as new 
markets.

  It enjoys strong cash flows and 
surging ahead on green agenda.

  Majority of the orders are short-cy-
cle, which results in faster conversion 
to cash and better adjustment 
of input cost in an inflationary 
environment. 

  Order backlog grew by 32%, which 
gives a strong runway for CY23 
performance. 

  The company is incrementally 
increasing its capacities to ramp-up 
volume. 

  Exports grew by 10% in CY22.

  Major order win in 4QCY22: (1) 
Distributed control system from a 
paint major; (2) LV/MV and power 
distribution unit for one of the 
largest Data Centers; and (3) order 
for tool design and simulation from a 
passenger EV maker. 

  Major order win in CY22: (1) Trac-
tion orders for Vande Bharat trains; 
and (2) instrumentation and analyt-
ical package for Jal Jeevan Mission, 
Uttar Pradesh.

  It sees high growth (+15% growth) 
from Electronics, Railways & Metro, 
Data Centers, Warehouse & Logis-
tics and Renewable, which are new 
segments. 

  It sees moderate growth (10-15%) 
in Water & Wastewater, Food & 
Beverage, Pharma & Healthcare, and 
Automotive segments.

  In Water and Wastewater segment, 
deep dive is expected to grow at 
10% in 2023. It has 4 sub-segments: 
(1) Treatment Plants; (2) Pumping 
Station & Distribution; (3) Desali-
nation Plants; and (4) Lift Irrigation. 
Government initiatives i.e., Jal Jeevan 
Mission, PMKSY and Namami Gange 
with an outlay of ~Rs4.5 trillion in the 
next 4 years augur well.

  Its facilities are green certified, as 
they use less water, recycle water and 
are plastic free. 

  In 2018, the company’s order book 
stood at Rs.10,000 crore, which 
was reduced to Rs.6,000 crore after 
divestment of Power Grid, solar and 
turbo charger business. Transforma-
tion journey towards Rs.10,000 crore 
from 2018 has been interesting. From 
2018, the company clocked a CAGR of 
14%. In 4QCY22, base orders grew by 

21%, while order backlog grew by 32% 
YoY to Rs.6,468 crore (majorly from 
Process Automation segment).  

  PBT was a result of improved 
capacity utilization, healthy reve-
nue-mix and value chain.

  There will be more M&A opportu-
nities and the company has ear-
marked ~Rs.2,000 crore for the same 
out of cash balance of Rs.3,616 crore. 
M&As will be in alignment with 
global CEO’s strategy and the group 
will go on multiple investments, 
majorly in core portfolio. The com-
pany has drawn up a good pipeline in 
digitalization aimed at creativity and 
value-added services. The company 
acquired a company in EV charging 
recently. 

  Material cost was sequentially 
favourable in 4QCY22 due to 
improved product-mix.

  Electrification: The company 
follows a book to build ratio, hence 
there is up-tick on in revenue. 

  Motion: Order intake was strong in 
2QCY22 and 3QCY22 from Railways. 
Positive forex income also contrib-
uted to segmental earnings.

  Process Automation: This segment 
staged a a strong turnaround, while 
higher share of services drove 
segmental revenue.

  Exports stood at 12% vs. 15% some 
time back, largely due to higher 
domestic demand, while the growth 
on exports front is quite stronger.

  Tier-II and III cities:. Tier-I and 
Tier-II cities accounted for 52% of 
order intake vs. 57% last year, while 
Tier-III and below contributed 48% to 
order intake vs. 43% last year. Hence, 
5% uptick has come from the efforts 
in penetrating the markets below 
Tier-II cities

  The company largely depends on 
the government’s capex policy and 
infrastructure focus, which have been 
the thrust areas in the Union Budgets. 
It continues to focus on high growth 

The company 
largely depends on 
the government’s 
capex policy and 
infrastructure focus, 
which have been the 
thrust areas in the 
Union Budgets. It 
continues to focus 
on high growth 
segments and higher 
penetration in 
Tier-II and Tier-III 
cities…ABB India 
Ltd.
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segments and higher penetration in 
Tier-II and Tier-III cities. 

  Large orders: The company aims to 
remain above Rs.10,000 crore level. 
Larger orders come mainly from 
Process Automation segment, which 
offers funnel of opportunities.  

  Margin: This quarter was special, as 
the company’s efforts on leveraging 
volume, various elements of revenues 
and supply chains front reflected on 
the bottom-line. Company would 
like to keep Q4 margin as benchmark 
as far as material cost percentage is 
concerned but normally ABB tend to 
move between 63-65% qoq as material 
cost % of sales

  There is significant impact with 
the initiatives taken by the company 
in Tier 3 and 4 cities. Industry is 
expanding and India is in highlight 
and seeing demand in tier 3 and 4 
cities and ABB is expanding channel 
network, as getting closer to custom-
ers helps to serve them better. End 
users are located in Tier-II, Tier-III 
and Tier-IV cities. The company 
looks at expansion of retail network 
in both Tier-III and Tier-IV cities. 

  In Automotive, the company will 
not be in the crowded space.

  QoQ order slowdown: In 4Q, the 
company did not have large or base 
orders. However, it sees a strong 
opportunities and has been booking 
Rs.2,200-2,300 crore of base orders 
annually.  

  In Robotics, good amount of 
services has started to flow out and 
the company aims to maintain this 
margin. Margin was higher in 4QCY22 
due to better capacity utilization.

  EV charging globally: The par-
ent company has looked at global 
investors. India is a market, which 
is at nascent stage for EV passenger 
vehicles that requires fast charging 
in which ABB is a specialized player. 
Global team for EV charging will 
deploy India-specific services. ABB 
India doesn’t have any role to play in 

this business.

  The company has no major plans 
for getting into Power Grid busi-
ness, which was divested to Hitachi 
Energy.

  The company has just achieved 
Rs.10,000 crore orders, which will 
translate into meaningful revenue. 

  Services is a high focused area 
to cover installed base and teams 
have been working hard on it. The 
customers are upgrading to newer 
products and newer services. 

  It pays to group in 2 forms i.e.,  (1) 
royalty, technology fees; and (2) trade 
mark and support fees, which are 
well within 5%-mark.

  Orders at the group level from 
India could be booked in two ways 
i.e., (1) through ABB India; and (2) 
directly by the ABB group. Hence, 
orders from India could vary as 
shown by ABB at the group level.

Bosch Ltd.
  2018 was considered to be the 

highest growth phase for Indian 
automotive sector.

  The auto industry will grow at 
slower pace in 2023 over 2022. The 
growth will be driven by replacement 
demand.

  Tractor segment is expected to 
grow at slower pace owing to high 
base.

  Quarterly growth was driven by 
31% rise in power train solutions 
sales, mainly due to improved market 
demand and positive consumer 
sentiment.

  Consumer goods segment 
increased by 5.2% led by higher sales 
in accessories business.

  After-market sales reported the 
highest ever turnover in 2022. 

  Solid growth in overall automotive 
market also warranted expansion of 
Bosch Car Service Network to 500 
centers, making it the fourth largest 
car service network in India.

  Market share of diesel came down 
to 18% from 40%. Gasoline and Power 
Train divisions are doing very well. 

  The company will continue to 
witness good growth led by Power 
Train division.

  The GDI is comparatively low in 
India vs. other parts of the world.

  The company worked extensively 
with the government in the fields 
of advanced technologies. In EV 2W 
space, the company is working with 
certain OEMs. It is already supplying 
electric components to 2W OEMs. 

  The company is increasing market 
share in other EV components. 

  Timing and volume are two 
important factors of localization. The 
company will continue to do localiza-
tion at suitable time.

  The company has very clear focus 
on core operations and advanced 
core operations.

  The  company has incorporated the 
electrification and hydrogen engine 
5 years ago. It expects all three divi-
sions to grow along with country’s 
economic growth.

  The company will continue to incur 
capex on plant, machineries and 
other areas.

Bosch: The 
company worked 
extensively with the 
government in the 
fields of advanced 
technologies. In 
EV 2W space, the 
company is working 
with certain 
OEMs. It is already 
supplying electric 
components to 2W 
OEMs.
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  Capex spend will be in the range of 
Rs.300-600 crore. It incurred Rs.790 
crore capex in 2022.

  The company has healthy cash 
flows to fund the capex plans.

  The company has very high acqui-
sition during the transition from 
BS-4 to BS-6.

  The company is looking for both 
organic and inorganic opportunities, 
going ahead.

  The global semiconductor supply 
chain continues to be in a tight 
situation. Lower inventory levels 
combined with frequent and unpre-
dictable disruptions could have a 
sharp impact in the near future.

  The company has become strong 
leader in aftermarket sales division, 
which is growing at 20%.

  In power train, the company needs 
to invest in the existing business as 
well as future business.

  India is in critical situation ahead 
of election year. One should not 
underestimate, the possible global 
recession, high interest rate and the 
auto industry is not immune to these 
risks.

  Material cost witnessed marginal 
decline in 3QFY23. The company is 
focused on optimization of material 
cost. 

  Bosch always believes in manu-
facturing excellence and has market 
leading position across several 
geographies.

PI Industries Ltd.
  The company delivered another 

strong quarter in 3QFY23 with 
revenue and EBITDA growing by 19% 
YoY and 40% YoY, respectively.

  It also witnessed significant 
improvement in cash flows during 
the quarter.

  The board of directors of the 
company has recommended interim 
dividend of Rs 4.5 per equity share for 
FY23. 

  Domestic sales remained subdued 
(up by just 2% YoY) due to adverse 
weather condition and higher chan-
nel inventory.

  However, export grew by 23% 
YoY, led by ~9% and ~14% growth in 
volume and price, respectively on the 
back of favourable product-mix and 
currency.

  Total order book stood at US$1.8bn, 
which reflect the clients’ confi-
dence on the company’s ability and 
performance.

  The company will commercialize 
4-5 molecules every year.

  The company will look into the 
inorganic opportunities in pharma 
(both domestic and international) in 
line with pharma strategy.

  The company has received the 
Golden Peacock award during the 
quarter.

  Gross margin improved by 73bps 
YoY to 47% due to favourable forex 
impact and improved product-mix.

  It incurred capex to the tune of 
Rs.258.5 crore in 9MFY23 (in line with 
the plan).

  Inventory levels reduced (in 
terms of days of sales) to~81 days 
to Rs.1,451.7 crore. Inventory is 
maintained to avert supply chain 
disruptions, meet customer supply 
schedules and ensure continued 
operations.

  The company plans to incur capex  
to the tune of Rs.500-600 crore in 

FY23. However, some of capex will be 
rolled over to next fiscal, as some of 
the plants need to be designed. The 
company plans to spend Rs.800-850 
crore capex in FY24.

  The company is confident to main-
tain its margin at current level.

  The company is poised to be in 
comfortable position in terms of 
product portfolio. 

  Capex will be made mostly in 
technological front.

  The effective tax rate, which stood 
at 14.3% in 3QFY23, is pegged at ~11-
15% for FY23.

  Improvement in margin can be 
attributed to favourable product-mix 
and improved operating leverage. 
Over the last 2-3 years, the company 
has launched products, which yielded 
positive outcome.

  About 17-18% of revenue comes 
from new products, which were 
launched over the last 2-3 years.

  The company expects EBITDA 
margin of 23-24% in next 2-3 years. It 
expects revenue growth in the excess 
of 20%, going forward. 

  It takes 3-4 years for the products 
to mature, while the products base 
keeps on growing.

  Channel inventory was higher in 
3QFY23 due to lower off take during 
Kharif season in domestic market 
amid adverse weather conditions.

  Freight cost was lower during the 
quarter.

  The company is scaling up new 
products. As the margin of new 
products is better, it will improve its 
overall margin.

  Apart from fresh investments in 
capacity expansion, the company 
is also investing in technology to 
improve the output, which will help 
in improving capacity utilization and 
capital allocation. 

  Other income is generally income 
from forex gain.

PI Industries: The 
company expects 
EBITDA margin of 
23-24% in next 2-3 
years. It expects 
revenue growth in 
the excess of 20%, 
going forward.
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  The company aspires its non-agri 
chemical business to contribute 20% 
to total business in the next 4-5 years.

  The company has been commer-
cializing 5-6 products every year. 

  The company is in advanced stage 
of few inorganic opportunities.

  The company manufactures mol-
ecules, which are used for multiple 
purposes.

  Out of 15 MPP plants, 3 plants are 
dedicated for long-term contracts.

  In few export markets, there are 
some high inventories channel. 

  The company doesn’t see any 
warning alarm in the products that it 
deals with in Europe.

Jubilant FoodWorks Ltd.
  The company is operating in an 

uncertain environment even though 
after the festive season, the consumer 
demand started declining post 
November.

  The company’s team is focusing on 
bringing LFL (Like for Like) growth 
back to normalcy.

  Over the last 25 years, the company 
has been displaying operational 
excellence. Its focus has always been 
on improving internal efficiency and 
reducing cost structure.

  The company is doubling down 
the strength and focusing on core 
business.

  Delivery channel witnessed strong 
growth on last year’s low base. The 
company saw record installation of 
app to a new high of 9.4mn. 

  The MAU grew by 22.8% to 11.3mn 
in 3QFY23. 

  Cumulative enrolments for Domi-
no’s Cheesy Rewards crossed 10.6mn 
with order contribution reaching 39% 
in Dec’22.

  The company added 73 stores in the 
quarter.  

  Dairy prices particularly cheese 

prices are at decadal high. The com-
pany is focusing on reducing wastage 
and increasing productivity.

  The management is confident of 
getting growth back.

  Revenue from operation grew by 
10.3% YoY to Rs.13,166mn. 

  The historic inflation seen in the 
prices of cheese and flour impacted 
its margin.

  EBITDA fell by 8.6% YoY to 
Rs.2,900mn, while EBITDA margin 
contracted by 457bps YoY and 128bps 
QoQ to 22%.

  PAT stood at Rs.386mn with PAT 
margin coming in at 6.7%.

  It added 60 new stores and entered 
16 new cities in 3QFY23. Now, the 
company is serving the customers 
with 1,760 stores across 387 cities 
in India. On net basis, the company 
added 93 stores in FY23 YTD.

  The company added 12 new 
Popeyes stores in Bangalore.

  Notably, India is first market for 
Popeyes in the world.

  The company sees momentum 
both in Sri Lanka and Bangladesh. 
It opened 7 new stores in Sri Lanka, 
taking total store count to 47. The 
company also added 2 new stores in 
Bangladesh taking total store count 
to 13. 

  The company has laid out detailed 
growth plan especially for Dominos. 

  The management sees tremendous 
growth opportunities despite soft 
demand environment. For LFL 
growth, the company believes that 
dine-in order volume needs to grow 
substantially.

  Delivery channel continues to grow 
even on high base, aided by store 
expansion.

  Launch of 20-minutes delivery 
proposition in 20 zones across 14 
cities is a game-changing customer 
centric innovation.

  The first priority is the customers 
and the market and this is the single 
long-term value creating pillar.

  The second priority is data and 
technology, which helps to under-
stand the customers to build deepen 
relationship.

  The third priority is to improve 
cost line and drive productivity. 

  The fourth priority is to focus on 
first 3 priorities.

  People are becoming mobile, as 
there has been robust demand on the 
running trains. The company needs 
to focus on Rs.49 value product. The 
company sees the slowdown as an 
opportunity.

  Inflation remains decadal high and 
the management had expected the 
cheese prices to soften in 3QFY23, 
which did not happen and led to 
margin contraction. The company 
does not intend to hike the prices at 
this moment. The company continues 
to drive the value proposition, as it 
remains focused on bringing volume 
growth back to expected level.

  Driving LFL growth for Dominos is 
the top priority of the management.

  Focus area is on dine-in. and the 
customers are now focused more 
towards lower price point in the cur-
rent high inflationary environment. 

  If Jubilant will be a solo player in 
Rs.49 category, then it can acquire 
the customers at much faster rate.

Jubilant foodworks: 
The company 
is operating in 
an uncertain 
environment even 
though after the 
festive season, the 
consumer demand 
started declining 
post November.
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  The company approves the store 
where its sees some sense from 
EBITDA and RoI perspectives. Nota-
bly, all its stores meet the internal 
threshold limit.

  The company will not open stores 
for 20-minutes delivery programme.

  During COVID-19 pandemic 
period, there was highly deflationary 
environment, which reflected in 
gross margin. Margin contraction can 
be attributed to inflation, which is at 
decadal high currently.

  Currently, there is uncertainty both 
on demand and cost front.

  The impact of new store on EBITDA 
margin is negligible, which is hardly 
15-20bps. The factors that impacted 
the EBITDA margin margins are: 
lower gross margin, higher market-
ing spend and inflation.

  The company is focusing on reduc-
ing cost and driving the productivity, 
which will aid in improving the 
margin in the coming quarters.

  The company has tremendous 
opportunity to tap the demand and 
growth.

  The gross margin for Rs.49 Pizza is 
not dilutive, as the customer has to 
purchase 2 to avail the pizza at Rs.49. 
The value proposition at Rs.49 is far 
much better than Rs.99. 

  Gross margin is largely governed 
by the commodity prices. Thus, 
whenever the cheese prices come 
down, it gets reflected on margin 
improvement and vice versa. The 
management believes the margin has 
already hit the bottom.

  The target LFL growth will be 
~6-8% range.  High customers’ base 
and different price points give the 
confidence of achieving the targeted 
LFL growth.

  In short run, the company expects 
the dine-in to contribute 40% to total 
sales.

  Despite continued uncertainties 

on demand front, there are several 
untapped opportunities, which the 
company is focusing on. Notably, 
there are no material change on 
demand side in Dec’22 and Jan’23.  

  Dine-in ratio is stronger in Tier-II 
and Tier-IV cities than Tier-I Tier-II 
cities. The payback returns profile is 
better in Tier-II and Tier-IV cities. 
The payback is just 2 years in Tier-II 
and Tier-IV cities. 

  From macro perspective, there are 
600 towns in India and the company 
will continue to go there. However, 
Tier-I and Tier-II cities account for 
major chunk of the business owing 
to density of stores. Notably, growth 
opportunities are much better in 
Tier-II and Tier-IV cities.

  The bulk of capex will go towards 
store expansion, out of which a major 
chunk  will be spent for expanding 
back-end capacities. The company 
sees higher capex on expanding 
back-end capacities in the coming 
years.

  As Domino’s Cheesy Rewards 
programme is cost effective, it does 
not have any negative impact on the 
company’s margin. It also pays back 
because of higher frequency.

  The company plans to incur Rs.700 
crore capex each in FY23 and FY24. It 
expects capex of ~Rs.900 crore in the 
next 12-18 months. 

Sona BLW Precision Forg-
ings Ltd.
  The quarter gone-by (3QFY23) was 

the best quarter for the company in 
every aspect. 

  While the company envisaged very 
little production of traction motors in 
Oct’22, it witnessed normal produc-
tion from Dec’22 onwards.

  The prices of raw material barring 
alloy steel started to come down. 

  The company achieved highest 
revenue, EBITDA and PAT in 3QFY23.

  The company has won the largest 
single new order in its history, which 
demonstrates its ability to keep 
adding higher value-added products, 
going forward. 

  The company has also made its 
first acquisition since 2019. With 
NOVELIC, it added a third pillar of 
sensors and software to its business.

  While the domestic market is 
showing strong traction, Europe 
market is witnessing a slow 
turnaround. 

  BEV revenue grew by a record 29% 
YoY in 3QFY23. The company crossed 
Rs.100 crore PAT in a single quarter 
for the first time in 3QFY23.

  The company is confident of 
maintaining  EBITDA margin and PAT 
margin at 27% and 15%, respectively.

  While the company lost market 
share in starter motors from 4.6% 
to 4.1%, it gained market share in 
differential gears.

  During 9MFY23, BEV accounted for 
25% of total revenue.

  The company added 11 new EV 
programmes and 6 new customers 
during 9MFY23. The number of 
awarded programmes increased to 41 
across 25 different customers.

  In next 3 years, about 98 new EV 
programmes will be launched in the 
US, Europe and India.

  A global EV OEM has awarded a 

Sona BLW Precision: 
The company 
added 11 new EV 
programmes and 
6 new customers 
during 9MFY23. The 
number of awarded 
programmes 
increased to 41 
across 25 different 
customers.
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new programme to the company for 
supplying Electronic Differential 
Lock (EDL) for its upcoming BEV 
model. This programme added 
Rs.3,350 crore to its order book, 
which is the single largest order win 
in the company’s history. Produc-
tion will start in 2HFY24 for this 
programme.

  The company also won a new 
programme for a US-European OEM 
of PVs and EVs to supply differential 
assemblies for their upcoming BEV 
model. This programme has added 
Rs.360 crore to its order book, 
production for which will start in 
2HFY24.

  The company focuses on gain-
ing more share in Top-3 product 
segment for EVs and CVs. 

  The company’s focus for the next 3 
years are: LPV, LCV and light EVs.

  With new wins worth Rs.42bn, the 
company’s net order book increased 
to Rs.238bn.

  Over the period, the company’s 
revenue share from BEV is increasing 
steadily, while the revenue share of 
ICE is on decline.

  EDL is advanced technology for 
off-road vehicles. EDL is a critical 
component of a car, which offers 
stability.

  BEV revenue grew by 29%, while 
non-BEV revenue grew by 42% YoY 
during the quarter. Improvement in 
EBITDA margin can be attributed to 
healthy product-mix.

  Value addition to the employees 
improved during the quarter from 
5.7 to 6.4. However, RoCE and RoE 
declined during the quarter.

  The company’s business is long-
term in nature. No programme can 
go up from the scratch to ramp up in 
just 3 quarters. The pace EV revenue 
is growing, which clearly reflects that 
that the EV programme is already 
ramping up.

  During this quarter, 3-4 EV pro-
grammes were started, which are yet 
to reach ramp-up level.

  The company is working for a 
decade with most of the customers. It 
does not see any significant price cut 
on OEM side.

  The company has been working for 
2 years to manufacture EDL (differ-
ential assembly), which is used in 
electric SUVs and pick-up vans. The 
company expects the revenue from 
EDL will peak in CY26.

  EDL is required in four-wheel 
drive and it is not required in city 
car. Thus, EDL is required for SUVs 
and pick-up vans. EDL is also fit in 
internal combustion engine (ICE) 
market.

  The company has not made any 
adjustments or provisioning for PLI 
scheme. It is yet to get any credit of 
PLI scheme in its the books.

  Incentive, which the company will 
get from PLI scheme in peak revenue, 
is seen in 11%-15% range.

  China is electrifying faster than 
India and in next 5-6 years all the 
vehicles will be electrified in China.

  There are lot of room to grow in 
North American market.

  All EV differential assemblies and 
traction motors are qualified for PLI 
category.

Fortis Healthcare Ltd.
  Despite being impacted by season-

ality, the company reported healthy 
performance in 3QFY23. 

  Consolidated EBTIDA margin 
declined to 18.5% in 3QFY23 from 
20% in 3QFY22, largely due to decline 
in COVID volume in diagnostic 
business.

  The company’s balance sheet 
remains healthy. It pared net debt 
by Rs.100 crore in 3QFY23, following 
which its net debt fell to Rs.471 
crore as of 3QFY23-end. Net debt to 
EBITDA stood at 0.41x in 3QFY23 vs. 
0.53x in 3QFY22. 

  Hospital business did well during 
the quarter, which helped the 
company to offset the decline in 
diagnostic business.

  Hospital revenue increased by 
13.3% YoY in 3QFY23, led by 8.4% 
growth in ARPOB to Rs.2.02 crore, 
better occupancy and 73% YoY rise in 
international patient revenues during 
the quarter. 

  In hospital business, occupancy 
stood at 66% in 3QFY23 vs. 65% in 
3QFY22 and 70% in 2QFY23.

  Hospital business’ EBITDA grew 
by 14% YoY in 3QFY23, while EBITDA 
margin stood at 17.1%. International 
patient revenue grew by 73% YoY to 
Rs.114 crore in 3QFY23. International 
business contributed 9% to its overall 
hospital business in 3QFY23 vs. 5.9% 
in 3QFY22 and 8.4% in 2QFY23. 

  Volume was muted in diagnostic 
business due to decline in COVID 
cases. 

  The company believes that 
diagnostic business would witness 
slowdown in the near-term. 

  Non-COVID revenue (excluding 
COVID and COVID allied tests) grew 
by 7% YoY in 3QFY23. Overall diag-
nostics revenue declined primarily 
due to lower COVID volume in 
3QFY23 compared to 3QFY22, which 
witnessed a severe COVID wave.

Fortis Healthcare: 
On hospitals 
business, the 
company will 
continue to invest 
and targets to add 
200-300 beds 
annually in next few 
years.
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  On hospitals business, the company 
will continue to invest and targets to 
add 200-300 beds annually in next 
few years.

  Digital revenue now contributes 
23% to total hospital business.

  SRL’s performance was impacted 
due to decline in COVID volume. It 
will continue to focus on channel mix 
and enhance customers touch points.

  While the hospital business is 
getting stronger, diagnostic business 
is expected to recover in the coming 
quarters. 

  SRL conducted~9.37mn tests in 
3QFY23 (down 17% YoY) due to change 
in volume mix. Notably, it conducted 
9.97mn tests in 2QFY23.

  In diagnostic business, 99% revenue 
came from non-COVID tests during 
the quarter.

  SRL added 362 customer touch-
points to its network in 3QFY23 
taking the total count to 3,317. SRL’s 
B2C: B2B revenue mix stood at 55:45 
in 3QFY23 vs. 53:47 in 3QFY22. 

  During the quarter, the total 
operational bed stood at 3,959.

  Occupancy numbers are trending 
higher with growth in international 
patients.  

  Attrition rate of senior doctors 
stood at 6% in 3QFY23. 

  Non-COVID volume, which is 
growing by 12%, is expected to grow 
in 10-12% range in FY24.

  The company focuses on brown-
field expansion, as it is low-hanging 
fruit, needs less capex and time. 
The company is looking forward 
to inorganic opportunities in NCR, 
Bangalore and Chennai.  

  The company believes that ARPOB 
will improve, going forward given the 
effort by the management on hospital 
business.

  The company is not part of any 
legal proceeding right now. 

  Due to healthy operating cash flow, 
the company has been able to reduce 
its net debt. There will be capex of 
Rs.100-125 crore per quarter, which is 
expected to go up slightly from FY24 
onwards, as the company wants to 
invest in technologies. The company 
will gradually go to robotics, which 
will increase the capex requirement.

  International patients are coming 
from varied geographies including 
Eastern Africa, Middle East countries, 
Qatar, Central Asia and Philippines 
etc. The company expects revenue 
contribution of international patients 
to remain be in 10-11% range.

  Gross block of diagnostic business 
is ~10% of total gross block.

  The company expects capacity 
utilization to sequentially improve in 
4QFY23, which will albeit be slightly 
lower than expectation of 75%.

  Gurgaon facility is large, thus it 
attracts a large number of interna-
tional patients.

Aarti Industries Ltd.
  The company is witnessing 

discretionary demand pressure in 
textiles, dyes and pigments segments. 
However, it expects these segments 
to recover in 1HFY24. Notably, the 
other segments are also witnessing 
inflationary pressure.

  The company had guided for 
Rs.1,100 crore of EBITDA for FY23, 
which the management feels is 
achievable.

  Raw materials prices have seen 
upward movement during the last 

few days. The company has robust 
pricing mechanisms in place to mit-
igate the impact of the inflationary 
cost pressure, as the same is being 
passed on to the customers to protect 
absolute profitability.

  The company is guiding for an 
EBITDA CAGR of 25% for FY24-FY25, 
but most of which would be skewed 
towards FY25.

  The company pegs FY25 revenue at 
Rs.8,500 crore, while EBITDA is seen 
at Rs.1,700 crore.

  The management expects FY24 
would be a turbulent year due to 
overall slowdown.

  Higher contribution of legacy 
products targeting essential end-
user segments aided its 3QFY23 
performance due to continued better 
operating environment.

  EBITDA witnessed significant 
improvement in 3QFY23, on the back 
of dynamic product-mix and efforts 
to mitigate the global challenges to 
push for few high value products 
even if the demand for few of the 
products remained subdued.

  Various growth initiatives like NCB 
capacity expansion and specialty 
chemicals plants are underway, 
which are expected to come on 
stream over the next 2 quarters 
and will start generating revenue 
in a phased manner from 1HFY24 
onwards. 

  The company entered into historic 
partnership with Deepak Fertilisers 
for supply of Nitric Acid. It signed a 
binding term-sheet for Nitric Acid 
offtake and supply arrangement 
valued at Rs.8,000 crore for 20-year 
period.

  The deal is beneficial for the com-
pany in terms of long-term supply 
security for key raw material.

  It also enables the company to 
focus on future growth opportunities, 
introduction of new value-added 
products and value chains for niche 
applications.

Aarti Industries: 
The company had 
guided for Rs.1,100 
crore of EBITDA 
for FY23, which the 
management feels is 
achievable.
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CEMENT SECTOR  
DEMAND REVIVAL ON CARDS

SECTOR OUTLOOK

Cement sector witnessed a very challenging 
2022 amid Russia Ukraine war which fuelled 
the inflation and modest demand. The cement 
players were finding it difficult to pass on 

the higher input costs amid tepid demand which turned 
out to be a major drag on their margins. However, the 
headwinds on the cost front seem to be abating as the 
commodities have seen a meaningful correction in the last 
6 months. At the same time, demand scenario is expected 
to revive as the cement demand is poised to benefit from 
the increased spending on infrastructure proposed in 
the 2023-24 Union budget. Indian cement industry is 
the second largest in the world and it is about to enter 
a construction boom, fuelled by pick-up in housing 
construction which account nearly 60-63% of total cement 
demand and an unprecedented infrastructure spending 
(~25-30% demand share), particularly prior to the general 
elections to be held in 1HCY24. Cement demand has 
increased as a result of the government’s constant thrust 
on infrastructure development and housing projects 
after declining between FY13 and FY18 (4.5% CAGR). The 
National Infrastructure Protection Plan, Bharatmala 
projects, mission “Home for All,” rapid urbanisation 
and rising rural incomes are still the major factors 
driving the long-term cement demand. In the 2nd half of 
FY23, the cement demand has been impacted due to an 
extended monsoon and labour shortages due to festivities 
and holidays. However, there has seen some positive 
movement in December 2022 compared to October 2022 
and November 2022 owing to an increased infrastructure 
development activities. Companies hiked prices in some 
pockets of India in October 2022 & November 2022 in 
order to offset some of the rising input costs. Over the 

past few years, cement sector has been going through 
consolidation phase. M&A activity in the cement sector 
has boosted consolidation in the Northern, Central and 
Eastern regions. Rising competition, muted demand and 
elevated input cost has put pressure on small regional 
cement players. Hence, small regional cement players 
were finding it difficult to stay in the business and quit 
or merged with the larger players. Cement companies 
having a pan India presence with strong balance sheet 
withstand these tumultuous situations and now are well 
placed for next growth phase. In absence of any major 
private capex, government spending has been the core 
driver of domestic cement demand through large-scale 
infrastructure and housing projects in next 1-2 years. 
Further, the general election in 2024, would be one of 
the demand booster for cement as the infrastructure 
activities are likely to pick up.

Favourable domestic demand 
environment
In absence of any major private capex, government 
spending has been the core driver of domestic cement 
demand through large-scale infrastructure and housing 
projects. In Union Budget 2023, the government unveiled 
a 33% jump in capital expenditure allocation to Rs 10 lakh 
crore. Indian railways is also set to see a record capex of 
Rs 2.4 lakh crore in FY24 which is the highest ever outlay 
and is about 9x the outlay made in FY14. Further, the 
outlay for the central government’s affordable housing 
scheme Pradhan Mantri Awas Yojana (PMAY) has also 
been enhanced by 66% to Rs 79,000 crore. Further, during 
FY24 budget, government announced the increased 
expenditure on 50 new airports which will augurs well 
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for the cement sector. The budget identified 100 critical 
transport infrastructure projects for last and first mile 
connectivity for ports, coal, steel, fertilizer, and food 
grains sectors. They will be taken up on a priority with 
investment of Rs 75,000 crore, including Rs 15,000 crore 
from private sources. PMAY (Pradhan Mantri Awas 
Yojana) and central and state government infrastructure 
spends may generate incremental cement demand of 2.5 
million tonnes, 17.6 million tonnes and 5.4 million tonnes, 
respectively, in FY23E. Further, FY24 is a pre-election 
year which is expected to increase the incremental 
infrastructure spending. It has been noticed that in 
the past 3 national elections in CY09, CY14 and CY19 
the demand remained healthy. Demand in FY09/14/19 
grew ~8%/~9%/~12%, above ~7% demand CAGR through 
FY09-19. Hence, it is expected that cement industry to 
witness another strong year, with healthy demand growth 
in FY24E.

Raw material cost inflation starts ebbing 
The whole world encountered unprecedented inflationary 
pressure in 2022 which was the consequence of massive 
liquidity infusion by global central banks during Covid 
pandemic times and supply disruption due to Russia 
Ukraine war. The rising inflation weigh on the margins 
of manufacturing companies. Domestic cement players 
witnessed high raw material cost inflation with moderate 
demand. Hence, not been able to pass on the increasing 
cost pressure to end users resulted in compression in 
margins. Power & fuel costs which account nearly 50-60% 
of total cost of cement manufacturing rose sharply in 
2HFY21, owing to higher coal, pet coke and diesel prices. 
Industry was forced to shift to imported coal as pet coke 
prices almost doubled in 2021. In 2022, prices of pet 
coke and coal faced inflationary pressures due to supply 
constraints triggered by the Russia-Ukraine war. Even 
though Raw material prices have receded from their 
highs, they remain elevated on YoY basis. Australian coal 
prices saw an uptick during October-December 2022 
amid high global demand, owing to supply constraints 
mainly sparked by heavy rains in key mining regions. 
However, globally inflation has started to recede amid 
steep interest rate hike by global central banks. Rising 
interest rate is effective in inflationary scenario where 
it shrinks the demand thus bringing the inflation down. 
Hence, it is expected that fuel prices to moderate 
gradually from 4QFY23 onwards, which would drive 
Power & Fuel costs lower.

PMAY-G allocation

Source: Industry report
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Sector is consolidating
Over the past few years, M&A activity in the cement 
sector has boosted consolidation in the cement sector. 
Consolidation mainly happened in the Northern, Central 
and Eastern regions. Ultratech Cement the largest 
cement player in India strengthening its presence in 
the Northern, Central and Southern regions due to its 
acquisition of the cement facilities of JP Group, Binani 
Cement and the cement assets of Century Textiles. Over 
the past few years, this has also contributed to increased 
consolidation in the Northern and Central regions. After 

the sale of Emami Cement was completed, the top-5 
players’ capacity share in the Eastern region increased in 
FY22. With only 43% of the market share held by the top-5 
firms in the Southern region in FY21, it continues to be 
the most fragmented market in India. Adani acquisition 
of ACC and Ambuja fuelled the M&A activities in 
different regions. It is believed that this acquisition could 
intensify consolidation in the industry due to heightened 
competition, as the big players would want to maintain 
or enhance their market share. Entry of new aggressive 
players to the market will consolidate the Indian cement 
industry in the future, which is already witnessing 
tailwinds due to the government’s focus on infrastructure 
and revival of housing sector. Expansion plans of cement 
players, adding 150-160 MTPA of production capacity 
by 2027, are possible as India’s per capita consumption 
is 242 kg, which is well below the global consumption 
of 530 kg. There is over 25 MTPA of stressed assets in 
domestic cement industry, which are likely to be acquired 
by the large cement players. The cement players have 
already announced capacity expansions of 150-160 MTPA 
over the next five years. The stressed assets in sector 
include: Jaypee Group (11.45 MTPA), Andhra Cement (2.6 
MTPA), Cement Corporation of India (8.5 MTPA), Vadraj 
Cement (6 MTPA) and Bheema Cement (1.4 MTPA). During 
FY13-FY18, there was a lot of consolidation happened in 
the industry, as it was a lull period for the sector. The 
two large cement players in India, UltraTech and Dalmia 
Cement have grown through acquisitions, and all these 
large players would also look at these assets as they now 
want to expand capacities. Small regional cement player 
who are finding difficulty in staying competition due 
to persistent commodity inflation and modest demand 
are selling their business or merging with large cement 
players. Thus, the consolidation is gaining ground in the 
Indian cement sector.

South Africa Thermal coal price trend (USD/MT)

Source: Steel Mint
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Large players are on expansion mode
The broke out of COVID-19 pandemic had disrupted 
the capacity addition resulted in 4% CAGR for effective 
capacity addition during the past 3 years compared to 
5%/7% in the past 10/20 years. Over the years, capacity 
addition has been difficult, given many regulatory 
hurdles and elevated capital cost. Post-acquisition of 
Holicim India cement assets by Adani group, the large 
cement players are on expansion spree. In order to 
expand market share in existing/new markets, other 
cement firms are also taking to new growth capex 
announcements. It is expected that the cement industry 
to add cement capacity of around 110 million tonnes 
between FY23-25E, of which East India may see the 
highest addition, followed by South India, Central India, 
North India and West India. During 2020/21, cement 
manufacturers were focused on reducing leverage and 
strengthening their balance sheets due to the pandemic. 
With the demand getting back to normal in 2022, the 
majority of the big companies are now undertaking 
aggressive capacity additions to expand their market 
footprint. Based on the aggregate market data, the sector 
has reported an incremental capacity addition of more 
than 30 million tonne in the 9MFY23. The estimate for 
the full year FY23 capacity addition is pegged around 
35 million tonne. The pace of capacity addition is likely 
to accelerate further as Dalmia Bharat is nearing the 
completion of its investment cycle, which will take its 
capacity to more than 49 million tonne by FY24-end, from 
the current 37 million tonne. Market leader UltraTech will 

add around 25 million tonne capacity in the next couple of 
years. Shree Cement is also aiming to diversify its market 
presence across regions and is looking to add 9.5 million 
tonne grinding capacity by Dec-24. Adani group post 
the take-over of ACC and Ambuja cement is planning to 
double the combined cement manufacturing capacity of 
Ambuja Cements and ACC to 140 million tonne. With all 
these expansions, Indian cement capacity is expected to 
increase to around 655 million tonne by FY25 from around 
547 million tonne in FY22. India needs to develop massive 
infrastructure to compete globally and to reach US$5 
trillion economy. The government has been proactive 
in achieving US$5 trillion economy and taking the step 
towards right direction. Make in India, PLI scheme 
and ‘Housing for All’ are some notable reforms of the 
government towards the aspiration of becoming the third 
largest economy in the world. All these macro factors will 
aid in improving the utilization rate of the incremental 
capacities through favourable demand supply match.

Effective total capacity (million tonne)

Source: Industry report
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Key Merger & Acquisition deals over the years
Year Target company Acquirer Capacity  

(million tonne)
EV (Rs cr) Region

2022 ACC+Ambuja Cements Adani group 67.8        81,000 Pan India
2021 Bhavya Cements Anjani Portland 1.4             600 South
2020 Emami Cement Nuvoco Vistas 8.3          5,500 East
2019 Murli Industries Dalmia Bharat 2.9          1,300 West
2018 Binani Cement UltraTech 8.6          8,000 North
2018 Century Cement UltraTech 11.4          8,100 Central/West/East
2018 Kalyanpur Cement Dalmia Bharat 1.1             400 East
2016 Lafarge Cement Nirma Corp 11          9,400 East
2016 JPA group Gujarat UltraTech 22.4        17,000 West
2016 Reliance Cement Birla Corp 5.5          4,800 Central/West
2014 Jaypee Panipat Haryana Shree Cements 1.5             400 North
2014 BMM Sagar Cements 1             500 South
2014 Jaypee Bokaro Cement Dalmia Bharat 2.1          1,200 East
2013 Jaypee Gujarat Plant UltraTech 4.8          3,800 West
2013 Sree Jayajothi Cements Home Industries 3.2          1,400 South
2013 Adhunik Metals Dalmia Bharat 1.5          1,100 East
2012 Calcom Dalmia Bharat 1.7             300 East

Source: Industry report
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Cement price rise moderately during 
3QFY23
As the cement demand is yet to pick up, the all India 
average cement prices increased by Rs 2 per bag on MoM 
basis in January at Rs 378. East India posted the highest 
price rise of Rs 6 per bag, followed by Central India, up Rs 
4 and North India, up by Rs 3 per bag. West India remains 
flat MoM whereas South India saw a price decline of Rs 
4 per bag. On the demand front, it was a mixed trend 
with range-bound participation from the retail segment 
whereas traction in government-backed projects has 
been healthy. Extreme Winter conditions coupled with 
region-specific events, such as festivals in South India, 
lack of sand availability in Punjab and delayed payment 
for government projects in  few states, have been key 
reasons behind soft demand. However, it is expected that 

as the winter recedes, construction activities should pick 
up, thus prompting cement firms to go for price hikes. 
After facing pressure during December 2022, cement 
prices in East India witnessed highest increase. In North 
India, prices in Delhi and Rajasthan were up Rs 5 per bag 
each whereas Punjab remains flat. In Central India, prices 
in eastern Uttar Pradesh and Madhya Pradesh increased 
by Rs 5 per bag each. Southern markets continue to 
witness weak pricing as the several attempts to increase 
prices did not materialize. Cement prices in western 
region have been broadly range-bound for the past couple 
of months as well as in January to date. However, January 
to June is a busy construction season for the cement 
industry, hence a healthy improvement in demand is 
expected to firm up the prices on pan India basis. Further, 
government increased spending on infrastructure should 
support the cement prices in long run. 

Past couple of years, had been lacklustre for cement 
companies as the persistent inflation and subdued 
demand weigh on the earning performance of cement 
players. Rising cost of pet coke, diesel and thermal 
coal put pressure on the margins. Further, the cement 
price hike was not commensurate with input costs rise, 
resulted in compression in the margins. However, input 
cost pressure has started ebbing, thus providing a huge 
relief to cement players and lower raw material costs 
benefit will be more visible from 4QFY23 onwards. The 

long-term demand outlook for cement sector continues 
to be promising as India needs a better infrastructure to 
compete with the global peers, which requires a lot of 
investments towards building roads, ports, warehouses 
and logistics etc., which will boost cement demand in the 
long-term. Cement sector is expected to deliver healthy 
earning growth in long terms on the back of governments 
increased infrastructure spending and target of making 
India as USD 5 trillion economy in next 5 years.

Average Pan India Cement price 
(Rs per bag) Q3FY22 Q4FY22 Q1FY23 Q2FY23 Q3FY23 Jan-23

Central region average 373 373 410 385 379 384

Eastern region average 317 336 357 328 350 356

Northern region average 368 370 398 365 366 374

Southern region average 393 388 395 391 409 402

Western region average 377 374 386 373 374 372

Pan India average 366 368 389 368 376 378

Source: Industry report

Peer Set
Company Name Mcap  

(Rs crs)
Reve-

nue  
(Rs crs)

EBITDA 
(Rs crs)

PAT  
(Rs crs)

EBITDA 
Margin 

(%)

PAT 
Margin 

(%)

ROE 
(%)

ROCE 
(%)

D/E 
ratio 
(%)

1 Yr For-
ward EV/

EBITDA (x)

1 Yr 
Forward 

P/E (x)

1 Yr 
Forward 

P/Bvps (x)

ULTRATECH CEMENT LTD 2,07,186 51,708 11,514 7,344 22.3% 14.2% 15.5 17.1 22.4 15.8 27.4 3.4 

AMBUJA CEMENTS LTD 66,896 30,983 3,883 1,938 12.5% 6.3% 6.9 10.0 1.3 8.9 20.0 1.8 

SHREE CEMENT LTD 92,492 15,010 3,677 2,332 24.5% 15.5% 14.2 21.8 12.2 20.8 36.4 4.4 

ACC LTD 32,441 17,419 1,456 649 8.4% 3.7% 4.6 5.8 0.9 9.1 17.1 2.0 

DALMIA BHARAT LTD 35,525 11,286 2,427 1,144 21.5% 10.1% 8.0 NA 20.2 11.1 30.9 2.0 

JK CEMENT LTD 21,718 7,991 1,482 687 18.6% 8.6% 17.0 10.5 95.9 13.9 26.9 4.1 

RAMCO CEMENTS LTD/THE 17,113 6,004 1,290 881 21.5% 14.7% 14.3 NA 59.6 13.3 24.7 2.3 

BIRLA CORP LTD 6,746 7,288 1,110 399 15.2% 5.5% 6.9 6.0 71.5 8.4 15.6 1.1 

JK LAKSHMI CEMENT LTD 8,798 5,418 951 464 17.5% 8.6% 20.2 16.0 74.5 8.7 15.3 2.6 

INDIA CEMENTS LTD 5,835 4,548 484 78 10.6% 1.7% 1.3 3.8 51.3 12.9 22.6 1.0 

Source: Bloomberg
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The latest CPI inflation print for India has been 
surprisingly on the higher side, led by higher cereal 
prices and which has again opened debates on further 
rate hikes in the anvil. Besides, the US Fed has also 
provided a hawkish tone on the future rate hikes and 
that interest rates are not expected to come down 
in near future. Thus, the RBI has challenges on both 
domestic as well as external front and needs to keep 
interest rates elevated. So far, major challenges on the 
external side have been thought of playing through the 
currency with the Indian rupee being depreciated as 
against appreciation of USD. The RBI is expected to hike 
rates as the central bank will need to ensure that there 
is an interest rate differential between India and the 
US to attract dollars at a time when India is expected to 
witness a record current account deficit. Thus, while 
the RBI is guided by the outlook for domestic inflation 
growth dynamics, it also has to keep parity with US 
interest rates. Besides, a weakening rupee will also 
raise imported inflation and also impact operations of 
firms engaged in cross-border activities among others. 
Besides, continued rally in input prices, rising borrowing 
costs, along with volatility in the financial markets, has 
restrained the pace of economic activity during FY23. 
Needless to mention, corporate profitability has also 

been under pressure due to rate tightening and higher 
input costs and which had an implication of demand. 
Economists like Ashima Goyal who is also one of the three 
external members on the Indian central bank’s Monetary 
Policy Committee (MPC) in an earlier media interaction, 
opined that “The problem is the market is too focused on 
what the US Fed does. They need to understand India’s 
macroeconomic conditions give policy some freedoms 
to respond to domestic needs, and to do what is best for 
reducing Indian inflation while sustaining its growth.” In 
the minutes of RBI’s August 2022 monetary policy meet, 
she even wrote that “India’s flexible inflation-targeting 
framework is mandated to respond only to inflation and 
growth. The repo rate does not respond to the exchange 
rate… Moreover, the interest differential with the US 
has only a minor and possibly perverse effect on capital 
flows,”. However, despite the odds, it is difficult for any 
emerging nation to completely ignore the so-called 
interest rate parity with such a large and most influential 
nation like US. The RBI in its recent monthly Bulletin 
has included a paper titled “The Long Shadow of Federal 
Reserve’s Actions: Monetary Policy and Uncertainty 
Spillovers to India” which highlights the impact on 
domestic economy and which are beyond just the nuances 
as explained by the interest rate differential.

Economy Review

ECONOMY REVIEW
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Albeit, the findings of the RBI study have nothing to do 
with the actions taken by the RBI’s MPC, nevertheless, 
it’s an attempt by the authors in finding out the impact of 
the monetary policy actions of the US Fed on the Indian 
economy. The authors state that the financial markets 
are interconnected and hence shocks from one market 
can easily affect the other. Besides, when the monetary 
actions are taken by the US Fed, it has significant bearing 
on world economy, especially the emerging market 
economies (EMEs). The authors describe financial spill 
overs as the phenomenon when asset price fluctuations 
in one country/region leads to changes in prices of the 
same asset/other assets in another country/region. 
Monetary policy decisions in advanced economy have 
strong influence on global financial cycle, especially with 
US Fed at the pivot and these are rather well documented. 
The fact that US dollar serves as a global reserve 
currency, the monetary policy decisions taken by US 
Fed has significant impact on EMEs 
as against other advanced economy 
central banks, states the RBI study. 
Based on the studies conducted, 
it is clear that the US monetary 
shocks affect the global economy 
primarily through global asset prices 
and capital flows, considering the 
importance of the US dollar in global 
financial market. The RBI study 
states that “often, contractions in 
US monetary policy are followed by 
significant deleveraging of global 
financial intermediaries, especially 
in the EMEs, a rise in aggregate risk 
aversion, a contraction in global 
asset prices and in global credit, a 
widening of corporate bond spreads, 
and a retrenchment in gross capital 
flows. Studies have also shown that 
US monetary policy shocks transmit 
across border almost irrespective 
of the exchange rate regime of 
the recipient country (Dees and 
Galesi, 2021; Georgiadis, 2017)”. The 

importance of the US central bank could be gauged 
from the “taper tantrum’ episode in 2013 when the 
announcement of tapering of asset purchases by the US 
Fed led to increase in interest rates in US as well as a 
spike in emerging market yields and led to depreciation 
in EME currencies and portfolio outflows from EMEs. 
An IMF research paper states that almost all changes 
in domestic yields in EMEs could be accounted for by 
the changes in term premia which broadly reflects the 
increase in risk for holding on EME bonds, after surprise 
tightening in US monetary policy. Needless to say, that 
the situation is seriously dire for countries with higher 
sovereign risk. “On the other hand, the release of good 
news about the US economy, even as it is accompanied by 
expectations of tighter US monetary policy, is relatively 
benign for financial conditions in emerging markets (IMF, 
2021)”. 

Thus, the increase in interest rates in US of same 
magnitude might not impact all EMEs homogenously 
at all times, depending on their fundamental economic 
strength. The RBI study believes that this differential 
impact has two aspects. Firstly, rate hikes in US impacts 
EMEs in different ways depending on the reason for 
rate hike. For instance, if the increasing rates in US is 
accompanied by improvement in economic growth, 
then the impact of rate hike on EMEs would be benign 
considering the benefits of higher export demand 
and improved investor confidence will outweigh the 
associated costs involved from higher interest rates. On 
the contrary, ‘hawkish’ policy changes where rate hikes 

are accompanied with high inflation 
would be disruptive for EMEs, states 
the RBI study. Secondly, the impact 
of the increasing rates in US doesn’t 
impact all EMEs homogenously but 
played according to the domestic 
economic strength and such that 
economies which are fragile, will 
be impacted the most. For instance, 
during 2013 ‘taper tantrum’, India 
was one of the fragile economies and 
hence was impacted greatly and rupee 
depreciated enormously, however, 
this time it’s a different story since 
India’s fundamentals as well as 
external sector is robust. However, 
the RBI study states that even 
countries with strong fundamentals 
were not spared during the ‘taper 
tantrum’, rather a country’s size of 
the financial market was a major 
determinant, such that larger markets 
experienced more pressure on the 
exchange rate, foreign reserves, and 
equity prices (Eichengreen and Gupta, 

US GSec & India GSec Bond Yield Spread (%)

Source: investing.com, Ashika Research
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The importance of 
the US central bank 
could be gauged 
from the “taper 
tantrum’ episode 
in 2013 when the 
announcement of 
tapering of asset 
purchases by the US 
Fed led to increase 
in interest rates in 
US as well as a spike 
in emerging market 
yields and led to 
depreciation in 
EME currencies and 
portfolio outflows 
from EMEs.
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2015). The RBI study defines global spillovers as spillovers 
from advanced economies (AEs) to the rest of the world 
while those emanating from rest of the world and then 
spreading to AEs are referred to as global spillbacks. 
Given the integrated nature of international operations 
between AEs and the rest of the world, such spillback 
effects have only increased in recent times. 

As for India, there have been various studies conducted to 
understand the transmission of cross-border spillovers. 
The RBI study highlights that one such analysis was done 
by Patra et al. (2016a), who found out that the quantitative 
easing (QE), particularly QE1, altered monetary conditions 
in India. QE related spillovers majorly worked its way 
through portfolio rebalancing channel as well as liquidity 
channel. However, according to Patra et al. (2016b), these 
unconventional monetary policies doesn’t have any 
major impact on domestic monetary policy transmission 

through money and credit markets albeit debt market 
transmission gets affected by these spillovers. India’s 
foreign exchange and equity markets are highly sensitive 
to global spillovers. Similarly, studies conducted by 
Mohanty and Banerjee (2021) on US monetary tightening 
found out that net worth of domestic firms as well as 
domestic credit relative to external credit are affected 
adversely. Other studies by Lakdawala (2021) also found 
that India’s equity markets are highly vulnerable to both 
surprise changes in policy rate as well as announcements 
with regards to large scale asset purchases like QE. 
“The study also found that Indian stock response to US 
monetary policy was uniformly sensitive to portfolio 
decisions of foreign institutional investors, as also 
exchange rate being sensitive to US monetary policy and 
the global financial cycle working through volatility and 
risk aversion”. 

Thus, it is quite clear by now as shown by past studies 
and findings that the actions by central banks of 
systematically important nations like US albeit are aimed 
at delivering optimal results for the domestic economy 
but may have undesirable impact on financial markets, 
bank credit and real economy of other nations. The 
actions taken by US Fed like the ultra-accommodative 
policies adopted have resulted into propagating credit 
and asset price booms in global economy. Thus whether 
intended or unintended, these unorthodox monetary 
policies advocated majorly by central banks of AEs post 
GFC have resulted into global spillovers thus influencing 

interest rates and credit conditions in other countries. 
The present RBI study thus makes an attempt to present 
the results on the impact of US monetary policy shocks on 
the Indian economy using impulse response analysis and

forecast error variance decomposition from author 
designed SRVAR model. The authors of the present RBI 
study divided the sample data base between two periods: 
pre-2008 and post 2008., which made sense since post 
GFC, unconventional monetary policies took centre 
stage. The RBI study states that based on the estimates 
from pre-2008 sample, contractionary monetary policy 
in US led to decline in domestic output accompanied 

Monetary Policy and Risk Perception in the USA

Source: RBI Bulletin, February 2023
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by an increase in inflation, suggesting cross-border 
transmission through exchange rate channel. Considering 
that majority of global trade is invoiced in US dollar, 
depreciation of domestic currency resulted in increase 
in cost of capital for Indian firms, apart from the 
increase in crude oil, highlighting the cost-push effects 
of unanticipated tightening of US monetary policy. 
In the case of post 2008-sample, the RBI study finds 
that US monetary policy shocks result in a decline in 
domestic economic activity together with decline in 
inflation considering that the transmission of spillovers 
majorly played through the financial 
channel. This channel captures the 
tightening of the long term interest 
rates in the US that accompanies 
policy tightening by the US Fed, the 
study says. “Higher long-term yields 
allow global investors to switch from 
foreign assets to US assets, thereby 
hardening foreign financial conditions 
followed by a reduction in GDP and 
inflation in EMEs. The responses of 
domestic output growth and inflation 
in the post-GFC period, therefore, 
supports the transmission of global 
policy spillovers through the financial 
channel’, states the study. Overall, 
the RBI study says that post GFC, 
US monetary policy seems to affect 
aggerate demand in the domestic 
economy.

The RBI Study explains that in the 
pre-2008 period which marks the use 
of conventional monetary policy tools 
in the US, unanticipated changes in US 
Fed’s policy stance resulted in cost-
push shock to the domestic economy 
which flowed through exchange 

rate channel, thus resulting in decline in output growth 
and increase in domestic inflation. On the contrary, in 
post 2008 period, US monetary authorities deployed 
unconventional monetary policy tools in US which 
resulted in policy spillovers played through financial 
channel thus resulting in decline in domestic output 
and inflation as well. In addition, the RBI study also 
makes an attempt to estimate the extent of cross-border 
policy spillovers driven by changes in policy perception 
with regards to the uncertainty around economic 
policy. The RBI study finds that uncertainty with global 

monetary policy tends to worsen 
the inflation-output trade-off for 
domestic monetary policy. Increase in 
uncertainty with US monetary policy 
results in negative supply shock for 
the Indian economy reflected through 
higher inflation accompanies with 
decline in output growth. Thus, the 
RBI paper concludes by making a 
warning that major central banks 
need to be wary of the spillovers to 
other parts of the world, especially 
EMEs due to their policy actions as 
well as communication. Since, the 
global economy is interconnected 
across regions, destabilization in one 
part/region could upset the global 
economic recovery post pandemic. 
The RBI study thus suggests that 
global central banks needs have a 
better and more transparent way of 
communicating over the future course 
of policy actions in order to cause 
minimum disruptions to the global 
economy. 

The RBI study finds 
that uncertainty 
with global 
monetary policy 
tends to worsen the 
inflation-output 
trade-off for 
domestic monetary 
policy. Increase in 
uncertainty with 
US monetary policy 
results in negative 
supply shock for 
the Indian economy 
reflected through 
higher inflation 
accompanies with 
decline in output 
growth.
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Leading Sandwich Chain Brand
The company is focused on “serving deliciously” and is committed to offering freshly assembled, high-quality, 
preservative-free Sandwiches in white, brown, and multigrain bread variants, salads, sure fries, beverages, and 
milkshakes.

The production plant & machinery at the central kitchen is custom fabricated to suit the production requirements and 
strictly maintain consistency, taste, quality, and hygiene standards. 

As of date, the company has 14 Company-owned QSRs. Soon it shall roll out other QSR models like express, high street 
and café.

Fastest Growing Premium Burger Brand
Based out of Mumbai, a fast food company serving and delivering fresh premium burgers to customers across multiple 
locations in Mumbai and Delhi. Bite into the flavour with the best burger in town served with supreme quality and taste 
every time. It serves both veg & non-veg burgers with various side snacks. It follows an omnichannel business model 
providing customers with a seamless experience across multiple channels. Currently, it has 23 outlets and a central 
kitchen in Mumbai and Delhi with future plans to expand across different cities.

START-UP 
CORNER

These are the top three business opportunities that interested stakeholders can pursue from an investment standpoint. 
If you are interested to know more about these companies from the perspective of business operations, investment 
thesis, exit opportunities and more, please drop in a line to us at vvchauhan@ashikagroup.com.

At Ashika Capital, we are extremely passionate about 
fostering symbiotic relationships that are aimed at building 
and sustaining high-growth founder led businesses. We 
strongly believe that financial capital is the first stepping 
stone to build a scalable, sustainable and impactful business. 
Therefore, our endeavour is to identify great entrepreneurs 
in pursuit of building businesses that carry magnanimous 
investment potential. Here is an INSIGHT into businesses that 
we have worked/working with –
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Technical view 
Global investor confidence seems to have been tarnished 
with fears of constant higher interest scenario as Fed 
officials continue to anticipate further increases in 
borrowing costs to bring inflation down to their target 
at 2% level despite recession risk. Fed funds futures now 
price in three more quarter-percentage-point rate hikes 
at upcoming meetings this year. While inflation remains 
persistently high, the real gross domestic product jumped 
by 2.7 per cent reflecting strength for the US economy. 
Domestic markets witnessed a volatile movement on the 
back of negative global cues and FIIs selling. Market also 
got spooked by hawkish comments 
from the Reserve Bank of India’s 
Monetary Policy Committee as well. 
Hence The consequence of constant 
high interest rates will continue to 
have a bearing in our domestic market 
as well. Projection of a monsoon 
deficit as there is a possibility of El 
Nino Phenomenon could also play 
spoilsport and in absence of any major 
event our market is likely to take cues 
from the global market going forward. 

The Month started after the Finance 
Minister delivered a stellar ‘Budget’ 
and markets gave a complete thumps 
up to the event however dark clouds 
with respect to Adani group poured 
complete water on this optimism. 
Markets took a nosedive to not only 
pare down gains but also ended 
well inside the negative terrain. 

Fortunately, things settled above the Budget day low of 
17350 and consolidated around the 17500 level on a closing 
basis. Buying emergence in the broader market led Nifty 
to break the shackles and come out from the slumber 
phase. But eventually, the bulls failed to scale past the 
crucial 18300 phase and eventually, Nifty re-entered its 
congestion zone. Post the intense tug of war throughout 
the month, Nifty settled around 17511 levels, declining 
by 2.13% from the previous month’s closure. However, 
the recent price action could be seen as constructive 
development for the Indian markets as the index is 

hovering near the sloping trend line 
and has also attempted to transcend 
the sturdy hurdle of the 18000 mark 
but failed to do so. A sustenance above 
18000 could only bring the cheer back 
in the market, while on the higher end 
18300 is likely to be the sturdy wall in 
a comparable period. Presently the 
market is awaiting some solid trigger 
to come of the recent slumber phase. 
The range breakout of the contraction 
range will confirm the completion of 
long corrective phase. As far as levels 
are concerned, the immediate support 
is visible around 17350-17400; which 
coincides with the ‘200-day SMA’ but 
the major sacrosanct zone remains at 
16950-17000, which coincides with the 
‘100-week SMA’. Ideally, till the time 
the Index defend this, there is no real 
reason to worry for.

Immediate support 
is visible around 
17350-17400; which 
coincides with the 
‘200-day SMA’ but 
the major sacrosanct 
zone remains at 
16950-17000, which 
coincides with the 
‘100-week SMA’. 
Ideally, till the time 
the Index defend 
this, there is no real 
reason to worry for.
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The benchmark index Nifty traded in narrow range of 
781 points, which was lowest monthly range since July 
2021. The low of the prior bar too was breached and as a 
result, there was a formation of a lower low as compared 
to its previous bar. While the high was also lower than 
the previous bar’s high. This indicates the volatility is 
narrowing. The low level of volatility is often followed 
by a sudden increase in the volatility and a directional 
move. Currently, volatility has diminished given the fact 
that India VIX had plummeted. Due to the consolidation, 
the short and long-term moving averages have started 
losing its curving nature, which indicates consolidation 
in medium term. Further, the trend strength indicator, 
ADX is currently quoting below 20 mark and it is in 
falling mode. This indicates absence of strength in either 
direction. 

Most noteworthy, the Nifty has formed strong base near 
200-day EMA level, which is bullish sign. Further, it 
is facing resistance from the 100-day EMA and falling 
slope of 20 and 50-day EMA level has been slowed down 
significantly. The reversal from support zone is also 
supported by momentum indicators and oscillators as 
leading indicator, RSI has given bearish crossover and 
it is in falling mode. Interestingly, a positive divergence 
was also spotted at the daily time frame on the RSI, which 
indicates limited downside. A positive divergence occurs 
when the price is making a lower low, 
while the RSI forms a higher low.

Among the constituents of Nifty index, 
22 per cent stocks were currently 
trading above their short-term 20-day 
EMA level. Last week, 56 per cent 
constituents of index were trading 
above their 20-day EMA level. This 
indicates internal strength of index 
has significantly deteriorated as 
compared to prior month.

An attempt of upside breakout of 
resistance on the daily chart, false 
downside breakout as per weekly 
and upside turnaround from near 
the significant support of 200 day 
EMA post violation are all pointing 
towards the possibility of crucial 
bottom reversal formation in Nifty 

at the swing lows of 17353-1st Feb. Hence one can expect 
Nifty to move towards the overhead resistances of 18050 
and next 18250-18300 levels in the near term if the support 
level of 17350 is respected. Nifty seems to have formed an 
important base hence, long trading positions needs to 
be placed with SL at 17350 levels. The upside momentum 
seems to have slowed down in the broader market indices 
like midcap and small cap segments as well hence a 
further sustainable upside from here seems unlikely due 
to the presence of a range of hurdles. 

Technically, the index is at an inflection point where a 
breakout on either side is possible though onus remains 
on the sell side as selling pressure at the fag end of the 
month and renewed and a decisive close below crucial 
averages indicates of weakness. Hence the overall chart 
structure suggests that the index is stuck in a broader 
trading range while it is trading between the 50 DEMA at 
18000 and 200 DEMA at 17300. A hold above 17850 zones 
may see an up move towards 18181 and 18442 zones while 
on the flipside key supports are placed at 17350 and 17000 
zones. The broader markets have been reacting after 
facing stiff resistance from 50 days EMA and approaching 
towards lower band of September 2022 lows. Going 
ahead, follow through strength above 17850 would be the 
prerequisite for abating downward momentum. That 
would help broader markets to undergo base formation.

Though the Index started the month on a positive note, 
however profit booking from psychological mark of 18000 
dragged index lower. Sequential bearish candle on the 
daily time frame carrying lower high low, indicates of 
extended breather in the vicinity of 100 days EMA. The 
Index had been taking breather after resolving out of 10 
week’s falling channel, indicating healthy consolidation. 
Present price structure indicates that the index is most 
likely to resume its northbound journey and gradually 
head towards 18300 as it is 61.8% retracement of the 

entire correction since January 2023 
(18887-17353). However, bouts of 
volatility from the global front cannot 
be ruled out. Thus, temporary dip 
hereon should be capitalized on as an 
incremental basis though advance/
decline ratio continue to remain in 
favor of the bears indicating lack of 
broader market participation. DIIs 
continued to support the market and 
now, with FII selling tapering since 
the last few days, one can expect an 
uptrend to resume. Even on the global 
front the present setup continues to 
remain positive, since the beginning 
of CY23. Some European indices have 
hit new lifetime highs while US indices 
are consolidating after a sharp up 
move in January hence one can expect 

Any sustainable 
move below the level 
of 17400 will lead to 
further correction 
in the index upto 
the level of 17000, 
followed by 16750 
level. While, on 
the upside, the 
resistance has 
shifted lower in the 
zone of 18000-18150 
level.
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domestic browses also to catch up.  Structurally, present 
elevated support base for the market is seen around 17350-
17400 as it is confluence of 61.8% retracement of Sept’22 
rally (16747-18887) and the 200 days EMA. 

Going ahead, the zone of 17350-17400 is likely to provide 
cushion as it is the confluence of 200-day EMA and 61.8 
per cent Fibonacci retracement level of its prior upward 
move (16748-18888). Any sustainable move below the level 
of 17400 will lead to further correction in the index upto 
the level of 17000, followed by 16750 level. While, on the 
upside, the resistance has shifted lower in the zone of 
18000-18150 level. However in the longer term the Targets 
for Weekly Cup & Handle are placed at 19925 – 21045 in 
Nifty. The above Targets will be done as long as Nifty 
remains above 16747. 

Derivative View
The lower rollover of positions to the March derivative 
series by investors indicates their lack of conviction to 
carry forward positions amidst the continued rout in 

Adani Group stocks and the persisting macroeconomic 
and geopolitical concerns globally. The rollover of 
positions to the Nifty 50 March futures was 73% compared 
to the 3-month average of 79%. However, market-wide 
rollovers at 93% were largely in line with the average. FII 
action in the cash market was on the negative side, as 
they were net sellers of Rs. 3038 crores.  On the options 
front, in the monthly expiry, the deep OTM 17000 strike 
put option witness the highest open interest with 87194 
contracts followed by 17500 PE with 58698 contracts. 
While on the call side, the 18000 CE saw the highest open 
interest with 45615 contracts followed by the 18500 CE 
strike with 31583 contracts. The put-call ratio (PCR) in 
February series has started on a negative note at 0.88. On 
the other hand, the volatility index in this month has been 
continuously inching higher currently, hovering above 15. 
Hence the present setup indicates a negative outlook and a 
fresh upside in Nifty could only be triggered above 18000, 
however, if 17500 is taken out, then one might see a deeper 
correction in terms of profit booking till 17000 levels.
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For institution business please contact
Mr. Dilip Minny (Co-founder- Institution); Mobile: +91 90070 66096; Email: dilipminny@ashikagroup.com

Products Products Contact

• Dhanush (Mobile App & Web 
base) 
• Online Equity, Derivative, 

Currency and Commodity 
Trading Facility

• DhanushMF (Mobile App & 
Web base)
• A One Stop Solution to all 

your Mutual Funds needs 
online.

• Back Office Reports on 
WhatsApp. Ashika BOT on 
Whatsapp / Telegram.

• Ask ACIRA - 
• Online Customer service for 

clients on our website.

• Margin Trading Facility 
(MTF)
• With this MTF facility client 

can trade inspite of debits 
beyond T+7.

• EKYC 
• It now takes just 30 mins to open an 

Account.

• ReKYC 
• Hassle-free & paperless modification 

without stepping out.

• Research Services
• A galaxy of potential research team 

to provide the best equity research 
reports, ideas, solving queries and 
many more.

• Online Fund Transfer Facility

• Securities Lending and Borrowing (SLB) 
• Provide securities lending and 

borrowing at a market competitive rate

• Depository Services (CDSL/NSDL) 
• Provide one roof solution wherein 

seamless trading could be ensured 
through DP maintained with Ashika

For Business Opportunity please 
contact 

Mr. Amit Jain (Executive Director)
Mobile: +91 90070 66000
E-mail: amitjain@ashikagroup.
com

Mr. Niraj Sarawgi (CEO - PCG) 
Mobile: +91 91676 16989
Email: nirajs@ashikagroup.com

For Services please contact 
Mr. Nand Kishore Jajoo  
(Head - DP & KYC) 
Mobile: +91 90070 66028
Email: nkjajoo@ashikagroup.com

Services at Ashika Stock Broking Limited

For start-up investing please contact
Mr. Chirag Jain (CEO); Contact: +91 22 66111700; E-mail: chiragjain@ashikagroup.com

Capital Markets Fund Raising Advisory Contact

• Issue Management 
• IPO / FPO
• Right Issue
• Qualified 

Institutional 
Placement

• Open Offer 
• Takeover 
• Buyback 
• Delisting 

• Overseaslisting 

• Underwriting 

•  Private Equity
•  Venture / Growth 

Capital
•  Pipe

• Debt Syndication
•  Project Finance
•  Team Loan
•  Working Capital 

Loan
•  Acquisition 

Funding
•  Construction 

Finance

•  M&A
•  Merger / Acquisition / 

Disposal
•  Management buy-outs / 

buy-ins
•  Leveraged buy-outs
•  Joint Ventures
•  Strategic Partnership
•  Spin-Offs
•  Divestment

•  Corporate restructuring
•  Capital Restructuring 
•  Finance Restructuring

•  Business Valuation
•  ESOP Valuation 
•  Fairness Opinion

For Debt Fund Raising / 
Mergers & Acquisition / 
Business Opportunity  
please contact

Mr. Yogesh Shetye
Contact: + 91 22 6611 1770
E-mail: yogeshs@ashika-
group.com

Services at Ashika Capital Limited
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Ashika Global Securities Pvt. Ltd is the holding company of Ashika Group, a RBI-registered non-deposit taking 
NBFC engaged in providing long term and short-term loans & advances to individual & body corporate and 
Investment in shares and securities. It has 6 subsidiaries and 1 associate company i.e. Ashika Credit Capital Ltd.

Ashika Global Securities Pvt. Ltd.

It is the Flagship company of the group and incorporated in the year 1994. RBI registered Non-banking Financial 
Company carrying on NBFI Activities i.e. investment in shares & securities and providing Loan to Individuals, 
corporates HNI etc. The company floated its shares to public in 2000 and got listed with CSE. Thereafter, in 2011, the 
shares were traded on BSE under permitted category and in 2014 got listed with MSEI. It has a registered FII as one 
of its investors.

Ashika Credit Capital Ltd.

Ashika Investment Managers Private Limited, a private limited company incorporated on July 13, 2017, is a wholly 
owned subsidiary of Ashika Global Securities Private Limited. It is acting as the Investment Manager to Ashika 
Alternative Investments, a Trust being registered as a Category III Alternative Investment Fund (Registration 
Number: IN/AIF3/20-21/0811) with the Securities and Exchange Board of India (“SEBI”) under the SEBI (Alternative 
Investments Funds) Regulations, 2012 (“AIF Regulations”).

Ashika Investment Managers Pvt. Ltd.
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AWARDS

Helping Clients Reach for Better Via SIP – National 
from Franklin Templeton Investments, 2018NSDL STAR PERFORMANCE AWARD 2018

NSE Market Achievers Award 2018
REGIONAL RETAIL MEMBER OF THE YEAR 2018 -  

EASTERN INDIA

NSE Market Achievers Award 2017
REGIONAL RETAIL MEMBER OF THE YEAR 2017 -  

EASTERN INDIA

NSDL Stock Performer Awards 
of the Year 2019

BTVI Emerging Company  
of the Year 2019

CDSL Excellent Performer in 
Depository Services

BTVI Young Business Leader  
of the Year 2019
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Ashika Stock Broking Ltd.
Ashika Stock Broking Limited (“ASBL”) 
started its journey in the year 1994 and 
is presently offering a wide bouquet of 
services to its valued clients including 
broking services, depository services 
and distributorship of financial prod-
ucts (Mutual funds, IPO & Bonds). It 
became a “Research Entity” under 
SEBI (Research Analyst) Regulations 
2014 in the year of 2015 (Reg No. 
INH000000206).

ASBL is a wholly owned subsidiary of 
Ashika Global Securities (P) Ltd., a RBI 
registered non-deposit taking NBFC 
Company. ASHIKA GROUP (details 
enumerated on our website www.
ashikagroup.com) is an integrated 
financial service provider inter alia 
engaged in the business of Investment 
Banking, Corporate Lending, Com-
modity Broking, Debt Syndication & 
Other Advisory Services.

There were no significant and mate-
rial disciplinary actions against ASBL 
taken by any regulatory authority 
during last three years except routine 
matters.

DISCLOSURE
Research reports are being prepared 
and distributed by ASBL in the sole 
capacity of being a Research Analyst 
under SEBI (Research Analyst) Regu-
lations 2014. The following disclosures 
and disclaimer are an essential part 
of any Research Report so being 
distributed.

1) ASBL or its associates, its Research 

Analysts (including their relatives) 
may have financial interest in the 
subject company(ies). And, the said 
financial interest is not limited to 
having an open stock market position 
in /acting as advisor to /having a loan 
transaction with the subject com-
pany(ies) apart from registration as 
clients.

2) ASBL or its Research Analysts 
(including their relatives) do not have 
any actual / beneficial ownership of 
1% or more of securities of the subject 
company(ies) at the end of the month 
immediately preceding the date of 
publication of the source research 
report or date of the concerned 
public appearance. However, ASBL’s 
associates may have actual / beneficial 
ownership of 1% or more of securities 
of the subject company(ies).

3) ASBL or its Research Analysts 
(including their relatives) do not 
have any other material conflict of 
interest at the time of publication of 
the source research report or date 
of the concerned public appearance. 
However, ASBL’s associates might 
have an actual / potential conflict of 
interest (other than ownership).

4) ASBL or its associates may have 
received compensation for investment 
banking, merchant banking, broker-
age services and for other products 
and services from the subject compa-
nies during the preceding 12 months. 
However, ASBL or its associates or its 

Research analysts (forming part of 
Research Desk) have not received any 
compensation or other benefits from 
the subject companies or third parties 
in connection with the research 
report/ research recommendation. 
Moreover, Research Analysts have not 
received any compensation from the 
companies mentioned in the research 
report/ recommendation in the past 
twelve months.

5) The subject companies in the 
research report/ recommendation 
may be a client of or may have been 
a client of ASBL during the twelve 
months preceding the date of con-
cerned public appearance for invest-
ment banking/ merchant banking / 
brokerage services.

6) ASBL or their Research Analysts 
have not managed or co–managed 
public offering of securities for the 
subject company(ies) in the past 
twelve months. However, ASBL’s 
associates may have managed or co–
managed public offering of securities 
for the subject company(ies) in the 
past twelve months.

7) Research Analysts have not served 
as an officer, director or employee 
of the companies mentioned in the 
report/ recommendation.

8) Neither ASBL nor its Research 
Analysts have been engaged in 
market making activity for the 
companies mentioned in the report / 
recommendation.

DISCLAIMER
The research recommendations and information are solely for the personal information of the authorized recipient and does not con-
strue to be an offer document or any investment, legal or taxation advice or solicitation of any action based upon it. This report is not 
for public distribution or use by any person or entity, where such distribution, publication, availability or use would be contrary to law, 
regulation or subject to any registration or licensing requirement. We will not treat recipients as customer by virtue of their receiving 
this report. The report is based upon the information obtained from public sources that we consider reliable, but we do not guarantee 
its accuracy or completeness. ASBL shall not be in anyways responsible for any loss or damage that may arise to any such person from 
any inadvertent error in the information contained in this report. The recipients of this report should rely on their own investigations.
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Gyanada e-learning initiative 
launching soon!
Ashika Group supports charitable foundation 
to fuel the aspirations of young girls in India.
With our vision to develop essential 21st century capacities, computational thinking and working 
with computer-based systems, we will be launching our e-learning module by September,2020.
It has been designed as two sub-initiatives: Every Child Can Code (ECCC) and Makers in the 
making (MIM). 

Updates on the Gyanada Labs In-School program   
Our updates for the month Feb 2023:    

• Students did a showcase of nine projects they built. The projects were built of Python and Mobile Application 
development. 

• Students of grade 7, 8 and 9 presented their project to school teachers and principal

• Students continue enjoying learning and developing the skill of using logic and reason.  

Help us change computer education for children in low income schools. Support us 
set up 10 Gyanada labs in to low-income schools in the coming academic year.    
In the coming academic year, we aim to set up 10 Gyanada labs in 10 schools. In every school we want to set up 15 low 
cost Raspberry pi computers. Every Gyanada lab will impact the lives 800-1000 children every year. The labs will 
enable the schools to provide quality computer education that is open source and affordable.  

The cost of 1 Raspberry pi enabled system is INR 15000. 

The cost of 5 Raspberry pi enabled system is INR 750000

The cost of 1 child receiving computer education for a year is INR 225

Please support our mission to enable the lives of more than 8000 school children in the coming academic year. To 
support kindly click here https://tinyurl.com/58tsr29a

We, at Gyanada Foundation, engage students in practical learning. For this we provide kids with Gyanada Lab Kits. To 
help us fund these kits, visit: https://gyanada.org/donate.html. You can also write to us at rinsa@gyanada.org or connect 
with us at 9819044922. Our bank details are:
GYANADA FOUNDATION HDFC Bank, Stephen House Branch, Current A/c No. 50200002885400 
IFSC CODE: HDFC0000008
MICR CODE: 700240002 
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Registered Office
Trinity
226/1, A.J.C. Bose Road
7th Floor, Kolkata-700020
Phone: 033-4010 2500
Fax No: 033-4010 2543

Toll Free No.: 1800 212 2525
For any research related query: insight@ashikagroup.com

Corporate Office
1008, Raheja Centre,
214, Nariman Point, 10th Floor
Mumbai-400021
Phone: 022-6611 1700
Fax No: 022-6611 1710

Group Companies
Ashika Stock Broking Ltd.

(Member: NSE, BSE, MSEI, MCX, NCDEX, ICEX Depository par-
ticipant of CDSL / NSDL, Research Analyst, AMFI- Registered 

Mutual Fund Distributor) 

CIN No. U65921WB1994PL217071
SEBI Registration No: INZ000169130

SEBI Registration No: INH00000006 (RA)

Ashika Credit Capital Ltd.
(RBI Registered NBFC)

CIN No. L67120WB1994PLC062159

Ashika Capital Ltd.
(SEBI Authorised Merchant Banker)
CIN No. U30009WB2000PLC091674
SEBI Registration No: INM000010536

Ashika Investment Managers Pvt. Ltd.
(Investment Manger to Ashika Alternative Investments, a 
Category III AIF registered with SEBI)
CIN number – U65929MH2017PTC297291
SEBI Registration No: IN/AIF3/20-21/0811

Ashika Global Securities Pvt. Ltd.
(RBI Registered NBFC)
CIN No. U65929WB1995PTC069046

www.ashikagroup.com
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